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dumber industry bay ane of its galonsers 


and honored Leaders 





JOHN W. BLODGETT, 
Grand Rapids, Mich. 


A leader in the Lumber Industry, an outstand- 
ing business man, and a sterling citizen of his 
City, State and Nation 


[The accompanying message was written by 
Mr. Blodgett upon express invitation of the 
AMERICAN LUMBERMAN, extended in recognition 
of his eightieth birthday, occurring July 26 last. | 


There is one fundamental truth that seems even more 
important now than it was many years ago, when I first 
began to preach it. That truth is: The vital importance 
of co-operation by all branches of the lumber industry. 
We must keep pace with the inexorable march of scien- 
tific research. When science can discover, as it has, a 
way to make a super-quality of women’s stockings from 
coal, air and water, we can have some slight conception 
of what may be in store for the lumber industry, unless it 
liberally supports its own corps of trained scientific experts. 


Co-operation is the life line of the lumber industry, 
constituted as it is of a comparatively few large units 
and:thousands of small units scattered all over the United 
States. I have never been able to understand the rea- 
soning of a man who would argue for hours against a 
contribution of one-half of a cent per thousand feet to be 
devoted to the purpose of saving his markets, and then 
go home and reduce the sale price of his lumber $1.00 
per thousand. Surely if conditions demanded a reduc- 
tion of $1.00 per thousand from the sales price, they must 
-have doubly demanded the application of one two-hun- 
dredth part of that amount toward correcting the condi- 
tions that compelled these demoralizing price cuts. 


Neither have I ever been able to understand the mental 
processes of a man who devoted hours and days of 
thought to reducing his logging costs fifteen cents per 
thousand feet, and from which he apparently derived 
great satisfaction, and would then simultaneously reduce 
his selling prices $1.50 per thousand feet. Many of us 
have seen things of this sort occur time and again. 


Our most successful industries have pursued a diamet- 
rically opposite policy. They have devoted large sums 
toward improving their products and then told the public 
all about it, thus creating consumer demand. We surely 
ought to be smart enough to profit by following such 
successful examples. 
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v Financing is Easy 
wv Material Costs are Low 
vy Labor is Plentiful 


lt} CELOTEX IS TELLING AMERICA— 


|| NOW IS THE TIME TO BUILD! 


BECAUSE: 


v Interest Rates are Low 
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Portland, Oregon, home 
planned by Architects 
Cash & Wolf 





Celotex Insulation Guards the Owner’s Investment 
Because It’s Guaranteed for the Life of the Building!* 


N EVERY Celotex national adver- 
I tisement, from now to the end of 
the year, we are telling America, 
“NOW IS THE TIME TO BUILD?” 
With economic conditions changing 
rapidly, we firmly believe that the 
ownership of a new home is today’s 
safest investment and a ‘“‘hedge”’ 
against the future. 


| THE CELOTEX CORPORATION AL9-1-40 5 
1 919 N. Michigan Ave., Chicago, IIl. 4 
' Please send complete information on all Celotex % 
: Guaranteed Insulation Products. : 
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Builders tell us that prospects are 
quick to appreciate the soundness of 
this reasoning. Many are going ahead 
with their building plans. 
Prospective home owners in your 
community will ask you for the facts. 
And when you have shown them that 
this is the time to build, they will ask 
you how to build. Show them how 


Celotex Guaranteed Insulation pro- 
tects investment, because it’s guaran- 
teed in writing for the life of the build- 
ing.” And it means low-cost protec- 
tion, because Celotex Insulating 
Sheathing and Celotex Insulating 
Lath replace other needed materials. 
Ask us for complete information! 


*When issued,applies only within Continental United States 


CELOTEX 


REG. U. S. PAT. OFF. 


BUILDING PRODUCTS 


INSULATING SHEATHING, LATH, INTERIOR FINISHES 
ASPHALT SHINGLES, SIDING, ROLL ROOFING 
HARD BOARDS «- ROCK WOOL BLANKETS, BATTS 
GYPSUM PLASTERS, LATH, WALL BOARDS 
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We favor adequate proparedness for National Defense 
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This Country of Ours 


TWO OF OUTLOOK AND OPINION 


A PAGE OR 


UBLIC AGENCIES are getting 
b ready to deal with housing for de- 

fense workers, and newspapers re- 
port that allotments of money for the 
purpose have already been made. These 
agencies may be moving as fast as they 
can, and perhaps as fast as they should; 
for this is a field where mistakes are 
easily made and where they can be 
serious. It is only fair to remember the 
difficulties of the job. Three months ago 
this country no more expected military 
and industrial mobilization than it ex- 
pected the millennium; but events over- 
seas moved with shocking speed, and 
American opinion changed with equal 
rapidity. 

More than doubling the size of the 
navy means large increases of man power 
at ship yards, and supplying the army 
means that workers must be shifted to 
munitions centers. Plans for housing 
these men must be made with speed but 
not with so much speed that they will 
deadlock each other. 

* 6s 6 

National defense requirements of lum- 
ber and timber products during the next 
twelve months are expected to range be- 
tween four and five billion feet, according 
to the 37th quarterly report of the Lum- 
ber Survey Committee. 

This figure, as broken down by the 
committee, shows 25 percent for troop 
housing ; 30 percent for secondary mili- 
tary and naval and defense industry 
housing; 25 percent for heavy timber 
construction and all structures other than 
housing; and 20 percent for fabricated 
lumber and timber products, including 
crating and containers. 

John W. Watzek, Jr., in charge of the 
Lumber Section of the National Defense 
Advisory Commission’s Industrial Ma- 
terials Division, had previously estimated 
at 650,000,000 feet the lumber require- 
ments of the army and navy in troop 
housing and related projects on which 
construction has either already started 
or for which plans are now complete. The 
lumber to be used for troop housing, ac- 
cording to Mr. Watzek, consists of 37 
percent of sheathing, 10 percent of sid- 
ing, 15 percent of flooring and wainscot- 
ing, and 38 percent of dimension and 
framing. 

* Ok 

Until it is known how many workers 
are to be mobilized and where they are 
to be sent it will not be possible to work 
out plans and comprehensive methods. 
There is still a wide difference of opinion 


about the number of houses needed. This 
Page was told by a high-placed Wash- 
ington official that three-quarters of a 
million houses are needed now, or will be 
needed before they can be built. A Fed- 
eral specialist with long experience in 
our industry told us that his surveys in- 
dicated a present need of about 30,000. 

It is plausible to guess that the cabinet 
member included in his estimate of 750,- 
000 the normal and nationwide housing 
needs and not merely the emergency 
units for ship builders and munition 
workers. Since this normal, peace-time 
program is usually placed at half a mil- 
lion, this would leave 250,000 in the 
emergency list. but even if this guess 
of ours is correct, the difference between 
the two estimates can’t be reconciled. If 
the specialist is right, it is plausible to 
believe the normal processes of retail 
building could handle 30,000 extra units. 

* * 


These divergent figures mean that as 
yet we do not and can not know our 
problem. Naturally the emergency build- 
ing will be started, where needs are 
clearly apparent, before we have the sta- 
tistics checked to the last roof board. But 
it is important to know the approximate 
size and distribution of the job at the 


earliest possible time. At the moment 
the government is properly anxious to 
have enough shelter; but in the long run 
it is scarcely less important that the 
emergency market shall not be over- 
built. At the very best this emer- 
gency program will leave disorgan- 
ized real estate markets behind it when 
normal times return. That can’t be 
avoided, and no one would avoid it by 
hampering the defense program. but it 
is possible to reduce the disorganization 
by having reasonably exact estimates of 


need. 
* ok Ox 


The pressure for these emergency 
units is being felt. Here are a few ran- 
dom examples. The governor of an 
eastern State told this Page that 1,500 
houses are needed right now in one city 
of his State for shipyard workers. The 
men are at work, and their families have 
to live in attics and abandoned ware- 
houses. In still another State the work- 
ers added to the force of an airplane ac- 
cessories plant are sleeping in parks, po- 
lice stations and railroad depots. In still 
a third place the owner of a vacant block 
put in water and sewer connections and 
is renting the land out in small plots for 
the pitching of tents. 





We Must Meet Changing Conditions 


NE OF THE main causes of the 
O jangled nerves so prevalent today 

is something seldom mentioned. 
It’s a continuation of the changes all of 
us have seen in this generation; changes 
in manufacturing, transportation, fabri- 
cation, financing and selling. In our boy- 
hood almost any man of energy could 
make his way. It was an individual 
proposition. There was the market, 
ready for him. The changes put empha- 
sis upon bigness; transcontinental rail- 
roads, central livestock markets, ex- 
changes to handle corporation shares, 
grain brokers who set market prices—as 
much as they were set at all, the automo- 
bile factory and all the rest. The upshot 
was that with this highly organized life 
everybody had to conform. Of course, 
any farmer could demand a dollar a 
bushel for corn when the Chicago 
market said fifty cents—and keep 
his corn. With everybody depending 
upon this national and international pat- 
tern, the old individualism got squeezed. 
We couldn’t do as we pleased. The mar- 


kets became buyers’ and not sellers’ 
marts. The thing that created Hitler was 
not alone an evil will. He has the evil 
will, to be sure; but he couldn’t have cap- 
tured Germany had that country not 
been so squeezed by the progress of this 
new pattern that if its people were to eat 
they had to have their meager resources 
rigidly co-ordinated. Germany’s tragedy 
is that this coordination has been used as 
a tool for burglarizing the world. We’re 
feeling this huge, impersonal change in 
this country. In per capita measurements 
we have less resources and raw materials 
than we had 25 years ago. There’s less 
to work on. Markets go to the efficiencies 
of mass production. The old middle 
class, resting upon small business and in- 
dividual enterprise, finds that it must 
meet the efficiencies of mass business. 
We don’t think for a minute that the 
middle class in this country is doomed. 
If it is, then American liberty is doomed. 
But it hurts to see these men, emerging 
from an earlier generation, with that 
earlier generation’s makeshift and home- 
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made methods, yelling their heads off be- 
cause the old methods don’t work and 
not moving a finger to work out new 
middle-class methods to fit a new situa- 
tion. We know that it can be done in 
the retail lumber business, for we see 
men doing it. 





“War Babies” Few 


USINESS analysts are not agreed 
RB about the effect, to date, of the Eu- 

ropean war on American industry 
and trade. Some export lines have been 
stimulated; but against this is the offset 
of foreign sales lost because of the war. 
The blockade stops shipments to the con- 
tinent of Europe; and Great’ Britain as a 
matter of policy buys as much of its 
goods as possible from the Empire. 

The war is a year old. While current 
business is better than a year ago, the up- 
swing started before the war began. The 
rise in steel, so far, seems not to have 
been caused by American rearmament ; 
though doubtless this will have a future 
effect in that market. 

Up to this date the general position of 
American business is about what could 
have been expected had the war not oc- 
curred. The dormant stock market does 
not indicate much excitement about pos- 
sible price inflation. 





Private Housing 


UITE A number of privately pro- 
moted housing projects are on the 
make. While these are nearly al- 

ways intended for general owners and not 
directly for munitions workers, some of 
them in industrial centers do release 
houses for rent to government workers. 

These projects are of several kinds. 
The least interesting, from our point of 
view, are prefabricated units brought in 
from outside with nothing bought 
through local yards. Others are built in 
traditional ways with locally-bought ma- 
terials. The retailer who is asked to bid 
on these jobs needs to take reasonable 
precautions. Usually he feels like bid- 
ding under any circumstances; knowing 
if he does not get in on the job he'll find 
his market saturated with nothing to 
show for it. 

If the local promoter is not an experi- 
enced builder, the lumberman may be 
able to save him from mistakes. Here 
are three points the dealer needs to 
check; he can of course add others: In 
the first place he should be sure the pro- 
moter is soundly financed, that his land 
titles are clear, that there is a market for 
the houses and that the promoter is a 
competent salesman. In the second place, 
the dealer should be sure the promoter 
has and can keep enough competent 
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workmen. ‘The government will be bid- 
ding for building mechanics. During the 
past couple of weeks we've heard of a 
project that went to the bad for lack of 
workmen. The promoter hired anybody 
with a hammer and saw; and while these 
untrained men did the best they could 
they were slow, wasted material and did 
work that had to be pulled out. In the 
third place, with deliveries covering sev- 
eral months, the dealer needs to be sure 
he can get stock and that he can get it 
at prices commensurate with his bids. 

A dealer who can get in safely on a 
local project will want to do so. But 
he has an indirect risk and responsibility 
clear through. Unless the houses are 
well built and well sold, his own pay- 
ments may be in doubt. 





The “Melting Pot” 


IFTH COLUMNS in America will 

find few recruits from among for- 

eign-born citizens who rightly ap- 
praise and appreciate the privileges that 
are theirs under the Stars and Stripes. 
Those who do not have that appreciation 
will do well to consider the reasons which 
brought them, or their immediate fore- 
bears, to these shores. Recently a national 
magazine asked a number of representa- 
tive foreign-born citizens to tell why they 
left their native lands to become residents, 
and citizens, of the United States. The 
countries from which these people came 
included Germany, Russia, England, Aus- 
tria and Latvia. Their replies are most 
enlightening ; indeed, they furnish a yard- 
stick which some of us who are proud to 
trace our Americanism two or three cen- 
turies further back might well use to 
gauge our own patriotism and devotion, 
measured in terms of service and sacrifice, 
to the land we so fervently profess to love. 
To be an American means more than to 
join the crowd in singing “God Bless 
America,” or to salute the passing flag, or 
to stumble and hum one’s way through 
the first stanza or two of the national 
anthem; there really are four, you know, 
even though in public renditions the third 
verse is usually omitted—in the interest 
of international amenities, and in recogni- 
tion of the fact that time has long ago 
effaced the bitter memories of 1812. 
Harking back to our citizens and residents 
of foreign birth or extraction, some one 
has pointedly commented: “America has 
been called a melting pot, but it is well 
to remember that some things will not 
melt unless we make it very hot for 
them.’’ Would-be fifth-columnists, bund- 
ists and colored-shirtists of every brand 
and stripe, take notice. America is a big 
country, and a tolerant one—but neither 
big enough nor tolerant enough to harbor 
any persons who, under the protection of 
our flag and our free institutions, would 
plot to bring about their downfall. 
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Supplementary Lines 


ORE DEALERS are specializing 

carefully in certain lines that not 

so long ago would have seemed 
unusual, not to say hazardous. In smaller 
towns, where specialized service lines 
are generally lacking, dealers can fre- 
quently pick up a specialty that stays by 
them. It was one of these summer 
student helpers that got a yard in a mid- 
western village to put in a line of elec- 
trical equipment. The village had cur- 
rent over a high line, but the village was 
so small the utilities company didn’t put 
in a store. The yard arranged to take on 
the items that usually sold best. Pres- 
ently it helped get some rural electric 
lines in, and it was able to add feed cut- 
ters, washing machines, water pumps 
and the like. Incidentally the pumps led 
to a little plumbing work, among farmer 
customers. Sometimes, due to unfavor- 
able conditions, these side items are a 
pain in the neck. But thev’re not always 
that. 

* * * 


We know of two retail yards, each in 
a town of less than a thousand people, 
that by persistence and through the co- 
operation of a millwork concern are 
building up a trade in kitchens. The man- 
agers measure up the room, lay out the 
items to fit, make up a scale model and 
price the job complete. This is a line 
where one sale makes another. 

Maybe you wouldn’t think that kitch- 
ens were a favorable project in a rural 
area. Well, why wouldn’t you? Trade 
is where you find it. Farm women spend 
a lot of time in the kitchen; and farmers 
know that planning and planned equip- 
ment save labor. If the men folks milk 
their cows with electricity and dust their 
vegetable crops with airplanes, why not 
a modern kitchen for the women folks? 

Well, why not? 





No Priorities Yet 


FFICIALS who should know are 
O predicting that priorities will not 

be imposed this year, at least not 
in a serious way, upon retail lumber ship- 
ments. They point out that government 
purchases of lumber so far have been 
amounting to three percent or less of 
normal annual production; an increase 
that in itself is not likely to choke trans- 
portation or to skyrocket prices. But 
dealers know these purchases can be in- 
creased at any time and that lumber is 
not the only item the railroads must han- 
dle. So far, this department has heard 
of no-actual speculative buying by retail 
yards, though a good many are filling 
out normal stocks. Retailers are more 
or less afraid that wholesale prices will 
go up with little or no notice; and some 
are saying they can’t sell it if they don’t 
have it. 
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Retailers Confer on Part in Defense 


WasuinctTon, D. C., Sept. 3.—Merchants 
from 52 different retail trade groups sent rep- 
resentatives to a conference called for Aug. 29 
by Miss Harriet Elliott, consumer adviser on 
the National Defense Advisory Commission, to 
discuss co-operation between retail merchants 
and the consumer adviser’s office. 

Miss Elliott presided at the conference and 
opened the morning session by speaking on 
“Civilian Interests in National Defense and the 
Responsibilities of the National Defense Ad- 
visory Commission.” Danger that merchants 
might cause an “upward spiral of prices” bee 
cause of public fear of a war boom in the 
cost of living was emphasized by Miss Elliott. 
“This type of ‘buy now before prices rise’ ad- 
vertising must be resisted with every means 
at our command,” she said. 

Gordon Selfridge, Jr., formerly of Self- 
ridge’s Provincial Stores, (Ltd.), England, 
told of the experiences of British retailers dur- 
ing the first six months of the present war. 
The experience of American consumers and 
retailers during the World War were reviewed 
by Lew Hahn, general manager of the Na- 
tional Retail Dry Goods Association. Ben 
Lewis, chief economist in the office of the con- 
sumer adviser, closed the morning session with 
a discussion of “Activities of the Office of the 
Consumer Adviser.” Mr. Lewis stressed the 
commission’s intention to observe price levels 
and demand explanation of price rises. “In 
extreme cases we shall not hesitate to call 
upon publicity—or even Government action— 
to break up ‘log jams’ which might clog the 
channels of consumer goods,” he said. Isador 
Lubin, commissioner of labor statistics, who is 
acting as executive assistant to Sidney Hill- 
man, Defense commissioner in charge of labor 
supply, spoke at the luncheon meeting on “The 
Present Economic Situation,’ with Donald 


Nelson, co-ordinator for National Defense 
Purchases, presiding. Mr. Lubin expressed the 
feeling that there was in this country now 
adequate production capacity, sufficient raw ma- 
terial capacity, and a large body of unem- 
ployed labor which would seem to _ indicate 
that there would be no necessity for unwar- 
ranted price rises in any products and any 
materials necessary to the Defense program, 
or any of the many thousands of consumer 
products. 

A practical program for the participation of 
retailers in defense was outlined in the after- 
noon session by Fred Lazarus, vice president 
of F. & R. Lazarus & Co., of Columbus, Ohio. 
The conference then discussed specific aspects 
of retailer and consumer problems, such as 
“Checking Unwarranted Increases at the Pre- 
retail Level,” introduced by Oswald Knauth, 
president Associated Dry Goods Corp., of New 
York; “Quality Changes, Standards, and Sub- 
stitution,” introduced by H. W. Brightman, 
chairman National Consumer-Retailer Council ; 
and “Retailer Interest in the Free Flow of 
Goods,” introduced by Hector Lazo, executive 
vice president Cooperative Food Distributors of 
America. There followed a discussion of meth- 
ods for continuing co-operation between re- 
tailers and the consumer adviser’s office of the 
National Defense Advisory Commission. 

The convention named nine prominent retail 
executives as an “advisory committee on call” 


to help co-ordinate efforts of retailers and the. 


National Defense Advisory Commission to pre- 
vent “war scare” price raising and to maintain 
a “free and steady flow of goods to consumers.” 

The general consensus of this meeting was 
to the effect that good merchandising is exactly 
in line with the consumer interest, and that at 
no point should there be divergence of interest, 
Retailers are interested in lower prices; so are 


Defense Committee Recommen 


Wasuincton, D. C., Sept. 3—The meeting 
at which there was organized the Lumber & 
Timber Products Defense. Committee recom- 
mended to the Defense Commission the fol- 
lowing species and minimum grades of lum- 
ber for temporary and emergency construction. 
These are minimum specifications and are sub- 
ject to the established local construction prac- 
tices and lumber usage to which specifications 
of lumber grades, sizes and moisture content 
should be adjusted by the authority having 
jurisdiction. 


(A) Federal Specifications: All 
lumber shall conform to Federal Specifica- 
tion MM-L-75la, and all hardwood lumber 
shall conform to Federal Specification MM- 
L-736 and to the grading rules of the ap- 
plicable association. 


(B) Sizes and Workings: (1) The sizes 

shown on the plans are nominal sizes. All 
lumber shall be S4S, shiplapped, tongued 
and ‘grooved or worked to pattern to meet 
the requirements of the drawings or of 
the specifications. Rough lumber, except 
posts or foundation blocks, will not be ac- 
cepted. Finished sizes shall conform to the 
yard size standards of the American Lumber 
Standards, SPR R16-39. Workings, except as 
Otherwise indicated on drawings, shall con- 
rine to American Lumber Standard pat- 
erns. 
_ (2) Subflooring, sheathing and roof sheath- 
ing may be 6, 8, 10 or 12 inches in nominal 
Widths, S4S, shiplapped or tongued and 
f£rooved as indicated on drawings. 


(3) Finish flooring shall be 1 by 38 or 1 
by 4 tongued and grooved. End matched 
flooring will be accepted. 


(4) Drop siding may be 1 by 6 or 1 by 8, 
worked to a standard pattern. However, 
only one pattern or one width may be used 
in the construction of any one building. 


_ (5) Bevel siding may be 4, 6, 8 or 10 
inches wide, worked to a standard pattern. 
However, only one width may be used in 
construction of any one building. 


softwood 


(C) Species, Grades and Moisture Content: 
Lumber for the various uses specified below 
shall be of any of the species listed and of 
= grade and moisture content where speci- 

ed. 


A-1 Lumber, including sheathing, roof 
sheathing, sub-flooring, and lumber not 
otherwise specified, moisture content not to 
exceed 19 per cent. 

No. 2 Boards: Western red cedar, Douglas 
fir, West Coast hemlock, Sitka spruce, White 
fir (W.C.L.A. rules), Port Oxford cedar. 

Or—No. 3 Common: Southern pine, East- 


ern spruce, Redwood, Cypress, Eastern hem- 
lock. 


Or—No. 4 Common: White fir (W.P.A. 
rules), White pine, Norway pine, Ponderosa 
pine, Larch, Douglas fir (W.P.A. rules), En- 
gelmann spruce. 

Or—Sound Square Ndge: Native Hard- 


woods. 


A-2 (a) Softwood Framing Lumber of twe 
inches nominal thickness shall be No. 2 com- 
mon dimension grade of any of the above 
softwood species and sizes heavier than two 
inches shall be No. 1. 


(b) Hardwood Framing Lumber of two 
inches nominal thickness shall be Structural 
or Sound Square Edge Grade and_ “sizes 
heavier than two inches shall be Common 
Dimension Grade. 


A-3 (a) Drop Siding, Rustic, Bevel Sding, 
Ceiling and Partition, moisture content not 
to exceed 15 percent, shall be as specified 
and of the following species and grades: 


No. 1 Boards: Sitka spruce, Western red 
cedar, Douglas fir, West Coast hemlock, Port 
Orford Cedar, White fir (W.C.L.A. rules). 


Or—No. 2 Common: Southern pine, East- 
oom, Serene Redwood, Cypress, Eastern hem- 
ock. 


Or—No. 3 Common: White pine, Nor- 
way pine, Ponderosa pine, Larch, Douglas fir 
(W.P.A. rules), Engelmann Spruce, White fir 
(W.P.A. rules). 


Or—Sound Square 
woods. 


Sdge: Native Hard- 


consumers. They are interested in quality 
products; so are consumers. And they are in- 
terested in a large-volume flow of goods; so 
are consumers. 

H. R. (“Cotton”) Northup, executive secre- 
tary of the National Retail Lumber Dealers’ 
Association, is taking an active part in the pro- 
gram in the interests of the retail lumber in- 
dustry. 


SPA AIDS GOVERNMENT IN 
PROCUREMENT FOR DEFENSE 


New Or eans, La., Aug. 31.—The import- 
ance of the National Defense Program to the 
southern pine industry and the part this in- 
dustry is playing in co-operation with the United 
States Government is indicated in a statement 
on the subject made public here today by H. C. 
3erckes, secretary-manager of the Southern 
Pine Association. 

“The southern pine manufacturers, as has 
been their custom in every emergency or im- 
portant crisis in the past, today are giving 
every assistance and co-operation possible to 
their country in the matter of aiding the Gov- 
ernment to procure its lumber requirements,” 
said Mr. Berckes. 

“Approximately 40 projects for the Army and 
Navy which will require lumber, already have 
been approved by the National Defense Com- 
mission, and of this number approximately two- 
thirds are located in southern pine consuming 
territory. It is estimated that for the projects 
at the present time authorized by the Govern- 
ment, a total of 400,000,000 feet of southern 
pine lumber will be required, and orders for the 
lumber are expected to be placed within the 
next few months. 


(Continued on Page 48) 


s Specifications 


Or—Hardwood bevel siding. No. 1 Com- 
mon: Basswood, Poplar, Magnolia, Tupelo, 
Gum (N.H.L.A. rules). 


A-4 (a) Softwood, Stair Treads, Riser and 
Stringers, Door Frames, Window Frames, 
Screen Frames, Trim, Benches, Table Tops 
and Lumber for similar uses—moisture con- 
tent not to exceed 15 percent and shall be 
one grade better than specified in paragraph 
A-1 above for the respective species. 


(b) Hardwood Stair Treads, Riser and 
Stringers, Door Frames, Window Frames, 
Screen Frames, Trim, Benches, Table Tops 


and Lumber for similar uses, moisture con- 
tent not to exceed 15 percent shall be: 


Dimension Grade (for factory built): 
Native Hardwoods (H.D.M.A. rules). 


Sound Square Edge (for job built): Native 
Hardwood (N.H.L.A. rules). 

A-5 Flooring, moisture content not to ex- 
ceed 15 percent, shall be of the following 
grades and species: 

Softwoods—No. 1 Boards: 
Cypress, Larch, Sitka spruce, 
hemlock, Port Orford cedar. 


Douglas fir, 
West Coast 





Or—No. 1: Eastern Hemlock. 

Or—No. 2 Flooring: Southern Pine. 

Or—No. 3 Common: Norway pine, White 
pine, Eastern Spruce, Engelmann Spruce, 
Ponderosa pine. 

Hardwoods — No. 2 Common: Oak, Pecan, 


Tupelo, Gum. 
Or—Third Grade: Beech, Birch, Maple. 


(D) Grade identification: All lumber shall 
bear the official grade mark of the associa- 
tion under whose rules it is graded, or ship- 
ments shall be accompanied by a certificate 
of inspection issued by that association. The 
association grade marks and trade marks 
consist of combinations of symbols and let- 
ters applied to each piece of lumber (or 
bundle in bundled stock) denoting: (1) The 
association under whose _ supervision the 
grade marking is done and under whose pub- 
lished rules the lumber is graded. (2) The 
specific grade of the lumber. (3) The mill 
of origin. 
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4-H Club Exhibit Building 


Feature of County 








T. R. Ward, head of Allegan 
Lumber Co., Allegan, Mich. 





Allegan County, Michigan, boasts a 
4-H club setup on its fairgrounds that is 
unrivalled anywhere else in the State. 
This setup centers in a new building, 168 
feet long and 30 feet wide, built exclu- 
sively for the use of the County’s 4-H 
clubs, to house all of the exhibits of the 
clubs, except stock, and to house the boys 
who conduct the exhibits. 

The building is the result of initiative 
and interest on the part of T. R. Ward, 
head of the Allegan Lumber Co., Allegan. 
Mr. Ward, in showing the building to an 
AMERICAN LUMBERMAN representative, 
and explaining its operation, specifically 
requested that when the story was writ- 
ten, no bouquets, left handed or other- 
wise, be thrown at him. In accordance 
with the promise we gave him, Mr. Ward 
will be dismissed from the picture with the 
brief statement that he is a dealer who 
knows how to distribute his time between 
direct selling and indirect selling through 
community service in a way that nets the 
greatest volume of business for his yard, 
and with his own remark that, “A dealer 
in a county seat can’t spend his time and 
money to better advantage than on rural 
youngsters. ” 

In 1932, the fair association, like many 
others in the country, was $16,000 in the 
hole. At that time, the lumber dealer, a 
local banker and a department store 
owner, members of the fair board, de- 
cided that something had to be done to 
save the situation. The banker applied 
a large dose of showmanship, pepping up 
the exhibits and providing new and diver- 
sified entertainment features. The store 
owner took over the job of greeting vis- 
itors, and seeing to it that everyone had 
a good time. All three joined forces in 
selling the local granges on supporting 
the fair. The 1933 fair was a success, 
and showed a little profit. Since that 
time $40,000 have been spent in moving 
and repairing the buildings, and con- 
structing new ones, including the 4-H 
building. Today, the fair association is 
operating in the black. 

The 4-H Club building, pride of the fair 
association, was designed by Peter El- 
zinga, architect of Holland, Mich., who 
does all of the architectural work for the 
Allegan Lumber Co. The lumber com- 
pany, incidentally, operates on a package 
selling basis; every member of the firm 
has attended a Johns-Manville school. 

Built on concrete footings, and having 
a concrete ground level floor, the struc- 
ture is frame. The exhibition room is 


about 125 feet long. Wall space on all 
four sides of the large room is equipped 
with built-in shelving to contain the ex- 
hibits of the various clubs. Booth allot- 
ments are seven feet wide, although in 
some cases, double space is assigned to 
some clubs. An isometric drawing of this 
shelving is included on the next page. 
Additional exhibit space is provided on a 
display rack about 100 feet long, located 
in the exact center of the room. 
Separated from the exhibit room by a 
solid partition is a space devoted to the 
preparation and serving of meals for the 
exhibitors. Four large tables 21 feet long 
can accommodate nearly 100 diners at a 
single sitting. The kitchen is equipped 
with two electric stoves, an ice box, and 
ample work top space. Serving from the 
kitchen is done by means of a dishup, 
typical of the kind used in the old Michi- 
gan logging camps. Adjacent to the serv- 
ing room is a store room equipped with a 
water heater, and there is running water. 
Each boy member of a 4-H club who 
comes to the fair is asked to bring fifty 
cents in cash or its equivalent in vege- 
tables. This pays his board for the dura- 


Ba te 
* 


Above:—View of 
second floor of 4-H 
club building where 
boys sleep during 
fair. Right: — View 
of kitchen with dish- 
up at rear where 
meals are prepared 
and served. Below: 
—View of 4-H club 
building at Allegan 
County Fair grounds 





Fair Grounds 


tion of the fair, and includes three full 
meals of plain, wholesome food each day. 
Original plans called for the construction 
of wood bunks on the second level. At 
the time the building was completed, how- 
ever, these were not installed, and for the 
first year, it was planned to let the boys 
hustle some straw upstairs, and bed down 
on the floor. They got such a kick out of 
sleeping this way that the bunk idea was 
abandoned definitely. Ventilation for the 
second level is provided by large windows 
in both ends of the building, and four 
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large roof ventilators. County Fair week 
in Allegan thus becomes an annual round- 
up of 4-H club boys. 

It is planned at some time in the near 





future to construct another building for 
4-H club people in which they can house 
their animals. At present, these are ex- 
hibited either outside or in the regular 
animal exhibit building. Cattle raising as 
a 4-H club project is increasing in popu- 
larity in Allegan County, and 1939 saw 
the best aggregation of cattle in the whole 
87 years the fair has operated. 

Business men in Allegan, however, do 
not stop with getting acquainted with 4-H 
club members. Several years ago one of 
the service clubs offered a prize for the 
leader doing the outstanding job of the 
year, and that has been continued. At 
about the same time a plan was inaugu- 
rated to have the 4-H club leaders as 
guests at one of the regular weekly lunch- 
eons. The first year 22 leaders were 
present. In 1939, more than 100 4-H 
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club leaders were entertained at the lunch. 
Business men agreed that the contact is 
valuable beyond measurement. 


Farm Implement Orders Keep Company’s Mill Busy 


In its fifty-fourth year of doing busi- 
ness, the C. L. Morris Lumber Co., Inc., 
Plymouth, Ind., is an interesting business 
institution due to its diversity of enter- 
prises. For over 50 years, the company 
has manufactured wood parts for agricul- 
tural implements and sent them all over 
the United States, to South America and 
other countries. The major production 
of the mill in this line is slats for grain 
binder canvasses. A wide range of wood 
parts for other uses in making farm tools 
is seen by a visitor in the Morris shop. 
The heavy production season is from July 
to October. 

At the time that the AMERICAN LuM- 
BERMAN representative called at the yard, 
carpenters:were busy completing an order 
from a Plymouth grocery store for a new 
type of case for merchandise. Of low 





height to make even the top shelf easily 
reached by short customers, the cases are 
wider at the bottom than the top, making 
for better display. It was a “package” 
order, the cases being delivered to the 
buyer painted and ready to set in his 
store and stocked. 


Right 

One of the grocery 
store cases made to 
order for a customer 


Below 


C. L. Morris stands 
in front of a few mill- 
built hog houses 
which are on display 


Hog farrowing houses are sold in con- 
siderable number every spring, Mr. Mor- 
ris said. They are strongly made and 
feature a simple ventilating system over 
windows in each end. The structures 


are painted when trucked to a buyer’s 
farm. 
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Office of Genesee Lumber & Coal Co. at Batavia, 


Retail lumber sales are being upped, this second half of 1940, 
in Niagara Falls, N. Y. So we're told by George Haeberle, 
Jr., of the Haeberle Lumber Co. The first half hesitated just 
a thought, compared with the first half of 1939, due probably 
to a spring so late it came near missing the bus. 

Niagara had the usual number of honeymooners and other 
assorted tourists. The tourist trade is one of the big local 
industries ; drawing world-wide custom, at least when the over- 
seas neighbors feel they can leave home for a few weeks and 
expect to find the house still there when they get back. 

The visitors were behaving as usual; galloping around Goat 
Island, giving the big, rough river the eye, taking pictures of 
the girl friend against a background of white water, voyaging 
on the Maids of the Mist (two of them, working both sides of 
the street), studying road maps, holding hands, stocking up on 
souvenirs. No doubt you've visited the falls; but if you haven’t, 
take the first opportunity. It’s an awe-inspiring sight. And in 
addition to this, it’s nice to look across the river and to see the 
other side of the falls being held by a foreign country that is 
a good neighbor and a good friend. 

Niagara Falls differs in several points from Buffalo, her 
nearest U. S. big-shot neighbor. Buffalo has more people, but 
that’s not what we’re thinking about. Buffalo also has about 
the slowest traffic lights known to motorists. When a driver 
who is onto their ways gets stopped by one of these lights, he 
gets out a portable typewriter and catches up with his corre- 
spondence. But this is not what we’re thinking about, either. 


In general Niagara Falls is closed-shop, and Buffalo is open- 
shop. This means that mechanics’ wages are higher in Niagara, 
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which of course has some direct eftect 
Uy, | upon house construction. There are some 
‘i 1 = indirect effects, too. Package selling, for 


example, is hard to manage in the Falls; 
although some of the lumbermen would 
< e. like to try it. As a general rule, the 
union pattern puts the contractor in the 
builder’s chair; and it follows that if the 
contractor does not like the unit-sale idea, 
it doesn’t get used. Mr. Haeberle tells us that lumbermen 
have to be more than careful about offering building plans to 
the customers. Probably it'll be all right for small buildings, 
including small residences; but you never can tell when local 
architects will begin speaking words with the bark on. 
The Haeberle people tried, and abandoned, the idea of getting 
along with stock sizes and patterns of millwork. Some years 
back a fire took*the mill under protective custody, as they say 


Y 





Genesee Insulating & Supply Corp., subsidiary, handles in- 
sulation work; this truck, under construction, carries its own 
motor and blower, ladders, supply of insulation, etc. 


in Europe. It seemed an opportunity to educate the trade away 
from individualistic, not to say haphazard, custom millwork. 
The public listened respectfully and agreed that stock patterns 
were the real McCoy. But when it came to the crisis of buying, 
there always was some peculiar reason, in that one case, why 
stock patterns wouldn’t do. Winning arguments and losing 
sales didn’t seem so nourishing ; so the machines came back. 

The Haeberle company operates a retail store where it 
handles paint, hardware and the like. In addition to the usual 
counters, there’s a sales desk where customer problems can be 
dealt with. The store has window displays, which are especially 
good because of the yard’s location on a busy thoroughfare. 
The company makes extensive use of FHA loans. 





These insulated flooring bins, raised above the ground, were 
"snapped" at plant of Genesee Lumber & Coal Co., Batavia 
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Conservative East Saves 
Before lt Builds -- Deals 


Through Contractors -- 
Prefers Custom Millwork 


Niagara Falls is an industrial city, with immense quantities 
of electric current available. At the time of our visit, it was not 
apparent what effect the preparedness program would have upon 
local industries and, through them, upon housing developments. 
These housing developments are of much interest and impor- 
tance everywhere; and this journal will continue to collect and 
print news about them. Your correspondent of this department 
will share in that work. But since the Realm must be prepared 





George Haeberle, Jr., at hardware counter, retail store of 
Haeberle Lumber Co., Niagara Falls 


well in advance of publication dates, it seldom undertakes to 
present spot news. For news of this kind, we refer you to 
other pages in this journal. 

We were unlucky in finding none of the chiefs of the Ayres- 
Witmer Lumber Co. (Inc.) at the plant. 


HANDLES MUCH HARDWOOD; DOES OWN KILNING 


The Wicker Lumber Co. is a large concern whose mill and 
yard cover many acres of ground. When George M. Wicker 
wanted to move the yard, some years ago, he bought this ground 
and later found it was a thought low and given to spring floods. 
The Niagara Hotel was being built at the time, and the con- 
tractor wanted a place to put the dirt from the excavation. It 
was an admirable example of supply and demand. 

This company handles much hardwood; some of it native 
stock. So the yard has its own dry kilns. It has borrowed a 
sawmill idea to expedite the handling of this stock. Let’s see if 
we can describe it. The company has its own rail sidings ; and 





Retail sales desk and customer service department of 
Haeberle company 
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Special paint display in the Haeberle customer service 
department 


at one point there is a special track, at right angles to the siding. 
This special track leads directly to the dry shed; and along 
either side of the track are storage trams and the dry kilns. 
The car that runs on this track is roughly related to an airplane 
carrier ; since it carries a special truck on its deck. In fact there 
are many of these top trucks. The carrier can be locked at 
the point where the tracks on the trams, or into the dry kilns, 
are even with the tracks on the carrier’s deck. The top truck 
can then be rolled on or off. Naturally the value of this arrange- 
ment is that, once the top truck is loaded, it never has to be 
unloaded until the stock is needed in the mill. The loaded top 
truck can be rolled onto a storage track, rolled back some days 
later and taken to the kiln, then set onto the storage tracks in 
the dry shed. This dry shed is heated; at least it can be and 
is heated when heating is necessary to control moisture. 


BUILDING HARDWARE STOCK IS EXTENSIVE 


The offices and the mill are located in a factory-type building 
whose walls are mostly windows. The Wickers are interested 
in unit selling, but have not gotten the technique worked out 
to suit local conditions. Mr. Wicker’s son, who is his assistant, 

(Continued on Page 45) 
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RETAILERS’ ROUND TABLE 














Here’s a secondary effect of industrial defense mobilization 
upon lumber retailing. 

When industrial workers are sent to ship yards and munition 
plants, they'll have to be taken away from wherever they are 
now. Such a shift may not be large. The fact is, however, 
that responsible leaders are worried about it in the event that 
abnormal world conditions are long continued. Drastic popu- 
lation shifts put a heavy strain upon the economic structure of 
any country. 

Extreme shifts are not-expected now, and we hope they will 
never be necessary. But even a mild movement has to be taken 
into account. Suppose fifteen workers go from an inland town 
to a ship yard, leaving ten houses vacant. They may not be 
such good houses; but if they’re vacant they'll have their effect 
upon local building. 

What does this mean to the retailer in the town? For a time 
he'll have to lean more heavily upon repair and remodeling. 

It isn’t realized outside the industry how important repair 
and remodeling work can be. We've heard a retailer’s neigh- 
bors say he must be going broke, because he hadn’t sold a new 
house for five years: while we knew the man in question had a 
satisfactory trade. A well-known dealer told us recently that 


for ten years his line of yards had depended almost entirely 
upon repair work. He was glad to get the occasional new 
house but didn’t really count on such trade. 

The fact has been demonstrated often that salesmanship is 
quite as effective in repair and remodeling as in the field of 
new construction. A dealer who knows his people and who is 
able to adapt his advisory service to these special needs can 
make three remodeling jobs grow where but two would sprout 
without cultivation. 

We're for the energetic retailer who never overlooks a lead, 
either for repair or for new work, and who keeps his yard and 
his selling methods abreast of local opportunity in both fields. 
He’s not caught half asleep by an outside promoter who builds 
half a dozen new houses before the local yard wakes up. 

But it’s especially cheering to see well planned selling work 
done in the remodeling bracket. For some reason or other the 
dealer who is always watching for repair and remodeling 
usually sees the new job as soon as it stirs in the prospect’s 
mind. If he’s preoccupied with new houses, he may pay no 
attention to remodeling unless and until it shows up under its 
own power. These less spectacular jobs bid fair to be even 
more important in the future than they have been in the past. 


Cutting the Cost and Labor of Record Keeping 


Susiness pays a tremendous sum each 
year for record keeping, writes J. S. Seid- 
man, C.P.A., of Seidman & Seidman. 
That this cost is reducible is demonstrated 


deposit slips in duplicate. The duplicates 
are then so used as to serve the same 
purpose as the records supplanted. 

In sales and accounts receivable rec- 


Only those who want monthly state- 
ments, or who are not prompt payers, 
should get them. That wrinkle cut down 
the number of statements for one com- 





by the short-cuts suggested below. 


pany by 80 percent. Using duplicate 





Take the matter of useless forms and 
reports. Generally, they are an inheri- 
tance from special situations or some tem- 
porary need. The need may be over, but 
the form lingers on. An interesting test 
to apply to all “paper work,” is to quietly 
eliminate a form or report from time to 
time, and see what happens. It should 
not be restored until someone yells for it 
and justifies the shouting. Likely as not, 
it never will be missed. 

However, it is the re-writing nuisance 
necessary in keeping forms that is the 
prolific time and energy waster. The loss 
is not only in the re-writing, but, also, in 
the need for checking back each re-writ- 


ing, since the possibility of error is other- 
as AL. Savielle— 








copies of invoices as the statement of 
charges for the month, avoids re-writing, 
and produces automatic accuracy between 
the statement and the bill. 

Companies that pay their help by check 
have an excellent record-saving opportu- 
nity. Individual employee records can 
be dispensed with entirely, and a dupli- 
cate copy of the check filed in envelopes 
kept for each employee. By running off 
adding machine tapes when desired in- 
formation needed for Government reports 
is obtainable. 

In the journal, monthly repetition en- 
tries are made for depreciation, bad debts, 
apportionment of expenses, differing only 
in amount. By providing columns for 











wise ever present. 

Take cash records for example. The 
popular practice, when a check is made, 
is to record the detail on the check stub. 


“Look at it—and you told me you 
could follow a set of plans!” 


each month, the basic entry need be writ- 
ten but once. 

If a customer owes money both on open 
account and on note, the two are ordi- 





The same is done with deposits. The cash 





book showing all receipts and payments is 
then written up from the check stub. This 
entails a double writing of the same story. 
Is the duplication avoidable? Easily. 
Some companies do away with the cash 
book by an extension and columnarization 
of the check stub. Others do away with 
both the check stub and the cash book. 
This they do by preparing checks and 


ords, the mopping up process can be ac- 
complished by making extra copies of bills 
to be used as shipping documents, as 
production and collection records, and for 
all sorts of analyses regarding salesmen’s 
activitiés and compensation. Where cus- 
tomers make part payments a few simple 
rulings can be provided on the copy to 
permit convenient recording of part pay- 
ments. 


narily kept in different books. The whole 
story can be kept at one place, merely by 
providing columns in the ledger for open 
account and for notes. The same can be 
done to keep tabs on such items as con- 
signments or memorandum shipments, or 
charges to customers for returnable con- 
tainers. 

By simply arranging accounts in the 
general ledger in the same order as they 
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appear on the financial statement, the 
drawing-off of the statement itself is con- 
siderably simplified. A “peg-board” ar- 
rangement, whereby the previous state- 
ments are aligned with the current ones, 
will give the comparative figures with no 
re-writing at all. 





"Tall Corn Festival" Builds Trade 
for lowa Town 


A town with population of only 500 
that can stage a community event that 
annually attracts thousands of people, is 
Batavia, Iowa, whose Tall Corn Festival, 
held in mid-September, has gained State- 
wide fame, and outdraws most county 
fairs. 

The operators of the Hawkeye Lumber 
Co. are active members of the Batavia 
Community Club that sponsors the festi- 
val, and to these men goes much of the 
credit for its success. They give much 
of their time to help boost Batavia 
through the activities of this organization. 
That the club is really a co-operative one 
is shown in the fact that its membership 
numbers 233, or nearly half of the town’s 
population. 

During the two days of the Tall Corn 
Festival, other events are staged to attract 
the interest of all in attendance. No one 
is forgotten, for a team pulling contest, a 
colt show, and women’s exhibits of many 
sorts afford everyone a chance to compete 
for the prizes. Church and social organi- 
zations offer various entertainment for 
the visitors. Each year shows an in- 
creased number of entries, and corn grow- 
ers throughout the State try to outdo each 
other at the Batavia festival. 

The fame that this festival has given 


Amenmcanfiumbherman 


Batavia has greatly enhanced the success 
of other seasonal events staged by the 
Community Club, for people in that region 
of Iowa know that any event promoted 
by this enterprising organization is bound 
to be worthwhile. 

It is only natural that the lumber and 
building supply business of the Hawkeye 
Lumber Co. has greatly benefited by this 
festival and the other events that are 
staged by the Community Club; the firm 
is being rewarded for its efforts in bring- 
ing fame and visitors to Batavia, by the 
increased sales derived therefrom. 





Glass Cutting Table That Folds 
Is Used by Dealer 


Because the office in his yard is rather 
small, J. M. Gedwell, manager, Alexander 
Lumber Co., Mansfield, IIl., has con- 
structed a folding table on which he can 
cut glass. As can be seen from the ac- 


| 





This view shows the table folded against 
the wall, permitting the use of space that 
would otherwise be occupied by the table 











Timely Tip for Dealers 





This door leads into the buy- 
appealing paint goods depart- 
ment of the Roscoe Reed Lum- 
ber Co. in Paducah, Ky. Mr. 
Reed thinks so highly of this 
line of merchandise that he di- 
rects the attention of approach- 
ing customers to it with the 
sign on the door. Believing that 
a good department deserves a 
good entranceway, he has given 
the paints just that. It is just 
a small thing, perhaps, in sales 
technique, but Mr. Reed reports 
growing business in the line 
since it was given a major recog- 
nition. 

















35 


companying illustrations, this is a con- 
ventional glass cutting table top which has 
been attached to the wall by means of 
hinges. Two legs are hinged to the other 
side of the table and connected by a cross 





Here the table is down from the wall and 
ready to be used. A conventional glass 
cutting table top is used 


bar which serves to give rigidity to the 
unit. 

When the table is not in use, the legs 
lie flat against the bottom of the table 
which is held in place against the wall by 
a catch. When the table is to be used 
the top is let down and the legs are placed 
in position. The glass stock is kept in 
conventional racks nearby, and Mr. Ged- 
well is able to serve a customer without 
a trip to another part of the yard. At the 
same time, much-needed space is used to 
serve a double purpose. 





Working from the Top, Down 


In Pennington Gap, Va., it is reported 
there is a house which was built back- 
wards. Here’s how it was done: 

About 18 years ago a man built a cot- 
tage on a knoll. A later owner sold earth 
from the knoll until only a block of clay 
supported the cottage. Then the corners 
were propped up and the clay dug away, 
leaving the building on stilts. 

The house was then sold and the new 
owner built another set of rooms under 
the old house, and added porches. 





Lumber Firm's Ads Have 
Human Interest Tone 


‘Human interest” is being used in the 
advertising of the Mohawk Lumber Co., 
12th and Columbia street, New Westmin- 
ster, B. C. A series of advertisements 
now being used by this company are 
illustrated by drawings of humorous 
nature. The copy starts off in an inti- 
mate tone, taking its theme from the 
illustration, and developing into the pres- 
entation of some sales point in connection 
with the service and quality of goods sup- 
plied by the company. 

A typical illustration is a somewhat 
inebriated gentleman ascending the stairs 
in his stocking feet and accidentally drop- 
ping a shoe. The copy starts off “Speak- 
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ing of Pussyfooting .. .” ““We don’t have 
to soft-step the quality of our silo lum- 
ber.””. The company then states that its 
knowledge of structural requirements and 
its reputation are the customer’s assur- 
ance of satisfaction. 

Another advertisement had a picture of 
a hold-up, and was headed, “Don’t throw 
away your hard earned cash!” going on 
to say, “When You Build—Build Right 
the First Time!” by securing good mate- 
rials from the Mohawk Lumber Co. Ltd. 





He Likes What He Sells, So 
Used It For His Own Home 


For 22 years Albert Ruesch, of the 
Ruesch Sash & Door Co., Peoria, IIl., 
has been connected with the lumber busi- 
ness. Naturally, he likes wood, so in 
building a fine, new residence, just com- 
pleted, for his own occupancy, he used 
that material practically exclusively. 
Justly proud of the results, Mr. Ruesch 
willingly gave the AMERICAN LUMBER- 
MAN the following details: 

“The exterior is covered with hand-split 
shakes, and cedar roof shingles. The first-floor 
hall is of random width walnut, as is also the 





Amemcanfiumberman 


stairway and the hall upstairs. The dining room 
also is of walnut. The downstairs bed room is 
of random width pecan. 

“The living room, which is 12’6”x25’, is of 
quarter-sawed white oak random width panel- 
ing. At one end is a bookcase, with window 
seat between, and the inside wall has a fire- 


This new home of a 

well known sash and 

door maker attests 

his liking for wood. 

It is located at Pe- 
oria, Ill. 


place with quarter-sawed white oak mantel. 

“The kitchen is of knotty pine, wainscot high. 
Plywood, covered with wall linoleum, was used 
above. 

“The upstairs bed rooms likewise are knotty 
pine, wainscot high; balance of the walls cov- 
ered with Johns-Manville bevel tile planking. 
The ceilings of the entire house are Johns-Man- 


The House That Radio Fans 


SEATTLE, WAsH., Sept. 3—A home 
that radio listeners built, constructed day 
by day from suggestions of housewives 
who followed every move of the carpen- 
ters as told each morning over a broad- 
cast—that is the Ann Sterling home, 
projected by the H. W. Blackstock Lum- 
ber Co. here. Today, several months 
since its completion and occupancy, the 
company is still cashing in; while the 
contractor who did the work has been 
swamped—so well was the story of the 
building presented and the great value 
of the house demonstrated. 

Financed under a 90 percent I°.H.A. 
loan the house was sold six weeks after 
completion for $6,000, the loan amounting 
to $5,400. Cost of the home was about 
a thousand dollars more than it might 
have been, because throughout the con- 
struction period plans were altered or 
abandoned for new ones at the suggestion 
of radio listeners, and swarms of women 
came out to see the actual construction 
work so that a carpenter’s six-hour day 
was often five in actual work. But Herb 
Blackstock, head of the H. W. Blackstock 
Lumber Co., estimates that between 
twelve and fifteen thousand persons saw 
the home, so the extra cost was well 
justified from an advertising standpoint. 

The Ann Sterling radio program de- 
voted five minutes each day to the 
house, the lumber company contracting 
for the program for one year. Day by 
day the progress of the house was told, 
and the listeners invited to send in lists 
of things they wanted in the house. Sug- 
gestions incorporated in the house include 





a bedroom finished in Nu-Wood, covered 
doors, bathroom fixtures, octagonal bath- 
tub, long bar light fixtures, color tile, an 
extension of the garage twelve feet, so 
that an extra room was added for utility 
or to be used as an extra bedroom with 





Front view and floor plan of the Ann 
Sterling house built from suggestions from 
radio listeners, by the H. W. Blackstock 
Lumber Co., Seattle, Wash. The house 
represents an ideal for women 
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ville 16”x16” bevel tile. 

“The floors throughout the house are 34” oak. 
The flooring, however, in the downstairs hall 
and the living room is eight-inch tavern grade 
oak flooring with walnut dowels. 

“The doors and trim are authentic Colonial. 
All that have seen the house are well pleased. 





“The interior is ‘something different,’ at least 
here in Peoria, and we have had any number 
of visitors who speak well of it. 

“The exterior, incidentally, does not appeal to 
everyone on account of the shakes being irregu- 
lar and this is the only criticism we have had: 
but we have had a few tell us they did like the 
exterior.” 


Helped Plan 


double bunks for four people; not con- 
nected with the house. The kitchen, 
which Blackstock says sold the house, is 
packed with devices and conveniences that 
women wanted. The number of cabinets 
and shelves is much greater than in the 
average kitchen. Even the kitchen door 
leading to the utility room has its Vene- 
tian blind; and special pull-out racks for 
hanging kitchen utensils comprise most of 
one cabinet. The sliding towel racks, pot 
hangers in cabinet, the white knotty pine 
finish, and the dinette with no door 
between it and the kitchen, are contrived 
to present a spacious appearance, An 
innovation is a counter which looks like 
a bar separating the dinette and kitchen. 

The comprehensive plan of the house 
is conventional Cape Cod, a style that is 
very popular in Seattle, especially in areas 
on the outskirts of the city and in new 
building additions being opened up at this 
time. Some seven to eight thousand 
letters were received from the radio audi- 
ence. Construction of the house covered 
a period of six months. 

When the plan was proposed by the 
H. W. Blackstock Lumber Co. a meeting 
of contractors was called, at which it was 
explained that the building was an adver- 
tising venture and a house that any con- 
tractor could build. To avoid favoritism 
or dissension, all present put their names 
into a hat, and the lucky contractor under- 
took the job without contract under a 
ten percent of cost price arrangement. 

The floor plan gives a good idea of 
the many suggestions on arrangement 
incorporated in the Ann Sterling house. 
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Half-Painted House Provides 
Advertising Novelty 


The Houston-Doughty Lumber Com- 
pany, of Wichita, Kans., of which M. E. 
Clark is manager, recently carried out a 
plan that increased the sales in the firm’s 
paint department. A frame house in 
Wichita was found that had not been 
painted for 24 years. The lumber com- 
pany secured permission to paint the 
house free of charge. It did not, how- 
ever, paint the entire house all at one 
time. First, it merely painted half of the 
house. In other words, half of the front 
and back of the exterior received new 
paint as well as one side. 

A sign was placed in front of the house 
calling attention to what had been done. 
Also newspaper advertising was _ fea- 
tured in the campaign. One of the ads, 
two columns wide and some six inches 
deep, showed a picture of the house after 
it had been “half painted.” The message 
said in part: “Seeing is Believing! See 
for yourself how painting made this re- 
markable improvement. This house, lo- 
cated at 447 South Washington, had not 
been painted for 24 years. Its surface 
was rough and porous, yet only two 
coats of paint were necessary to restore 
its appearance. Don’t miss seeing this re- 
markable exhibit.” 





Personal Service to Builders 


Personal service to each customer, ex- 
plained by Manager Henry Meyer to be 
more than courtesy and alertness, makes 
for more volume for the Oakland Lumber 
Co., 6901 East 14th Ave., Oakland, Calif. 
One of the “personal services,” is going 
over proposals with contractors or others, 
suggesting where savings can be effected, 
or improvements gained by using appro- 
priate materials, or slightly altering plans. 
Specially trained men are employed for 
this purpose. “We do not hesitate,” said 
Mr. Meyer, “to suggest a change, even if 
it should sometimes mean less money 
from that particular sale, because in the 
long run it helps us retain regular con- 
tractor customers who are pleased to have 
the free service.” 

The “personal service” supplies a 
happy medium between architect and 
acttial builder. Sometimes, in deference 
to a customer, some type of material may 
be suggested when the trained materials 
man knows that at probably less cost an- 
other type is better adapted. No criticism 
is made of either of the artisans in ques- 
tion, but the specialized advice serves as 
a balance for possible errors that might 
inject themselves inadvertently. Again, 
the service goes to customers with only 
partially completed plans. 





RESIDENTIAL MORTGAGE recordings by savings 
and loan associations during 1939 exceed those 
reported by any other type of lender, accord- 
ing to the Federal Home-Loan Bank Board. 
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Dealer “Peps Up” Yard “Stag” 
With Lumber Quiz 


DALLAs, TEx., Sept. 3.—The lumber 
dealer of today who desires to adequately 
serve his public must keep step with the 
march of progress, asserted W. D. Old- 
ham, president Oldham & Sumner Lum- 
ber Co., Dallas, speaking briefly in wel- 
coming approximately 200 building 
contractors who were guests at the com- 
pany’s annual barbecue stag dinner held 
in its lumber yard on Aug. 23. 

Mr. Oldham spoke from an improvised 
stage erected in the yard, which itself 
exemplifies some of the steps taken by 
the company to keep abreast of modern 
methods. The yard has been paved in the 
current year; a two-way communications 
system has been set up to link the offices 
with the yard; the offices have been pro- 
vided with summer and winter air con- 
ditioning equipment. A large poster sign 





identifying the company and looking out 
over South Haskell street has been 
placed in a veritable flower garden. By 
night it is brilliantly floodlighted. 

The company borrowed from the radio 
to provide a skit which proved an ex- 
ceptional hit. The radio quiz idea was 
employed, with questions related to the 
lumber industry. The first question 
asked, “What is lumber?” “What is a 
spike knot in lumber?” was another. “If 
you seeded with pine cones, could you 
reasonably expect to successfully raise 
seedling pines?” was a third. 

Men prominent in the building indus- 
try were picked from the group to an- 
swer the questions. Those who failed to 
correctly answer received a cigar; and 
those whose answers were correct were 
awarded a 50-cent prize. : 

A four-part question which proved a 
stumbling block, being answered only bit 
by bit: “What organizations do the fol- 


lowing sets of intials represent? 
HOLC . NRLB FHA 
OSLO.” 

The yard echoed with applause when 
after a half dozen failures to answer the 
final question correctly, one builder sug- 
gested that the combination “OSLC” 
represented the host—the Oldham & 
Sumner Lumber Co.—and so won the 
50-cent prize. 

In this feature Mr. Oldham acted as 
master of ceremonies, members of the 
company personnel mingling with the 
guests and picking various individuals to 
take position before the microphone. The 
program, termed by Mr. Oldham “The 
Dr. Quiz Show,” proved the hit of the 
evening. 

Another feature which proved a hit 
with the crowd was the awarding of three 


W. D. Oldham, at 
"mike," conducts 
lumber quiz at stag 
party and barbecue 
given in his yard for 
200 contractors and 
other guests, of Dal- 
las, Tex. 


large sugar-cured hams. The names of 
all guests were placed in a hat, and three 
drawings were made. In each, three 
names were picked from the hat by one 
of the guests. The award went to the 
third name selected in each instance. 

The annual barbecue has been a means 
used by the company to bring it into 
more intimate contact with its customers, 
active and potential. There was evidence 
of how well this policy to build good will 
is serving when the company’s employees 
were introduced, one by one. The crowd 
called for speeches by the several indi- 
viduals; and when Jerome, the colored 
boy who drives the company’s largest de- 
livery truck was called to the micro- 
phone, he was greeted with a roar of 
cheering. ‘“We-all ’s sho-enough glad to 
have you-all with us,” he beamed. “An’ 
Ah’s sho-enough pretty well proud to 
know that all yo gen’men likes me so 
much.” 
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outhwest Dealer Has Modern Plant 


Exterior of new office and sales 

room of Burkey Lumber Co., 

Tucumcari, N. Mex. Note glass 

block circular corner window. 

The outside walls are finished 
with white stucco 


The Burkey Lumber Co., Tucumcari, 
N. M., has one of the attractive, stream- 
lined plants that are popular in the coun- 
try today. The office and sales building, 


which is located on a corner, is covered 
with white stucco. 


Plenty of window 





space with large circular effect glass 
brick construction at one corner allows 
plenty of light in the salesroom. The ex- 
terior of this building, which is shown in 
one of the accompanying photographs, 
draws attention and therefore is an adver- 
tising asset to the firm. 

The salesroom interior is well ar- 
ranged with display tables, building 
hardware cabinets and display counters 
showing to good advantage the items 
that go into the building of a modern 
home. <A large stock of paint is in- 
cluded with these items. 

In one corner of the building is a sec- 
tion given over to the display of wall 
paper. How this is handled is shown in 
another photograph of this plant’s in- 
terior. The wall joining that on which 
is displayed the wall paper is equipped 
with shelving and cabinets. A slanting 
roof above contains roofing panels. The 
shelves of this section are given over to 
a display of paint. Above, is the cabinet 
part of the display on which are arranged 
a large number of smaller items, such as 
samples of tiling and paint and enamel 
colors. Comfortable, stream-lined chairs 
are on the floor in this corner to accom- 








modate customers while they study wall 
paper patterns and compare samples and 
effects. In an atmosphere such as this, 
it is an easy matter to discuss home im- 
provement. 
“We feature 


the completed home,” 


* 
Left to right:—J. 
W. Burkey, F. E. 
Currell, M. B. 

Warden 

e 
Below: — Paint, 
builders’ hardware, 


roofing and wall- 

paper are displayed 

attractively in one 

corner of the sales 
room 


said J. W. Burkey, 
head of the company. 
“When we first 
opened our yard 
here we got busy 
right away and built 
a model house. We 
invited the people of 
Tucumcari to visit 
this house and dur- 
ing the three days it 
was open for inspec- 
tion several hundred 
people visited it, and 
in that way we se- 
cured leads that 
meant business for 
us later. 

“Our advertising: 
and sales talks all 
have the same theme 
—the value of own- 
ing your own home. 
We do not try to 
hurry our prospects 
into erecting a home, 
but take time to go 
into the matter thor- 





oughly with them and render every assist- 
ance possible. We want them to give the 
matter plenty of thought so they will be 
satisfied with their part of the bargain. A 
satisfied home-owner is a boost for our 
business and the entire industry, for that 
matter.” 

Newspaper, direct mail and similar 
forms of advertising are being used by 
the Burkey company. Personal contact 
is also stressed in selling. 

“We are well pleased with sales 
made during our first months in busi- 
ness,” said Mr. Burkey, “and we antici- 
pate even better sale of building mate- 
rials during the months ahead. People 
are being educated to the value of own- 
ing their own homes and in keeping 
them up-to-date. A lumber yard owner 
must take his place in that educational 
campaign, and by using modern mer- 
chandising methods, secure for himself 
his share of the results of the education 
of the general public in proper housing 
facilities.” 
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oe RR AE NR RE I, 
JOHN RAINE 


Joun Ratne, 76, for more than a quarter 
century a prominent figure in the lumber indus- 
try in West Virginia, died Wednesday, August 
28, in a Montgomery, W. Va., hospital. Mr. 
Raine had been retired from active business for 
about three years. In 
1905 with his brother, 
T. W. Raine, he found- 
ed the town of Rainelle 
and began construction 
of lumber mills and 
railways leading to it. 
For a long period he 
was president of the 
Meadow River Lumber 
Company which oper- 
ates one of the largest 
hardwood mills in the 
country. Other _ busi- 
ness connections from 
time to time, included 
the presidency of the 
Meadow River Coal & 
Land Company, the 
Bank of Rainelle and 
the John Raine Com- 
pany, a real estate hold- 
ing company at Rainelle. 
He was active in Asso- 
ciation affairs and did 
much to promote research. 





Mr. Raine repre- 
sented Greenbrier county in the 1929 State 
Legislature. He introduced and secured the 
passage of a bill which he described as a 
gesture toward the awakening of “a forest con- 


sciousness” in the state. This bill, later con- 
solidated with state game and fish bill, placed 
reforestation in the hands of a qualified forester. 
He is survived by his widow, and five children 
by his first marriage, as well as two sisters. 

Mr. Raine was born in Ironton, Ohio; he 
had engaged in the lumber business in Ohio 
and other sections of West Virginia before 
going, with his brother, to Greenbrier County. 
Prior to his retirement, Mr. Raine had formed 
an export brokerage business with his son, 
Burton, which took him on frequent trips 
abroad. 

The AMERICAN LUMBERMAN joins with a 
host of others in expressing regret at the pass- 
ing of this notable character. 


Demand for Heavy Duty Trac- 
tion Equipment Is Active 


Detroit, Micu., Sept. 3.—The demand for 
heavy duty traction equipment is noted from 
an unusually wide range of fields, reports 
A. F. Knoblock, president of the Thornton 
Tandem Co., here. “Lumbering operations, the 
engineering and building contracting fields, and 
contractors on highway construction, and oil 
field operators, are showing a greater interest 
in four rear wheel drive units than they have 
for years,” ‘states Mr. Knoblock. 

“The cost of transportation equipment and 
the cost of its operation are material factors 





Fleet of standard 
Thornton Chevrolets 
used by Hunkins, 
Willis Company of 
St. Louis, Mo. 
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in the profit or loss in jobs which call for 
heavy duty hauling of all kinds. In many op- 
erations of this kind it has been found prac- 
tical and economical to substitute trucks of 
from 1% tons to 3 tons capacity and then con- 
vert them to vehicles having a gross vehicle 
weight capacity of 30,000 pounds or even more 
by the installation of the Thornton four rear 
wheel drive. 

“Not only is traction increased but because 
of the fact that two gear ratios are provided 
in the Thornton four rear wheel drive unit 
the number of speed ranges available in the 
truck or tractor unit is doubled, consequently 
giving the operator greatly increased flexibility. 
One of the most interesting examples of the 
flexibility for this type of installation was pro- 
vided during the recent War Games in the 
South where vehicles with this equipment far 
exceeded expectations on performance, particu- 
larly when equipped with tank bodies used for 
refueling operations. 





Operators of Burned Mill An- 
nounce Plans for New Mill 


In response to a telegraphic inquiry from the 
AMERICAN LUMBERMAN regarding a fire in the 
planing mill of the Southwest Lumber Mills, 
Inc., at Flagstaff, Ariz., the following telegram 
has been received from the company’s office at 
McNary,,- Ariz. : 

“Planing mill of Southwest Lumber Mills, 
Inc., serving their Flagstaff plant burned night 
of August 23rd, for total loss STOP 
Fully covered by insurance STOP Sawmill 
saved by unusually good work by Flagstaff 
and company fire departments STOP Sawmill 
undamaged and continued operation STOP 
Company planning now for construction of new 
highly modern remanufacturing plant including 
installation of latest type dry kilns STOP 

“Production at Flagstaff plant commenced 
about middle of July and by use of transit 
privileges company will handle all Flagstaff 
lumber through its large McNary remanufac- 
turing plant until Flagstaff facilities have been 
replaced STOP Company announces that the 
loss will not interfere at all with its current 
sales and service to its customers—Southwest 
Lbr. Mills Inc.” 





Britain Amends Rules for 
Measuring Hardwoods 


MontTrEAL, Que., Aug. 31—Among the war- 
time problems arising from the accumulation 
by the Ministry of Supply of national stocks 
of timber is the necessity from a common sys- 
tem of measuring lumber in the United King- 
dom, writes L. H. Ausman, assistant trade 
commissioner at Bristol, in a report to the 
Department of Trade and Commerce. “Appar- 
ently certain methods are peculiar to individual 
areas, depending on local trade practice. Ac- 
cordingly, representatives of the hardwood 


trade, in consultation with the Timber Control, 
have issued amended measuring instructions 
for the national stock of imported hardwood.” 
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CABINETS 


SHOW TO ADVANTAGE 


The beauty of many fine bathrooms is 
marred by cheap and inadequate cabi- 
nets. For only a few dollars more you 
can supply a MIAMI Cabinet that 
will match beauty and luxury with the 
finest bathrom equipment that money 
will buy. Over 140 models—also com- 
plete lines of acces- 
sories. Write De- 
partment AL for 
Catalog. 








| MIAMI CABINET 
with Tubular Light No. 1 


The light fixtures, 
switch and electric 
convenience plug 
are mounted on the 
cabinet which is 
wired complete at 
the factory. This 
eliminates the cost 
of three electrical 
cutlets per bath- 
room. 











MIAMI CABINET 
No. 710 


Suggested for the 
bathroom where 
arches or curves are 
used. Set in the wall, 
it resembles a beauti- 
ful mirror as no knob, 
hardware or portion of 
the cabinet is visible. 
Made in two sizes. 


MIAMI! CABINET DIVISION 


The Philip Carey Company 
MIDDLETOWN, OHIO 














SURE 


SELLING 


WALL 
PAPERS 


in a special 
assortment 
for 


LUMBER 
DEALERS 


Write for 
particulars 


LENNON 


WALL PAPER CO. 
@e Joliet, Ill. e 




















At every 


“CORNER” 


Profit 
for You! 


There’s 





Save valuable time on every Asbestos 
Siding job. Profit from using “KOKOMO 
KORNERS,” individual corner strips. Sim- 
plifies fitting at corners and along window 
and door frames, improves appearance, 
gives added protection. Made of oxidized 
zinc . . . will not stain. Lengths suitable 
for any Asbestos Siding Shingle. For com- 
plete details write 


DOUBLE GRIP BRASS CLIP CO. 
211 S. Main Street Kokomo, Ind. 





@ The best 25¢ you'll ever spend. A col- 
lection of 25 Distinctive Small Home 
Designs to increase your 1940 Sales! 


SEND THIS —— WITH 25/7 to— AL-8, 
Dierks Lumber & Coal Co., Dierks fm, 1%, Mo. 
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Help Farmers and 
They'll Help You! 


Thirteen years ago \. G. Boyer 
Lumber Co.) of Burr Oak, Mich., 
that the annual sales volume of his retail 
lumber business was not showing suff- 
cient progress. His reading of the local 
newspapers had revealed numerous “want 
ads" by farmers offering various products 
and odds and ends for sale or trade. An 
idea struck him, which has since devel- 
oped to large proportions. He called one 
of those farmers on the telephone, and 
asked him if it would be all right to 
reprint his “want ad” free in a bulletin 
to be mailed to a list of farmers. The 
farmer consented. 

This was the beginning of a 


( Boyer 
decided 


regular 


only around $30,000 at the time of birth 
of the bulletin idea. 

“My hardest job,” said Boyer, “was 
to get prospective customers and_ the 
public in general to read my advertising.” 
The bulletin did the trick almost at once. 

As will be noted from accompanying 
reduced reproduction of a section of the 
“Farmer's Exchange” bulletin, the arti- 
cles offered for sale range from a saxo- 
phone to a team of horses, not forgetting 
player piano rolls, dogs and pups, brood 
sows, registered bulls ete. Each of the 
more than one hundred items listed tells 
an interesting story of its own, and the 
whole sheet makes fascinating reading for 





FARMER'S EXCH 





APRIL adh 1940 


PUBLISHED Ist anj 








FOR SALE 


Irish Cobbler seed 
Gale riding plow: 





potatoes; 
John Deere 


ng cultivator; 3 yr. old bay colt 
trade for young cattle or sheep 
Vit Losinske, Bronson Rt 2 | 
4 brood sows; 25 pigs Clare 
Rowe, Orland 
14 shoats; brood sew. sell or 
trade for young cattle Claude 
Hawkins, Sturgis Rt 2 
18 months old Hereford bull 
Harry Maxwell, Burr Oak 
2 registered Brown Swiss bul!'s 
3 months old; purebred Jersey 
cow, fresh soon; good work horse, 
cheap. L. C. Rambadt, Centreville mules, $50: 
4 metal chicken coops. Stanley 


6 heifers, start fresheni ng May 
Ist, $35 to $50: 2 sets of 3 horse 


24 ft by 36 ft. barn on E. Chi- 


Two female Spitz pups. Hazel | 
Kinnev. 3'. mi. W of Bronson on 
US-112 

Good 3 burner oil stove Clif- 
ford Teller, 1 mi. E of Burr Oxk 


on Rt 1. 


with porcelain bui't-in oven. Mrs 
Aueust Siefert, Sturgis 
-Recleaned Sweedish Sclect oats first house 
50c bushel. L. A. Decker. Colon, Hall. 
phone 23F11 
















aelis, 2% 





bi-monthly, four-page bulletin, that grew 
from a crudely mimeographed sheet, 
carrying a few farmers’ “‘want ads” to the 
“Farmer’s Exchange” of today, listing 
regularly more than one hundred farmers’ 
“wants” and timely business announce- 
ments, at annual expense to the company 
of about $1,600, or 2 percent of the 
$80,000 annual sales volume—that was 


Trailer; good buggy; shepherd 
puppies. Ray Miller, Sherwood. | 

Mammoth clover seed. Clark 
Hepner, Sturgis Rt 2, 

6 bushels of Early 6 weeks pot- 
suracuse walking plow, Ohio rid- atoes; fine eating 
potatoes. Henry Tenant, 3'!2 mi 
W of Sturgis Airport 

1931 Chevrolet 4 door sedan, 
good tires, $65 or wil] trade for 
good cow or heifers. LaMar Milli- 
man, 3'4 mi. SW of Sturgis. 

Lime spreading attachment for 
New Idea spreader. Hobart Wein- | 
berg, Colon Rt 1 
- Lumberland baby scales with } 
basket, $1.50. Mrs. H. H. Horner, } tor; ‘nearly new gasoline iron; 
Howe phone 107F14 | 
—Team of horses, $45; 
Jersey heifer, fresh 
soon, $50; set of hay ladders with 
Sturgis. Sturgis Rt 2 side boards; green wood, $Sla | 
cod. Frank Smith, Howe Rt 2. 

E flat alto saxaphone. Richard 


wood eveners; 5 gilts Maynard Miller, Sturgis Rt 2 | sell or trade for pigs. Mry. J. H 

Faust, 's mi. E of Mongo 200 bushels Manchu beans, | Huntress, Sturgis phone 37F2. 
Recleaned June clover seed cleaned and test 9S percent germ- -~-Complete irrigation system, 7 

Harry Hagen, Sturgis Rt 3 ination, $1.50 bushel Wolf and 300 foot lines, 600 foot main line, 


Smiley, 6 mi. SW of Sturgis. 
Durham bull and Holstein and 
Swiss bull to let cut to reliable 


Sweedish Select oats for seed. 
certified last year. Eli Yoder, Col- 


eago rond in Bronson. Frank Par- 
ham, Nottawa 
Heavy 2 year old-sorrel colt, — — —— 
light mane and tail Wm. Barna- Sturgis Rt 2. 
bee, 1', mi S of Fawn River 


2 Togenbere milk. goats giving 
milk, cheap if taken at once. 
Edwin Packard, Fairfax 

2—4x12 rugs. alike. Will Suth- 


Model T tourine car with 6 erland, 2 mi. W of Sturgis on US 44 inches. Lemand Person, 114 
tires. $12. Alvin Decker, 4% mi 112 | mi. SE of Gilead store. 
N of Burr Oak —Dorsett. Dunlap, Permier and —2 vood work horses: double 
—Nearly new Perfection oil range Grand Champion strawberry | harness: Oliver 99 plow: 2 horse 


plents. Hurh Burch, Rronson R 1. 
June clover seed. Clyde Hilton, 
E of Gilead Grange 


--& year old sound bay horse, 
wt. 1500, good worke= 
mi Fg 


—80 acre farm. Mrs. Anna 

Schultz, Colon. 

Red kidney beans suitable for 

seed Orno Strong. Bronson R 3. 
Bred gilts; feeder pigs; tested 

cows; purebred Jersey bull calves; 

potatoes. Goodenough farm, 2'2 


and seed late 








-Semi automatic Delco light 
plant; motor; flat iron. Chauncey 
Wattles, 3 mi. SW of Sherwood. 
—Hand wringer, good as new: 
No. 3 washing machine. Scott 
McEwen, 2 mi. S of Leonidas. 
—52 player piano rolls, $1; used 
parts for No, 12 DeLaval separa- | 


| mi. NE of Sherwood. 





good oil brooder, cheap. Mrs. 
Franklin Lepird, 1 14 mi. N of 
East Gilead Store. 

| —18 inch tractor plew; Gale corn 
planter; Oliver 40 walking plow. 
John Nowiski, Bronson Rt 2. 
—Genuine rat dog, 7 months old, 


team of 


























posts, rollers, unions, Fairbanks- 
Morse enczine and pump. Victor 
Masse. Angola Rt 1. 
~— Peninsular cock stove; 75 Ib. ice 
box. Wayne Lilly, Sturgis Rt 3. 
—3 vr old sorrel mare, wt. 1350 
lbs. Geo. Oury, Angola, phone 
949R. 


Paul Yunker, 


—Flint and walling windmill and 
tower John Arklie, 114 mi, N of 
Brirhton. 


~-2 wheel trailer, box 514 feet by 


cultivator; 5 months old white 
gilts Fli Cheklich, Colon. 

—tl'pholstered maple davenport 
and chair, $15. Parker Boat Liv- 
erv. inger Lake, Sturgis phone 


















all farmers, whether they are seeking to 
sell or to buy. 

In addition to all these “want ads” fo1 
farmers, there is plenty of room left for 
the company to advertise its own wares 
in generous display space; also to present 
information of interest to farmers, culled 
from Agricultural College bulletins, or 
supplied by the County Agricultural 
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September 7, 1940 
Agent, thus making the bulletin even 
more acceptable to its farmer readers. 
Perhaps the greatest single contributing 
factor in the success of the “Farmer’s 
Exchange” lies in the availability of the 
postoffice privilege of mailing circulars 
direct to Rural Route box holders without 
having to address the individual pieces. 
This enables the small merchandise outlet 
or industry to compete on an even basis 
with the great mail chains and, said 


sover, “this method eliminates changing 





of addresses and reaches everybody in the 
trade territory.” 

The “Farmer’s Exchange” has become 
an institution in Burr Oak. When a 
farmer wants something or has something 
to sell, he calls Boyer. That is why 
Boyer knows his advertising is read, and 
that is why, Boyer said, that his company 
made a profit every year since he began 
his direct mail program, including the 
dark depression years. He said business 
fell off some during the worst years, but 
he still earned a profit. Farmers with 
cash bought and paid cash, hence nothing 
was lost in bad accounts. 

Now, if a farmer for some reason 
misses an issue of the free “Farmer’s 
Exchange,” he puts up a “holler.” 





Most of the stock in 

new hardware store 

of Boyer Lumber Co., 

Burr Oak, Mich., is “4 

displayed for ready 

inspection of custo- 
mers 





Asked if his program overlapped into 
nearby territory where other lumber 
dealers operate, and thus created enmity 
or price-cutting, he said “No” to both 
questions. If they tried, however, to get 


Amemcanfiimberman 


this business by sending out solicitors into 
overlapping territory, the zeal of the sales- 
men might start price-cutting and so 
create a retaliatory situation, but not so 
with mail selling. 

Other dealers might dislike to lose this 
business, but they could not find any real 
fault, since no price-cutting was done, 
and never will be done by Boyer. Under 
this plan, buyers come to the yard for 
lumber supplies, and sales resistance is 
reduced to a minimum. But even more 





| Note window display, 

also array of imple- 

ments in front of 

_ store of Boyer Lum- 

ber Co., Burr Oak, 
Mich. 





importantly, Boyer thinks with reasonable 
logic that this method of direct mail is not 
nearly as competitive as it might appear, 
since it does, over a period of time pro- 
vide an educational promotion activity 
and stimulates desire to modernize, thus 
creating new business for the dealer. 

Boyer believes this plan has more value 
than the usual run of direct mail pieces, 
in that it definitely provides to farmers 
twice a month a service that they like, 
and which is of value to them; namely, 
helping them to dispose quickly of com- 
modities—animate and inanimate—that 
are no longer needed; and putting other 
farmers in touch with things they need 
and want to buy if available. 

All of this program seems to be logical 





and possessing such excellent qualities 
that Mr. Boyer has consented to its pub- 
lication for other dealers to use as they 
see fit, to think over and correlate with 
their own local sales promotion problems. 
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Courtesy Dodge Division of Chrysler Corporation 


TIME to open your eyes. See the 
iiéw road-signs leading the hard- 
wood industry toward new frontiers 
offering vast opportunities. 


C omPETITIVE industries have been 
progressing at a swift pace. Hard- 
wood producers have been content 
to improve on the same methods 
used by their ancestors. There has 
been no basic progressive change 
made in conversion and utilization 
of trees for a century or more. It 
is time for an eye-opener. 


Come to the Convention! 


See an actual demonstration of new 
and marvelous ways in drying and 
gluing hardwoods. Hear the report 
of the nation-wide survey by Trade- 
Ways, Inc. showing the way “out of 
the jungle” and toward profits and 
progress. 


No one interested in hardwoods 
can afford to miss this Convention. 





NATIONAL HARDWOOD 
LUMBER ASSOCIATION 


431d ANNUAL CONVENTION 


Congress Hotel, Chicago 
September 26-27, 1940 





























TIMULATES INTEREST 


PENS NEW SALES FIELDS 


PEEDS UP TURNOVER 


ECURES MORE PROFITS 


Send for interesting job- 
bers Proposition today. 


SOSS MANUFACTURING CO. 


657 E. ist Ave., Roselle, N. J. 


" 











CALBAR 
CAULKING 
COMPOUND 


FOR ASBESTOS 

SHINGLE SIDING 
It is necessary to seal Nail Holes, Cor- 
| and Openings around Windows 
and Doors in order to provide a re 


Waterproof Job—Use CALBAR *CRULKING 
COMPOUND. 

Asbestos Shingle Siding usually requires « 
Brilliant White color or Brilliant Light Gray 
other colors can also be furnished. Made i: 
several Grades, easily applied with Calba 
Pressure Gun. 


Send for information or order thru your Jobber. 
CALBAR Paint & Varnish Co. 
Manufacturers of Technical Products 
2612-26 N. MARTHA ST. - PHILADELPHIA, PA. 



























Correctly Designed Parts for 


TAIRWAYS 


Complete stocks for prompt shipment in OAK, 





RED GUM, BIRCH, YELLOW PINE. 
woods also available. 


Other 


With our modern equipment, we invite in- 
quiries to take care of your CIRCULAR and 
ODD STAIRWAY JOBS. Send us your prob- 
lems in special or difficult millwork, 


Write for Stair Folder “G.” 
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THE LUMBER CAMP CAT 
From Issue of April I, 1905 


[Domestic cats running wild, and their 
descendants born in the timber, threaten to 
overrun the forests of Lake County, Minne- 
sota, on the north shore of Lake Superior. 
Several years ago a lumber company operat- 
ing in that division of Minnesota distributed 
about fifty cats among its camps and at the 
headquarters, to kill off the rats, which were 
doing much damage. When the camps broke 
up, most of the cats were left to shift for 
themselves, and the result has been that they 
are now running wild, with their hundreds 
of descendants, and the feline population of 
the county has already reached astonishing 
proportions. ] 


O lumber camp cat, I envy your lot—how 
happy, how happy your fate! 

For you, from the midst of this civilized rot, 
have gone back to your natural state. 

No bootjacks for you now go speeding through 
air, you may love in your passionate way ; 

With a bosom unruffled by worry or care you 
may warble your beautiful lay. 


No boys now pursue you, O fortunate cat, no 
dogs chase you up street and down; 

W hen you bask in the sun now no woman cries 
“Scat!” as women once did in the town. 

No more you dodge autos and bikes in the 
street, as cats in the city must do— 

For you travel through ways that are shady and 
sweet, under skies that are sunny and blue. 


No infantile darling now tugs at your tail, while 
mother the picture enjoys ; 

You are out of the city, 
away from the soot and the noise. 

O lumber camp cat, I envy your lot, a living 
so joyous and good ; 

I wish I might ditch all this civilized rot and 
join you up there in the wood. 


that merciless jail, - 


















We would wander by day through the grove 
and the plain, we would sleep on a pillow 
of pine; 

We would roll in the sun, we would bathe in ~ 
the rain, we would live out-of- doors, pussy 
mine. 

Out-of-doors! Out-of-doors! As the nightwind ~ 
came down we would sip from a chalice 
ot dew 

if, instead of a man close imprisoned in town, 
I were only a kitten like you. 


THE LUMBERJACK 
From Issue of May 13, 1905 


An untamed creature of the forest wilds, 
He lives, to that wild place, a soul akin— 
A man whose days are often steeped in sin | 

And yet whose heart is tender as a child’s, 







His strength is like the strength of mighty pines, 
His outward form a bark of many scars; 
His head he carries proudly in the stars, 

The while his feet are meshed in tangled vines, © 








Calamities throw viselike tendrils out 
To seize him in their throttling embrace; 
The thorns of wrong whip sharply in his face 
And poisoned things encompass him about. 







He braves disease, the storm, the falling tree, | 
The mad, quick water that would hold and 
drown; 

But all earth’s terrors cannot bear him down 
Or make this man of dangers bend the knee. 








He breathes the air the sturdy maple breathes, 
He walks the soil the selfsame maple feeds; ~ 
To forest sources looks he for his needs— 

O where are trees and: men like unto these? 
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Aug 2—It is computed 
that it would require 140 of 
the largest trucks in the 
world and 4,000 horses to 


teen sections of nearly six 
hundred logs apiece. It was 
floated at high tide at St. 





however, they were watched 
by the railroads, and made ~ 
to come to time on ship- 







Corbett Cabinet Mfg. Co., ** Px*’* 


move the great Leary raft, 
now on its way to New 
York, on land. The weight 
of the raft is about 8,000 
tons. There is considerable 
feeling in the — seaboard 
cities against towing such 
rafts on the high seas, as it 
is probable that any section 
of such raft floating derelict 
would sink a big Atlantic 
liner as quickly as an ice- 
berg if she ran upon it at 
full -speed. Aug. 9=—The 
great Leary log raft, the 
fourth of that name from 
Halifax, N. S., reached New 
York at 6 o’clock Monday 
evening last in tow. of two 
ocean tugs. The raft con- 
tains 10,000 pieces. Aug. 16 
—Capt. Leary has another 
giant lumber raft on its way 
to New York from New 
Brunswick. The new raft is 
larger than the one now be- 
ing broken up in Newton 
creek, for it consists of four- 





John a few days ago, and |] ments. 

will be towed by a steel * * # 

hawser 550 feet long. Two 

big sea-going tugs will take 

it to New York. 
* 


— nee, 


The Upper Mississippi is 
at present so low that raft 
boats are compelled _ to 
double the trip with their 
rafts between Hannibal and 
Quincy. 


timber 


powerful tugs. 
consigned. to 


They 
the 


* * 


In the primitive days of 
Illinois a carload of lumber 
did not mean so much as 
today. Of course the deal- 
ers generally worked the 
loading of the cars to suit 
themselves if they could. 
For instance, at one time 
the number of feet allowed = > % 
to a car was some 6,000, The Gates Lumber 
but it was frequently the | Wilmar, 
case that 9,000 feet was 
loaded, and in  extraordi- 


river to Green Bay, 


000 the largest raft 
towed in Green Bay. 


narily large cars, as much 
as 12,000 feet was placed 
on board. Once in a while, 


Gates, vice president, 
E. W. Gates, secretary. 





Ark., has been itt 
corporated with an author 
ized capital of $50,000. A. 
H. Gates is president; P. V. 


There is now a:raft of | 
logs making up at Menomi- | 
Mich., which contains 
something like 20,000 pieces, 

about 5,000,000 feet, the 
being extra large. 
The logs belong to White & ~ 
Friant and will be towed to - 
Sturgeon Bay by a couple of 


are — 


Island | 
Lumber Co. The tug Collette 
towed a raft of 5,000,0007 
logs from the Menomineé™ 
Wis., © 
last week. It beats by 1,000, 


ever 


Co.” 





and 
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BILL OF MATERIAL 


CONCRETE AND BRICK WORK: 


16 yards concrete 
1120 8-inch concrete blocks 
2200 brick (common or face) 
75 fire brick 
46 lin. ft. 8x12 flue lining 
ash dump 
damper 
lintel 
cleanout door 
thimble 
Mortar for above 


LUMBER: 


pes. 6x6—7 No. | posts 
Bb pes. 2x8—I6 No. | girders 
pes. 2x8—I6 No. | plates 
pes. 2x8—I4 No. | plates 
pes. 2x8—I2 No. | plates 
pe. 2x8—10 No. | plate 
54 pes. 2x8—I2 No. | joists 
4 pes. 2x8—8 No. | joists 
2 pes. 2x8—I6 No. | headers 
2 pes. 2x8—14 No. | headers 
1200 ft. Ix6 No. 2 D&M 
100 pes. cut bridging 
700 lin. ft. 2x4 No. 1 plates 
300 pes. 2x4—8 No. | studs 
1300 ft. 1x8 No. 2 shiplap 
10 pes. 2x6—8 No. | studs 
56 pes. 2x6—12 No. | ceiling joists 
4 pes. 2x6—8 No. | ceiling joists 
32 pes. 2x6—18 No. | rafters 
5 pes. 2x6—14 No. | rafters 
6 pes. 2x6—12 No. | rafters 
1000 ft. 1x4 No. 2 S4S roof boards 
200 ft. f-inch clear finish 
80 lin. ft. 3-inch crown 
100 lin. ft. 2-inch bed mold 
1500 ft. 34x8 beveled siding 
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750 ft. 3gx1'¥2 flooring 
200 ft. Y4-inch plywood 


ROOF, WALLS, CEILING: 


12 squares roofing 
6 rolls waterproof paper 


390 sq. yds. interior wall and ceiling to 
finish 


MILLWORK, WINDOWS, DOORS: 


coal chute 

bsmt. sash units complete 

bsmt. stairs 

grade stairs 

entrance frame detail 

rear door frame 2-8x6-8 

twin window frames 26x24, 2-It. 
twin window frame 24x20 

single window frames 26x24 

single window frame 24x20 

single window frame 26x14 

single window frames 16x16 

single window frames 20x18 

wds. 26x24 2-It.—1% top 6-It. gla. 
wds. 24x20 2-It.—13, top 6-It. gla. 
wd. 26x14 2-It.—1i%, top 6-It. gla. 
wds. 16x16. 2-It.—13% top 6-It. gla. 
wds. 20x18 2-It.—1I3¢ top 6-It. gla. 
door 3-0x6-8—1%4 detail 

door 2-8x6-8—134 2 pan. 4 Its. 
doors 2-6x6-8—I%,4 2 pan. 

door 2-4x6-8—I%, 2 pan. 

doors 2-0x6-8—1I% 2 pan. 

inside jambs and stops 

16 sides door trim 

13 sides window trim 

240 lin. ft. 52-inch base 

260 lin. ft. shoe 

20 lin. ft. Ix!2 shelving 

20 lin. ft. hook strip 

8 lin. ft. pole 

2 thresholds 

| scuttle panel and trim 
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plumbing panel and trim 
prs. shutters 

medicine case 

mantel 

linen case 

set kitchen cabinets 


HARDWARE: 


270 Ibs. sash weights 
4 hanks sash cord 

15 sash locks 

15 sash lifts 

| cylinder lock 

| mortise lock, 3T 


Complete Blueprints, Specifications and List of Materials, $3.50 


umberman AHeuse Plan No. 258 


tpt BARMI 


Rte 


7 mortise locks, IT 

3 prs. 4x4 butt finges 

7 prs. 32x32 butt hinges 
16 prs. cabinet hinges 

20 cabinet pulls 

16 friction catches 

400 Ibs. nails 


SUBCONTRACTS: 


Plumbing 
Heating 
Electrical 
Painting 
Sheet Metal 






























American fiumberman 


merican Lumberman Aeudse Plan Ne. 24 











B BR 0 B Re. ee: 150 lin. ft. ain. crown molding 20 lin. ft. hookstrip | 
lox 3 lox 3 —nh 170 lin. ft. 34-in. quarter round 2 thresholds 
; P | | 5 pes. 4-0x8-0 44-in. plywood | mantel shelf | 
775 ft. %¢xt¥2 flooring | set kitchen cases 
| 8 pes. 1x8 No. 2 ties 10-0 | porch col. 8-in., 8 ft. | 
sagt | door 2-8x6-8 1% 5X pair shutters 


3 
plank frame 5 cellar sash frames 
5 cellar sash 10x12 3 Its. 1% | 


basement plank stair 


ee Om ee ROOF, WALLS, CEILING 
outside door frame 3-0x6-8 13% | 


4 rolls waterproof paper 


Sh. q 
Sen | 


outside door frame 2-8x6-8 1% 
twin window frames 24x24 2 Its. 
frame 24x16 2 Its. 
single window frames 20x24 2 Its. 


it sqs. shingles 


— 





" 3 ili inside wall t 
itn winaie bas © yds. ceiling and insi w c) | 





single window frames 26x24 2 Its. HARDWARE, ETC.: | 
| single window frame 24x20 2 Its. 300 Ibs. nails 
gable louvre frames | coal ehute 
BILL OF MATERIAL 4 pes. 2x8—10 No. | plates windows 24x24 2 Its. 1% div. 12 Its. gla. 188 Ibs. sash weights | 
50 pes. 2x8—I2 No. | joists 


windows 24x16 2 Its. 1% div. 12 Its. gla. hanks sash cord 
windows 20x24 2 Its. 1% div. 12 Its. gla. 
windows 26x24 2 Its. 1% div. 12 Its. gla. 


window 24x20 2 Its. 1% div. 12 Its. gla. 


ONC AND BRI WORK: 
: RSTS ae = . 3 pes. 2x8—14 No. | Joists 


15 yards concrete 2 pes. 2x8—10 No. 1! joists 
1180 concrete blocks 


eon NRO WwW 
uo 


cellar sash sets | 


cylinder lock set 


96 pes. cut bridging mortise lock set 3T 










| cleanout door ‘ 
vagy CON. ins He, 3 CGN 1 outside door 3-0x6-8 134 2 pan. 6 Its. 1 mortise lock set IT, bath | 
imble in. i - 
40 lin. ft. 8x12 fl li oe ee ee 8 ee | outside door 2-9x6-8 134 3X pan. | It. 7 mortise lock sets IT 
in. . x ue iner P 
poten a 200 pes. 2x4—8 No. | studs 4 doors 2-6x6-8 1% 2 pan. 3 pairs 4x4 butts O 
ac ric 4 

* . 25 pes. 2x4—I2 No. | studs 2 doors 2-4x6-8 1% 2 pan. 8 pairs 32x32 butts | 

ire bric 1300 ft. ix8 No. 2 shipla 

: z " one | door 2-0x6-8 1% 2 pan. 16 sash locks 
Field stone for chimney 1500 ft. 34x8 clear beveled siding 16 sash lift 
1 Gime . . = ; 7 ins. jambs, stops - a 

50 pes. 2x6—12 No. | celling joists atti diane 10 pair cabinet hinges 

| dampe 

“i 18 pes. 2x6—14 No. | rafters nie mel sa 14 cabinet pulls 
| linte sides window m 

34 pes. 2x6—10 No. | rafters 10 friction catches | 

Mortar for masonry 800 ft. 1x4 No. 2 roof 220 lin. ft. 52 base 
LUMBER AND MILLWORK: 2 pes. 2x8—I8 No. ft hip 235 lin. ft. shoe SUBCONTRACTS: | 
4 pes. 2x8—14 No. | plates 2 pes. 2x8—14 No. I hip 6 lin, ft. Ixt2 shelving Painting, Plumbing, Heating, Electrical 
4 pes. 2x8—1i2 No. | plates 330 lin, ft. x6 clear finish 6 lin. ft. pole Sheet metal. 





Complete Blueprints, Specifications and List of Materials, $3.50 
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REALM OF THE RETAILER 


(Continued from page 33) 


believes the trade in Niagara Falls could be shown the de- 
sirability of this idea of compactly serviced merchandising. He 
says, however, that it must be done through established con- 
tractors. He didn’t add, but we'll add for him on the basis of 
a guess, that it is sometimes as laborious to convince contractors 
about package selling and its usefulness, as to start from scratch 
and put the idea over without their help. 

In handling lumber about this big yard, the Wicker people 
use two-wheeled trailer carts pulled by a small tractor ; a method 
the Haeberle people use, too. The Wicker yard carries an 
extensive stock of building hardware. 


BATAVIA SALES ARE MOSTLY FOR REMODELING AND 
REPAIRS 


Our first call in Batavia, N. Y., was at the plant of the 
Genesee Lumber & Coal Co. Harold E. Harrower, the widely 
known manager, was away on vacation; an occupation at which 
we found a good many lumbermen working, and one which 
meets general approval. Business, which has been good, con- 
sists largely of repair and remodeling ; something the company 
likes. There’s a local reason why trade runs this way. Batavia 
is one of the cities of the country famous for a high percentage 
of occupant-ownership of houses. In fact this percentage runs 
about 80 percent. Owners keep their houses conditioned, and 
also make such changes in them as family needs seem to war- 
rant. There is an extensive use of FHA Title 1. 

This company, following out the repair, remodeling lead, does 
much insulation of houses that are already built. This work 
is being done under the name, “Genesee Insulating & Supply 
Corp.” At the time of our call the yard was fixing up a truck 
for this service. 

Bert H. Hanby, manager of the Batavia Lumber & Coal Co., 
also mentioned the volume of remodeling work. He stated 
that in general he isn’t much interested in FHA loans for new 
construction; due to local attitudes and habits of thought. 


PEOPLE TOO CONSERVATIVE FOR HIGH-PERCENTAGE 
LOANS 


There's another factor which Mr. Hanby did not mention 
but that we’ve come across elsewhere. This is the fact that in 
more conservative towns the building of a house is rather gen- 
erally held to be something for a middle-aged or even elderly 
couple to do; not something to be undertaken at the beginning 
of family life. It’s supposed to be earned before it’s enjoyed. 
When the idea is applied full force, and when a family waits a 
long time before building, either one or both of two factors -are 
likely to figure in. The family will not be content with a small 
house; something that can be used for a time and traded in 
on a larger. It’s likely to be the one house that family will 
own. The second factor is that a new owner who is middle- 
aged or beyond is reluctant about taking on a heavy margin of 
debt. As a good many lumbermen have pointed out, the high- 
percentage loan as a rough rule fits the earnest and adventurous 
young couple. 


NEWARK YARD IS BUSY SENDING MATERIALS TO 
HOUSE JOBS 


Newark, N. Y., is famous for roses, raised all over the place 
and shipped all over the country. It’s also famous, they tell us, 
for always being on the up and up and for never being aware 
of a depression. We got this information from R. S. Warner, 
of the A. C. Bartle Lumber Co. Peter Kemper, the manager, 
was away from the city. Mr. Warner is the friendliest of men; 
but when the chief is away and when eighteen or twenty houses 
are on the go, a person has his hands full just keeping up. So 
we didn’t learn what makes Newark an unfailing wellspring of 
construction; except that it’s the roses, plus some few local 
industries, plus a lot of fine people. This company operates 
a planing mill and sells paint and such. It does no contracting. 
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Becauss Its 


@Q YOURS FASIER To INSTALL 
Q) D0LUtaRs EASIER TO BUY 
©) OMty ONE UNIT TO HANDLE 


First, in 1930, came “Over-the- 
Top” Door Equipment with its 
revolutionary principle of op- 
erating standard, vertical one- 
piece doors, up and over-head 
in 3 SECONDS! In 1933 its 
application to double-width and 
heavy factory doors was an- 
nounced. Then, in 1938, a 
lighter, less expensive model 
brought the convenience of this 
widely accepted equipment to 
the mass market. Now... 
crowning 10 years of sales suc- 
cesses .. . comes the introduc- 
tion of No. 10 Complete Garage 
Door Unit .. . ““Over-the-Top” 
Door Equipment at its best for 
the modern home field. Here 
is a unit (door and hardware, 
complete) .. . pre-fitted for the 
now standard-size opening (8’ 
wide by 7’ high) ... lighter in 
weight... quicker than ever to 
install (all holes bored for 
bolts) . .. and easier than ever 
on the pocketbook of the pur- 
chaser. Be the first to introduce 
this money maker to your local- 
ity. Get the full facts on this 
selling sensation, NOW! 

FRANTZ MANUFACTURING CO. 
Dept. AL STERLING, ILL. 
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$ pat. off.) 


ee 


Complete 


New ! 
oe 
ASPECIALLY BUILT DOOR PLUS 
“OVER-THE-TOP” DOOR EQUIP- 
MENT, COMPLETE... PREFITTED 
FOR 8’ WIDE BY 7’ HIGH OPENINGS 











SIMPLE AS 


A-B-C 


Door rises up and 
completely in... no 
‘‘awning effect!” 
Only 2” clearance re- 
quired above the 
opening. Rigid lifting 
arms are powered by 
heat-treated, oil 
tempered springs. 


Chrome Plated Lock 
A Selling Feature 
As regular equipment 
with the No. 10 Unit, 
the smart, modern, 
automobile-type 
handle-lock, with 2 
keys, is included. 


FRANTZ 
Guararatecd BUILDWARE 
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Here's the BETTER Ponderosa Pine from the 
famous Klamath region. And scientific seasoning 
and new-day manufacturing give this fine soft- 
textured lumber its EXTRA quality. Let us sup- 
ply you with SELECTS and COMMON, S4S, 
PATTERNS or ROUGH, SHOP and BOX. Let us 


quote on your needs or fill an order for you. 


Member of the Western Pine <Ass’n. 





Send Your Orders to bd 
CRATER LAKE — 
BOX & LUMBER CO. eta 

Oregon 





THE FEATHER RIVER 
LUMBER COMPANY 


Manufacturers of 


CALIFORNIA 
SOFT PINE, 


WHITE FIR and INCENSE CEDAR 
Annual Production 50,000,000 Ft. 


LUMBER, BOX SHOOK 
and MOULDINGS 


Mills and Sales Office: 
DELLEKER, PLUMAS COUNTY, CALIF. 
We are member of Western Pine Association 


ALIFORNIA 


SUGAR & WESTERN 
PINE AGENCY 


#1 MONTGOMERY ST. 
SAN FRANCISCO, CALIFORNIA 


SUGAR 2 


Shop 
California Ponderosa Pine 
Mouldings and Cut Stock 


» Sugar Pine Specialists for 30 Years 
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TWO WINNERS 


Hardware and Paint Are Used 
To Develop Volume of Sales 


Hardware and paint have been the two 
sales specials for Morton-Hall Lumber 
Co. of Jackson, Mo. Not that they haven't 
been active in the sale of other items, for 
like all dealers who are situated in areas 
of building activity, Morton-Hall Lum- 
ber Company has had its share of this 
business, but hardware and paint have 
always been pets of H. E. Morton. Dis- 
plays and sales are used to push these 
products. 

At the time that the representative of 
the AMERICAN LUMBERMAN called, a 
display featuring barn hardware was in 














the front window, as can be seen from 


the accompanying photograph. Morton- 
Hall Lumber Company has a central lo- 
cation in Jackson, and since Jackson is 
in an area that is largely agricultural, 
featuring such items during the year pro- 
duces a good volume of sales. When the 
farmers from the ‘surrounding territory 
come to Jackson, their attention is called 
to the fact that the lumber yard is the 
source of supply for all the materials 


if 





The illustration at 
the right shows a 
part of the center 
island display fea- 
turing garage door 
hardware 


needed in the maintenance and construc: 
tion of the buildings on their farms. 

In the center of the display room, 
there is an island display built up around 
a central column. ‘The emphasis here is 
not so much on barn hardware as it is on 
house and garage hardware. The photo- 
graph of the display shows the garage 
door fittings that are being featured cur- 
rently. Mr. Morton does not attempt to 
display barn hardware on this island be- 
cause the space is rather small and dis- 
play of large items would crowd. the 
available space. 


Shown at the left is 
a part of the dis- 
play window of 
Morton - Hall Lum- 
ber Company which 
was currently fea- 
turing barn = hard- 
ware 


Every Spring and Fall, at the time 
when remodeling work is usually con- 
sidered, and at the time when the farmer 
is not too busy, paint specials are 
featured. Morton-Hall Lumber Com- 
pany carry a large stock of all kinds of 
paint so that they are able to supply al- 
most any demand in the paint line. 
Spearhead of the paint specials is a large 
broadside which this company distributes 
among potential customers. This is at- 
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tractively printed in four colors and is 
impressive in appearance. This broad- 
side features house paints, floor enamels, 
wall paints, varnishes, transparent lino- 


leum finishes, barn paints, aluminum 
paints and other paints for specialized 
purposes. 

Several related types of paint are 


grouped together, and with this group 
there will be a coupon which will be good 





for a discount with the purchase of a can 
of that particular kind of paint. There 
are three of these coupons on the broad- 
side so that a customer may really get 
quite a selection of paint at a discount. 
Mr. Morton believes that by repeating 
these sales regularly, the paint buying 
habit will be developed in customers, and 
each Spring and Fall they will start 
looking around their property to see just 
what buildings are in need of painting. 


ny 


Specialty Manufacturer 


C. F. Work & Sons, Inc., of Memphis, Tenn., 
specializing in items such as persimmon golf 
heads, persimmon and dogwood shuttle blocks, 
shoe last blocks and many hickory items have 
just installed two dry kilns manufactured and 
designed by Standard Dry Kiln Co., Indianap- 
olis, Ind. The kilns are each 60 feet long, in- 
ternal fan design with direct reversible cross 
circulation. The internal fans are each directly 
driven with a special glass insulated motor, 
eliminating the line shaft. The kilns are under 
full automatic temperature and humidity re- 
corder control made by the Foxboro Co. This 
controller has dual dry bulbs so no matter which 
direction the air is blowing into the load the 
entering air temperature is always maintained. 
In addition to the heat and humidity being auto- 
matically controlled, the ventilation system is 


The accompanying 
reproduction shows Mr. 
Work in front of one 
of the two Standard 
Air-O-Speed Kilns. 
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The success of these sales might be in- 
dicated by the iact that in a town of 
twenty-five hundred people, Mr. Morton 
usually sells enough paint to have col- 
lected a dollar from every man, woman 
and child there. 

However, there is also benefit derived 
from these paint sales beyond and above 
the actual sale of paint. That is the bene- 
fit that accrues from getting people into 


At the left, deliv- 
ery truck used by 
the Morton-Hall 
Lumber Company 


the store. When the customer comes in 
to get paint for some of his buildings, 
he sees.the barn and building hardware 
that is on display and the fact is brought 
to him forcefully that here is also the 
headquarters for building hardware. He 
knows of course, that the lumber yard 
has lumber, but the display of building 
and barn hardware may serve to sell 
these items when the customer is already 
in a buying mood and is reminded of 
needed equipment for his property. 


Installs Dry Kiln System 


also automatically controlled by special chim- 
neys and dampers supplied by The Standard 
Dry Kiln Co. 

Standard heavily insulated dry kiln doors 
were installed on these kilns. These doors are 
built of heavy steel frame, aluminum sheets on 
the inside to withstand the acid and humid con- 
ditions of the kiln, then 1 in. insulation with 
heavy steel protection sheets on the outside all 
painted with special heat and rust resisting 
paint. 

The volume of air circulation is governed by 
variable speed switches so that in drying such 
delicate stock as green persimmon, slow air 
velocities combined with low temperatures and 
high humidities can be used to keep from dam- 
aging the lumber. 
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MODERN: LINE PLATED 
Rad Devil, 
GLASS CUTTERS | 


on all models. Heavily 
plated and polished. 





Perfect finger rest. 
Long-life, machine 
made uniform alloy 
steel wheels. 


Oversize hard bronze 


axle, smooth opera- 


tion. Pregreased. 


Rustproof. 


LANDON P. SMITH, INC. 
IRVINGTON, N. J. 


GLASS CUTTERS 


New VISIBLE DISPLAY! 


GLASS CUTTERS + 
PUTTY KNIVES +» WOOD SCRAPERS + 
FLOOR SANDING MACHINES 


GLAZIERS POINTS + GLASS PLIERS 
PAINT CONDITIONERS 
ELECTRIC FENCERS 








Get Your 
Share, 


Mr. 
Lumber 
Dealer 


Roofs Need Abesto 


Get into this Abesto business NOW, Mr. Dealer. The 
opportunity is better than everl Stock and sell 
Abesto. Get behind it and push it. Don’t let this 
business get away from you. Abesto is for NEW 
ROOFS and ROOF REPAIRS. It has a viscoroid 
base. It's applied COLD. No hot kettle. No hot 
mopping. No fire hazard. Holes and cracks se- 
curely sealed. Adds years of service to old roofs. 
Learn about the Abesto opportuniy. Reap the extra 
profits. Here’s something that will pay you well for 
all the push you put behind it. Today, write for 
literature and specifications. 


Abesto Mfg. Co., Michigan City, Ind. 





Direct Importers of 


BALSA WOOD 


STOCKS IN PORT FOR 
PROMPT SHIPMENT 


{| F.C. LUTHI & CO., wEWonteans, La. 
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BABCOCK LADDER 


Great FALL $ellers 


Now Needed for 
Building, Repair- 
ing, Remodeling, 
Painting, Decor- 
ating, Fruit-Pick- 
ing, General Uses 


Lots of good ladder business 
waiting for you, Mr. Lumber 
Dealer. Never was there a 
better time to start selling the 
Babcock line. Ladders needed 
on farms, in homes, stores, 
hotels, hospitals. Sell Babcock 
Ladders with lumber, building 
supplies, paint, roofing, repair 
materials. 


Made of air-dried Aeroplane 
and Ladder stock Spruce, these 
Babcocks are of modern design 
and careful manufacture, strong, 
rigid, safe, light in weight, easy 
to handle. All Babcock Single 








and Extension Ladders have 
heavy steel rung braces—tying 
all four corners—giving greater 
strength and rigidity—assuring 
longer life. 


THERE'S A BABCOCK FOR 
EVERY LADDER NEED. Don't 
let this fine profitable business 
get away from you. Start now. 


TRY A SAMPLE SHIPMENT. 
You'll like the way they sell. 
Sample ladders furnished for 
display. They'll make many 
sales for you. Write us for 
complete information. Why not 
today? 


The W. W. Babcock Co., Bath, N. Y. 





Bradley-Miller Frames 


are Big Trade-Winners 
are Good Profit-Earners 


Mr. Dealer, there never was a better 
time than NOW to start handling this 


or split. 
they stay straight and true. 


White Pine. 
needs. 





BRADLEY- MILLER & COMPANY, Bay City, Mich. L 





business-winning line of door and window frames. 
Carefully made of Genuine White Pine, these 
frames have all the refinements of modern man- 
ufacture. They fit snugly and do not warp, swell 
Through years and years of service 
By satisfying cus- and 
tomers, they build good will and good trade for 
you. We also furnish Ponderosa Pine Frames, 
same manufacture and grade as the Genuine 
Write us today about your frame 


Mixed Car 
Shipments 


of Frames 


High- 
Quality 
Box Shooks 
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R-B ROLL-OFF BED rour-routr’ 


THOUSANDS of satisfied 
users are keeping their 
trucks ON THE GO. 





R-ROLLER TYPE 
FOR ALL MAKES and SIZES OF TRUCKS, TRAILERS, LOADING WAGONS 


FOR MORE THAN 20 YEARS R-B rollers have been shipped to thousands of 
lumbermen throughout the U.S. A. and to foreign countries under agreement 
to refund the purchase price if unsatisfactory in any way. 


NOT ONE HAS EVER BEEN RETURNED 


Our 20-year experi- 
ence is available to 
you. Write NOW for 
catalog and prices— 
or better. give us 
the make and model 
of your truck. We’ll 
be glad to suggest 
the proper roller 
equipment for it. 





‘» THE R-B COMPANY ‘ticicace’ 


Kansas City, Mo. 
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(Continued from Page 29) 


“In order to assist the Government in the 
most efficient manner in this phase of the Na- 
tional Defense Program, the southern pine in- 
dustry has been organized on an industry-wide 
basis, through the Southern Pine Association, 
and every facility and service of the associa 
tion and the industry have been placed at the 
disposal of the Government in procuring its 
lumber requirements. For some time specific 
information regarding manufacturing, logging 
and other conditions in the industry has been 
gathered by the SPA, and studies of stocks on 
hand at the mills, of the capacities of all south- 
ern pine mills, their facilities etc. are being 
kept up to date constantly by the association. 
This information is being made available to 
the various Government purchasing agencies 
and to contractors performing Government 
work. Assistance is being given by the SPA 
technical staff to various Army posts and 
Navy stations in preparing specifications and 
working out details of lumber procurement, so 
as to assist the Government in solving any prob- 
lems that may arise in securing lumber wher- 
ever and whenever required, and to avoid any 
retardation of the National Defense Program 
through delay in procuring the quantity and 
kind of southern pine that may be needed. 

“In addition to the service made available to 
the Government agencies, the association also 
is furnishing information promptly to all south- 
ern pine mills respecting the probable require- 
ments for southern pine in the different local- 
ities in the producing territory, so that the 
mills may be better prepared to supply the 
demands that may be made for Army and 
Navy construction projects in their own region. 
Every effort is being made by the association 
to place producers in a position to meet all 
demands made by the Government for southern 
pine lumber, regardless of where the material 
may be required, and the mills are extending 
every co-operation and assistance in this effort.” 





HOUSING CO-ORDINATOR NAMES 
FOUR INDUSTRY CONSULTANTS 


WasuincTton, D. C., Sept. 3—Charles F. 
Palmer, housing co-ordinator of the National 
Defense Advisory Commission, has appointed 
the following men well known in the lumber 
and building fields to act as consultants in De- 
fense housing activities : 


Miles L. Colean, for six years chief of the 
technical division, Federal Housing Administra- 
tion, and now director of the Housing Survey 
for the 20th Century Fund. 


S. M. Buckingham, manager of the Cleveland 
Terminals Building Co. He joins the Defense 
work as the representative of the National As- 
sociation of Builders & Managers. 


Herbert U. 
of the 
Boards. 


Coleman Woodbury, director of the National 
Association of Housing Officials, an organiza- 
tion made up of members of the Government 
housing agencies. 


Nelson, executive vice president 
National Association of Real Estate 


Gustave Ring, of Washington, D. C., and one 
of the most prominent builders in the United 
States, has been added to the list of consult- 
ants to Defense Housing Coordinator Charles 
F. Palmer. Owing to his extensive operations 
in Washington, Mr. Ring has been in close 
touch with various Government housing ventures 
for a number of years. When the Federal 
Housing Administration decided in 1935 to 
invade the multiple-family housing field, Mr. 
Ring promoted the first operation under that 
plan—the gigantic Colonial Village in Arling- 
ton, Va., which still ranks as one of the larg- 
est housing projects in the country. He also 
built the palatial Westchester Apartments in 
Washington, of which Queen Wilhelmina of 
The Netherlands is now the chief owner. One 
of his latest projects is Arlington Village, just 
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across the Potomac River from Washington, 
which is one of the most extensive low-cost 
housing projects in the country. 


ASSISTANT CO-ORDINATOR 
APPOINTED 


R. L. McDougall, on leave of absence from 
his position as administrator of Works Prog- 
ress Administration for Georgia, has been ap- 
pointed assistant defense housing coordinator. 


Amemcanfiumberman 


He will serve directly under C. F. Palmer, de- 
fense housing coordinator, and will be in direct 
charge of program execution. Mr. McDougall 
is well known to the lumber industry in the 
South. Prior to coming with the Government 
at the inception of the New Deal administra- 
tion in 1933, he was general manager and a 
member of the firm of Wilson & MacDougall, 
lumber manufacturers and general contractors 
in Atlanta. Mr. MacDougall was graduated 
from Georgia Tech in 1925. 


From the National Capital 


WasHincton, D. C., Sept. 3—Total ex- 
ports of hardwood and softwood lumber (in- 
cluding boards, planks, scantlings, flooring, 
sawed timber, hewn and sawn railroad ties, 
box shooks) and logs for the first seven months 
of 1940 (Jan. 1 to July 31) totaled 643,807,000 
board feet, as compared with 739,799,000 feet 
for the first seven months of 1939. a loss ot 
13 percent, according to figures just released 
by the Forest Products Division. Of the total 
1940 amount, sawed material (including sawn 
railroad ties and box shooks) accounted for 
577,922,000 feet, as compared with 645,712,000 
feet, a loss of 10 percent. On the same basis 
of comparison, exports of logs and hewn timber 
(including hewn railroad ties) totaled 65,885,- 
000 feet, as against 94,087,000 feet, a loss of 
30 percent. Amounts given below cover the 
first seven months of 1940, and are followed 
by 1939 amounts in parenthesis : 

Sawn softwood exports (excluding railroad 
ties and box shooks) totaled 438,408,000 
(452,979,000) feet. Douglas fir total was 237,- 
389,000 (241,260,000) feet; southern pine, 142,- 
903,000 (162,520,000) feet. Sawn hardwoods 
(including flooring, and excluding railroad 
ties and box shooks) totaled 80,482,000 (164,- 
620,000) feet. Oak totaled 35,415,000 (99,225,- 
000) feet; ash, 8,639,000 (17,023,000) feet; 
poplar, 5,913,000 (12,319,000) feet; red and sap 
gum, 4,124,000 (9,392,000) feet. Softwood log 
exports totaled 42,583,000 (67,278,000) feet; 
hardwood, 14,872,000 (15,619,000) feet. Doug- 
las fir accounted for 24,978,000 (52,515,000) 
feet; cottonwood and aspen, 9,363,000 (9,415,- 
000) feet. Hewn railroad ties totaled 8,430,- 
000 (11,190,000) board feet; sawn, 11,539,000 
(13,794,000) board feet; box shook, 47,493,000 
(14,319,000) board feet. 

Total imports of hardwood and softwood 
logs and lumber (including cabinet woods, 
sawn railroad ties, box shooks and empty 
packing cases) for the first seven months of 
1940 totaled 506,394,000 (498,575,000) feet, a 
loss of 1.5 percent. Logs (hardwood and soft 
wood) accounted for 120,187,000 (123,714,000) 
feet; softwood lumber, 325,525,000 (318,870,- 
000) feet; hardwood lumber and sawed cabi- 
net woods, 55,432,000 (50,310,000) feet. Spruce 
imports totaled 156,692,000 (135,101,000) feet; 
fir and hemlock combined, 73,705,000 (111,- 
473,000) feet; pine, 62,036,000 (48,914,000) 
feet. 


TARIFF COMMISSION REPORTS ON 
SOUTH AMERICAN MARKETS 


WASHINGTON, Aug. 31.—Latin-America de- 
pends almost entirely on the United States and 
Canada for high-grade lumber and_ timber 
needed for construction, according to the United 
States Tariff Commission’s recent report—“The 
foreign Trade of Latin-America.” 


Prepared under the general provisions of Sec- 
tion 332 of the Tariff Act of 1930, the chapter 
devoted to “Woods” includes the following 
which is supplemented by statistics: 

“Exports of softwoods from Brazil, chiefly of 
hox grades and less important construction 
members, can be placed in the nearby Rio de la 
Plate markets under more favorable conditions 
than similar stock from the United States and 
Scandinavia. The United States has an ad- 
vantage over Brazil in the larger construction 
items, however, due to differences in the char- 
acter of the timber of the respective countries. 

“Approximately 90 percent of the total forest 


area (of Latin-America) is in hardwoods, while 
the principal need is for softwoods which lend 
themselves readily to construction and indus- 
trial uses. Latin-American softwood stands, 
constituting less than 10 percent of the total for- 
est area, are localized; Mexico and Brazil pro- 
duce the predominant share of the total output, 
although scattered production occurs in several 
other Latin-American countries. In character, 
the lumber produced from Latin-American soft- 
woods is suitable chiefly for such purposes as 
boxes, crates and packing cases, and for minor 
items of construction. Latin-American countries 
depend almost entirely on outside sources, 
chiefly the United States and Canada, for the 
high-grade lumber and timber used in construc- 
tion. 

“Timber reserves are large in proportion to 
land area in several of the countries, but be- 
cause of the dearth of skilled labor, the state 
of industrial development, and the lack of trans- 
portation facilities, the sawmill industry in most 
Latin-American countries has not been greatly 
developed; Brazil, Chile, and Mexico are the 
principal exceptions. With some exceptions, in- 
volving particular woods, especially pine and 
cabinet woods, production is largely for local 
consumption, or for nearby over-the-border 
trade. 

“Tt is probable that the relatively unimpor- 
tant overseas trade of Latin-American produc- 
ers in softwoods will be greatly curtailed for 
the duration of the European war, as will the 
movement of cabinet woods from Latin-American 
countries to Europe. Unless there is a scarcity 
of cargo ships, the movement of cabinet woods 
from Latin-America to the United States should 
be unaffected by war conditions except that the 
demand may be stimulated by the rearmament 
and shipbuilding programs in this country.” 


BRITISH MARKET DEMANDS LUMBER 
CUT TO EXACT SIZES 


Wasuincton, D. C., Aug. 31.—While pur- 
chases have been made by the United King- 
dom of a limited amount of southern short- 
leaf pine, a far greater volume of business could 
probably be effected if American exporters could 
meet the general trade demand in the United 
Kingdom for stock finished to exact size, 
whether planed or sawn, and not prepared to 
one-eighth inch scant, according to a report 
received from the office of the American Com- 
mercial Attache, London, made public by the 
Forest Products Division of the Bureau of 
Foreign and Domestic Commerce. For years 
British consumers have been accustomed to pur- 
chasing lumber from Scandinavian countries cut 
to exact size. The following rough specifica- 
tions of British trade requirements are given: 

Lengths: 10 feet to 24 feet. 

Thicknesses and widths: 33% percent to be 
3 inches thick, and from 5 inches to 9 inches 
wide; 3344 percent to be 2% inches thick 
and from 5 inches to 9 inches wide; 33% 
percent to be 2 inches thick and from 5 
inches to 9 inches wide. 

Average 16 feet or better; fair range of 
all lengths. 

Fair range of all widths, but no odd 
%-inch; average 7 inches. 

Accurately sawn to size or 
and miss to size. 
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Building and Shop Lumber 
Industrial Items 
in Choice Ponderosa 


The Southwest Lumber Mills Incorporated 
invites you to make use of its unequalled 
service on choice Pine lumber and lumber 
products. Here is an almost unlimited 
supply of high-altitude Ponderosa Pine— 
sound, big-bodied trees, yielding lumber 
of good length and width, soft texture and 
surpassingly fine quality. And here are 
two large modern mills, with all up-to-date 
manufacturing facilities, manned by ex- 
perts in pine production. With 20 modern 
dry kilns and a cutting capacity of 100 
million feet per year, we can promptly 
meet your needs. 


You'll find it pays to look to us for all 
building items—Dimension, Siding, Interior 
Trim, “Apache Brand” Mouldings, Ceiling. 
Casing, Base, Lath, Selects, Common. Our 
Eased-Edge Dimension is Double-End 
Trimmed. 


We solicit your inquiries and orders, as- 
suring you that they will have our prompt, 
careful attention. Why not write us today? 


Southwest Lumber Mills Inc. 


McNary, Arizona 
ay Ny Mills at Flagstaff and 
McNary, Arizona 
DISTRICT SALES OFFICES 
PHOENIX, ARIZ.— — “<< 


CHICAGO —  fianazer | Phone, Supertor 9004 


NEW YORK -- * 1 OER, Tae ent 2o40T 











Tough Timbers 
that stand 
Time Tests 
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| Yellow Pine 
Aristocrat of Structural Woods 


Strong. straight. tough, up- 
standing, Long Leaf carries the 
loads, stands the stress, resists 
deterioration. 

When you supply your cus- 
tomer with this kind of lumber 
you serve him well and build 
future business for your yard. 
Recommend and sell Long 
Leaf for all structural uses. 
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GILLIES BROS. Ltd., 


Braeside, Ontario, Canada 
Manufacturers of 


GENUINE WHITE PINE “'Strosus) 


for nearly 100 years. orn. ——— ft. 
annually. Members Associa’ 
DRY STOCK ROUGH ‘OR DRESSED 


PROMPT SHIPMENT 
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FRED C. KNAPP, Portland, Or. 


BUYS AND SELLS 


WESTERN TIMBER LANDS 














JAMES W. SEWALL \ 


Consulting Forester 
JAMES W. SEWALL PHILLIPS & BENNER 
Old Town, Maine Ruttan Block, 
) Established 1910 Port Arthur, Ontario 4 





HANDY BOCKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 Se. Dearborn St., CHICAGO 
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NATIONAL PRODUCTION, SHIPMENTS, ORDERS 


WasHIncTon, D. C., Sept. 3.—Following is the National Lumber Manufacturers’ Associa- 
tion’s report for two weeks ended Aug. 24, and for thirty-four weeks ended that date, covering 
mills whose statistics for both 1940 and 1939 are available, and percentage comparisons with 
statistics of identical mills for the corresponding period of 1939: 


Av. No Per- Per- Per- 
Mills Production cent Shipments cent Orders cent 
TWO WEEKS: Rptg. 1940 of 1939 1940 of 1939 1940 of 1939 
Total Softwoods .. 400 512,245,000 108 508,104,000 104 645,052,000 125 
Total Hardwoods... 77 12,888,000 88 17,114,000 93 18,773,000 123 
Total Lumber ..... 462 525,133,000 107 525,218,000 104 663,825,000 125 


Total Flooring .... 79 


THIRTY-FOUR WEEKS: 
Total Softwoods... 405 


22,068,000 115 25,578,000 123 30,005,000 164 


7,201,386,000 108 7,420,843,000 106 7,694,734,000 108 





Total Hardwoods. 86 268,061,000 103 287,506,000 97 299,249,000 102 
Total Lumber...... 474 7,469,447,000 107 7,708,349,000 106 7,993,983,000 107 


Total Flooring..... 79 323,389,000 117 326,744,000 113 365,460,000 124 


RELATION OF UNFILLED ORDERS TO STOCKS 


WasuinctTon, D. C., Sept. 3—Following is statement of seven groups of identical mills of 
unfilled orders and gross stock footage on Aug. 24: 
No. of Mills » Unfilled Guten 
1940 1939 





Gross Stocks 
940 1939 











Reporting 
Total Bottwooeds* .....cccsvee 396 987,847,000 782,854,000 3,618,636,000 3,647,457,000 
Total Hardwoods® ........... 76 61,793,000 53,198,000 307,061,000 368,375,000 
OE BME io vkck hv icediesics 459 1,049,640,000 836,052,00C 3,925,697,000 4,015,832,000 


Pe yy | a 14 8,230,000 8,661,000 14,079,000 11,733,000 


*Of Northern mills, 13 reported on softwoods, 15 on hardwood unfilled orders: 15 mills 
on stocks. The total number of mills (459) includes 13 northern plants that are in both 
softwood and hardwood subtotals. 





Connectored Trusses Provide 
Clear Floor Space 


An outstanding example of engineering in 
timber, demonstrating the adaptability to pre- 
fabrication of wood structures incorporating 
the Teco timber connector system of design, has 
just been completed at Lewiston, Idaho. The 


Western Pine Summary 


PoRTLAND, OreE., Aug. 30.—The Western Pine 
Association reports as follows on operation 
of identical Inland Empire and California mills 
during the two weeks ended Aug. 24: 

Report of an Average of 114 Mills: 


Total for 2 weeks ended 
Aug. 24, 1940 Aug. 26, 1939 


en ieee eg ray te 163°477'000 Teco system was developed by the Timber En- 
Orders received... 226,690,000 171,354,000 gineering Co., a subsidiary of the National Lum- 
Report of 114 Identical Mills: ber Manufacturers Association. The new 

Aug. 24, 1940 Aug. 26, 1939 

Unfilled orders. 332,483,000 239,826,000 


Retinal "2 


x 2 tht 


Gross stocks .1,657,352,000 1,640,923,000 
Report of 114 Identical Mills: 
ca—-Total for Year——_—__,, 
1940 1939 


Production ...... 2 ,414,066, eee pity tty at 9, 
Shipments .......2 2'505,813,000 2,323,723,000 S< 
ME oss chores 3610 125,000 2.341,652,000 GG, by hr as 





Southern Pine Statistics 


[Special telegram to AMERICAN LUMBERMAN] 
New Orteans, La., Sept. 4.—Following is 
a summary of reports from southern pine mills 
for two weeks ended Aug. 31: 
Average weekly number of mills, 119; 
Units,* 9S 





Two Weeks 
Three-year average production*.. 59,499,000 7 
BO ere ee 63,038,000 Roof trusses of the 60x300-foot rough dry 
IN a tctleicd a ae & o 66> so a ow ARE 80,835,000 ° 
Orders received 112222220001 93;si9,000 lumber shed at Potlach Forests, Lewiston, 


Number of mills, 105; Units,+ 93 
On Aug. 31, 1940 
a a ee 114,134,000 
NE SN 06a e ence ties. 4 ee cha 0.0°8%6 287,768,000 
*Oct. 26, 1936, to Oct. 28, 1939. 
TUnit is 304,000 feet of “3-year average” 
production. 


Idaho. These trusses, using the timber 

connector method of construction, elim- 

inated the use of supporting posts, so that 

there is provided a clear floor area for 
maximum storage 





s 
July Appalachian Sales Show i 
° project is the 60 x 300 foot rough-dry lumber 
ain shed erected as part of the plant modernization 
Cincinnati, Onto, Aug. 31—A 15 percent of Potlatch Forests. The design did not call 
increase in sales during July is reported by for side walls, because they would have made 
Appalachian Hardwood Manufacturers Inc. "ecessary the installation of doors through 
based on statistics from 65 band mill units. Which a lift truck could enter with its load. 
Sales reached the largest monthly volume since Only end walls were provided. A Fink-type 
last October. Production and shipments also roof truss with a 60-foot span was designed So 
were heavier, recording gains of 5 and 7 per- that a 60-foot clear floor area could be main- 
cent, respectively. Unfilled orders made a tained. 
substantial increase, and July 31 “= The trusses were prefabricated; cut to size 
Hae ee stint ee ciently. tuk? amd holes bored to seat the connectors. Inex- 
production was 23,825 000 feet analeas it 291,- perienced ee found no difficulty in either 
000 feet in June ; yoo we were 25,907,000 feet fabrication or erection. Truss assembly follow- 
against 21,970,000 feet, and shipments, 24,607,000 ng fabrication was rapid. Fach truss Was 
feet, against 22,513,000 feet. Unfilled orders bolted together on the ground, and then hoisted 
rose from 28,684,000 to 30,873,000 feet. into place by a portable boom crane. 
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tion announces that the LISA game will be 


e * , ° 
What the Associations Are Sitters Sune 


Planning and Doing and members 


Meetings to Be Held 


Sept. 9-10—International Concatenated Order of 
Hoo-Hoo, Stevens Hotel, Chicago. Annual. 


Sept. 24-25—National Association of Woodwork 
Jobbers, Edgewater Beach Hotel, Chicago. 
Annual. 


Sept. 26-27—National Hardwood Lumber Associa- 
tion, Congress Hotel, Chicago. Annual. 

Oct. 2-5—Pacific Logging Congress, Empress 
Hotel and Assembly Room, Crystal Garden, 
Victoria, British Columbia. Annual. 

Oct. 7-14—National Safety Congress, Chicago. 

Nov. 7-9—Southern California Retail Lumber- 
men’s Association, Santa Barbara. Annual. 
Nov. 11-15—United States Savings & Loan League, 

Chicago. Annual, 





Canadian Mountain Mills to Do 
Utmost for War Effort 


Vancouver, B. C., Aug. 31—Lumber man- 
ufacturers of the Canadian Rocky mountain re- 
gion, assembling at Calgary, Alta., recently de- 
cided on a program of “self denial and self 
policing,” with all preferences being given to 
the United Kingdom. W. Hanbury, Monte 
Lake, B. C., member of the Dominion lumber 
advisory committee, told the meeting that H. R. 
MacMillan, Dominion lumber controller, had re- 
quested all lumber manufacturers to do their 
utmost toward mitigating the problems that 
have arisen as result of the extremely heavy de- 
mand for lumber for war, granary and domestic 
use. Lumbermen attending the meeting included 
Mr. Hanbury; H. A. McKowan, Cranbrook, B. 
C.; Harry Turner, Kamloops, B. C.; W. T. 
Waldie, Castlegar, B. C.; V. A  Lundbom, 
Wardner, B. C.; Michael Dumont, Galloway, 
B. C.: P. P. Hiookoff, Nelson, B. C., and J. 
Evans, Calgary, Alta. 





Montreal Lumber Dealers Form 
New Association 


Toronto, Onrt., August 31.—The retail lum- 
her dealers of the city of Montreal recently 
obtained incorporation under the name of The 
Montreal Lumber Dealers’ Association. The 
president is J. Edmour Perrault, of Perrault 
and Perrault Limited, and the secretary is 
FE. H. Begin. Other officers are A. B. Ruther- 
ford, vice president; Phileas Pare; Israel 
Mantel; and J. L. Mathieu, directors. The first 
meeting was held in August, when directors 
were elected and by-laws approved. 





Muskoka Dealers Hold First 
Fall Meeting 


Toronto, Ont., August 30.—The Muskoka 

and Georgian Bay District of the Ontario Re- 
tail Lumber Dealers’ Association held its first 
meeting for the fall in the Y. M. C. A., Oril- 
lia, on August 28. Nearly all dealers of the 
district were present. Geo. Jeffries, of North- 
ern Planing Mills Ltd., Bracebridge, was in 
the chair, with A. R. Shier, of J. D. Shier 
Lumber and Supply Ltd., Bracebridge, as sec- 
retary. The Chairman called for a discussion of 
business conditions. The general report was 
that there had been fair business in the early 
part of the summer, but reduced volume during 
July. The prospect for the fall was not con- 
sidered to be better than normal. 
_ Dealers reported no serious difficulty as yet 
In securing stocks, though deliveries had 
slowed up a good deal. A frequent difficulty, 
however, was the failure of wholesalers and 
manufacturers in eastern Canada to ship the 
grades ordered. 

J. C. Berto. recently assigned by the Brit- 
ish Columbia Lumber and Shingle Manufac- 


door activities for 1940, it is hoped that there 
will be a good representation of both dealers 





White Pine Bureau Issues New 


turer's Association, Vancouver, B. C., to pro- Edition of Grading Rules 

motional work in eastern Canada, concentrat- Toronto, Ont., Aug. 30.—The White Pine 
ing upon Pacific Coast hemlock, was a guest Bureau of Toronto, Canada, has just issued a 
at the meeting, and delivered a brief address. new edition of “Grading Rules for White and 
Red Pine,” according to W. J. LeClair, man- 





ager. 

Announce Change of Date for The wording in several places has been 
Final Golf Game changed to conform more closely with the inter- 

apogee pretation of the annual grading convention 

Mineota, Lone Istanp, N. Y., Sept. 3-- which is a yard stick in white pine grading 


Because the date for its final golf game of practice. In a number of cases the selection 
the season is in conflict with that of other of representative pieces has been changed to 
groups, the Long Island Salesmen’s Associa- show the run of the grade more clearly. 








The Moore Cross-Circulation Kiln is DESIGNED to season lumber uniformly—one reason why 
more than 1900 modern Moore Cross-Circulation Kilns are now in successful operation, making 
money for their owners. 


For Drying Hardwoods & Softwoods, 
Moore Cross-CircuLation System 


Has Proven A Profitable Investment 


Many progressive lumber manu- Kiln operating and maintenance 
facturers who dry both hardwoods costs are reduced to minimum. 
and difficult softwoods have found Part time Operation makes pos- 
Moore Cross- Circulation Kilns sible heating kilns only eight out 
THE economical method of seas- of 24 hours—and with exhaust 
oning lumber. steam at that! 

The Moore System directs air Let our experienced dry kiln 
circulation uniformly through lum- engineer call and discuss your 
ber loads, whether end- or cross- drying problems. There's no obli- 
piled. gation. 





MOORE DRY KILN COMPANY 


Largest Manufacturers ef Dry Kilns and Veneer Dryers 


If -you are interested in kiln drying 
and would like to be placed on our 


mailing list, send us your name and JACKSONVILLE, FLORIDA 
the name of the firm with which you VANCOUVER, B.C. 
are connected. NORTH PORTLAND, ORE. 











_ Moore Dry KILNs 


- mom 
CROSS-CIRCULATION MSSaE INTERNAL FAN SYSTEM 


* 





Dense 


Mississippi 























Shortleaf At Its Best 


How good this Sallis Lumber is for gen- 
eral structural uses is proved by the ever- 
growing demand for it. Always giving 
satisfaction, it is super-quality lumber of 
precision manufacture. Let us_ supply 
your needs in Yard and Shed Items, 
Eased-Edge Dimension, Flooring, Ceiling, 
Siding, Finish, Mouldings, Casing, Base. 
Shed stock is.Kiln-dried. Air-dried items 
Lignasan-treated. Let us quote. 


1. C. and G. M. & WN. Rallroads 


@ LUMBER CO. 
=D BRANDON MISS. 











Ask Your Wholesaler 
for “ALGER” BRAND 
LONG LEAF SHED & YARD STOCK 
MOULDINGS, LATH, SHINGLES. 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 



































BENSON 


PORTLAND 
OREGON’S 


Distinctive Hotel 


Centrally lo- 
cated. Aijr condi- 
tioned dining 
rooms. Unexcelled 
cuisine. 


All rooms with 
bath. Reasonable 
rates. 


R. K. KELLER 
and W. E. BOYD, 


Managing Directors 


ROSS FINNEGAN, 
Manager 








Amemcanfiumberman 





September 7, 1940 


Here’s What's New 


Fireplace Plan Book Offers 
Many Arrangements 


A thirty-two page “Fireplace Plan Book” 
showing fireplace designs and floor plans for 
one and two story houses and cabins is avail- 
able through the Superior Fireplace Co., 1046 
So. Olive St., Los Angeles, Calif. The book 
tells how the houses which it describes may be 
heated with one Superior fireplace. The com- 
pany manufactures the Superior Heat Circula- 
tor, c complete form from hearth to flue around 
which any design of fireplace can be built. The 
form is scientifically designed to provide the 
greatest amount of heating value from a hearth 
fire. Single courtesy copies will be sent upon 
receipt of a request on a letterhead. The 
charge for postage and handling of each addi- 
tional copy is 25 cents. 


Complete Overhead Garage Door 
Unit Is Offered to Dealers 


A new, complete overhead garage door unit 
has just been placed on the market by Frantz 
Manufacturing Co., Sterling, Ill. Known as 
Frantz No. 10, “Over-the-Top,” the door and 
hardware are offered complete, and prefitted for 
a door 8 feet wide and 7 feet high—standard 
size opening. As standard equipment, a chrome 
plated, automobile type handle lock is the only 





piece of hardware exposed to the weather. Two 
keys go with each lock. The lock provides 
protection against forced entrance as catéhes 
engage inside, on both side jambs. All panels 
are made of laminated fir, with the exception 
of two that are glazed. To prevent warping, 
two angle irons across the top and bottom 
join the door into one unit. Tension of the 
lifting springs is controlled by an easy adjust- 
ment. This door is shipped in two sections, 
each section being 4 feet wide and 7 feet high. 
Further information may be obtained from the 
manufacturer. 


Price List Presents Costs Interest- 
ingly and Educationally 


A price list which gives prices, uses and 
application instructions on its line of products 
has been issued by Ranetite Manufacturing Co., 
Inc., 1917 S. Broadway, St. Louis, Mo. Some 
of the products of this company are: bonding 
compound, cement waterproofing, damp proofer, 
transparent waterproof coating, roof primer, 
liquid roof seal, plastic compound, concrete and 
cement primer and finishing, many other types 
of waterproofing compounds, liquid concrete 
hardener, anti-freeze solution for concrete and 
mortar, and many allied products. This price 
list contains the cost of these products, instruc- 
tions for use, applications of each product and 
there are many illustrations used throughout. 
Further information may be obtained from the 
manufacturer. 


Bit-Guide Simplifies Installation of 
Tubular Locks 


A new product, the Dexter “Bit-Guide,” 
which simplifies the installation of Dexter- 
Tubular Locks, is presented by the manufac- 
turer. It is used like a tool, clamped onto the 
door in position where the lock is wanted. It 





is stated that no measuring or squaring is neces- 
sary, as it self-centers and adjusts to the thick- 
ness of any door and accurately guides the bit 
in boring, and the possibility of boring at an 
angle or cutting into the face of the door is 
eliminated, increased speed and accuracy of 
installation of Dexter-Tubular resulting. The 
manufacturer suggests that dealers loan the 
Dexter “Bit-Guide” to their customers and use 
it as an extra feature in selling. Complete 
information is offered by the manufacturer, 
National Brass Co., Grand Rapids, Mich. 


Thicker Insulation Board Is 
Offered to Dealers 


Fifty percent thicker insulation at no increase 
in its installed cost is cited by the Armstrong 
Cork Company of Lancaster, Pa., as the advan- 
tage of the new Temlok De Luxe Structural 
Units. It is said that extra strength is derived 
from the 3% inch thickness, permitting the erec- 
tion of these panel and plank units on furring 
(or direct to framing members if true, even, 
and properly bridged) 16 in. on centers. Tem- 
lok De Luxe Structural Units are available in 





panels (16 in. x 16 in., 16 in. x 32 in. and 16 in. 
x 48 in.) and in planks (16 in. wide by 8 ft., 
10 ft., and 12 ft. long). Colors are white and 
cream, on an ironed-on surface, it is said, which 
reflects natural and artificial light with high 
efficiency. The base material is Armstrong’s 
Temlok. Installation calls for the use of Tem- 
Clips which provide support. Installation and 
other information may be obtained from the 
manufacturer. 
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New Type Shingle Is Offered in Four 
Colors and Two Sizes 


Ajax Brand DECO-Shingles, covered by 
patent No. 2209704, are announced by The 
Cincinnati Sheet Metal & Roofing Company, 
Cincinnati, Ohio, as an entirely new type of 
roofing, combining permanence, light weight 











and handsome appearance—at moderate cost. 
This is a galvanized steel shingle of open 
hearth, copper bearing steel, and has a straight 
line, thick butt effect. It is offered in four 
colors: moss green, terra cotta red, slate gray, 
and blue black. The non-peeling, non-blistering 
color coat is a zinc base paint developed by 
duPont, which is baked on at 325 degrees 
Fahrenheit. Roof can be repainted if desired 
to harmonize with any change in color scheme 
of the home, and to keep it always new in 
appearance. There are two sizes: “Master” 
size (8 in. x 14% in.), and “Bungalow” size 
(5% in. x 18% in.).. DECO-Shingles are 
applied with hammer and nails, and lock to- 
gether into one solid sheet which, according to 
the manufacturer, is fireproof, stormproof, 
rainproof and rattleproof. Dead air space un- 
der each shingle is said to insulate against 
sound, heat and cold. A complete descriptive 
folder in colors is offered by the manufacturer. 


Line of Light Duty, Super Power 
Trucks Is Announced by 
Manufacturer 


To supplement its line of heavy duty, super 
power trucks, White Motor Co., Cleveland, 
Ohio, announces a line of motor trucks which 
includes units from 1% tons upward in both 
conventional and cab-over-engine types. Straight 
trucks, tractors and six wheelers are found in 
this list of models. Four basic super power 
engines, all in the six cylinder class, are being 
produced to take care of White’s new and 
comprehensive truck line. Specifications are 
as follows: Model 100A, 90 horse power, 


31% in. bore, 4% in. stroke, 250 cu. in. displace- 
Model 


ment, compression ration 6.75 to 1. 





110A, 100 horse power, 3% in. bore, 4% in. 
stroke, 270 cu. in. displacement, compression 
ratio 6.5 to 1. Model 120A, 110 horse power, 
3% in. bore, 4% in. stroke, 318 cu. in. displace- 
ment, compression ratio 6.4 to 1. Model 140A, 
125 horse power, 3% in. bore, 5% in. stroke, 
362 cu. in. displacement, compression ratio 
6.28 to 1. These Super Power trucks were 
designed to operate with less fuel for economy’s 
sake, to provide less truck weight for greater 
payload possibilities, to give more power with 
which to cut down road time, and to lower 
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total maintenance costs generally. Complete 
information as to the specifications, design, 
and operation of these lines may be obtained 
from the manufacturer or dealers. 





Crib of 3 Million Feet of Spruce 
Logs Moves 250 Miles 


Otymp1a, WasH., Aug. 31.—Three million 
feet of spruce logs was contained in a 
10-length log crib, largest batch of logs ever 
towed into Olympia harbor, brought here last 
week for storage. The crib was 85 feet wide, 
45 feet deep and 400 feet long. The logs, camp 
run, came from Powell River, B. C., 250 miles 
distant. They belong to the Northwestern 
Woodenware Co. and ultimately will be manu- 
factured by that company at its Tacoma plant 
iinto millions of butter bowls, soup ladles and 
similar items. 


§3 
Quebec Steps Up Logging 


MontTrREAL, Que., Sept. 3.—Cutting off of 
Britain’s lumber supplies from the Scandi- 
navian countries has caused a notable boom 
in Quebec’s forest industry, the Provincial 
Forestry Department disclosed. 

Orders from the United Kingdom for con- 
struction and airplane building have speeded 
activity, already stimulated by demand for 
newsprint. It is likely that 75,000 men will be 
employed in the Quebec woods this year, and 
department officials estimate the cut will range 
from 460,000,000 to 500,000,000 cubic feet. Last 
year 50,000 men were employed and the cut 
totaled 295,000,000 cubic feet. Hon. Georges 
Dansereau, minister without portfolio, de- 
clared lumber companies in Quebec Prov- 
ince will undertake their winter woods opera- 
tions this year earlier than is customary. Mr. 
Dansereau is himself a lumberman. 
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New Mill Example of Modern 


Typical of the enterprise and spirit of 
the Southwest is the new mill of the An- 
gelina County Lumber Company at 
Keltys, Texas. The sawmill unit was 
destroyed some months ago by fire, but 
instead of merely looking at the damage 
and estimating the cost of repairing and 
rebuilding this unit alone, officials of this 
company rolled up their collective sleeves 
and tackled the job with the thought in 
mind that, if there was a job to be done, 
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it should be done in the best possible 
manner. 

So while the new sawmill was being 
built, crews of carpenters, millwrights 
and painters were busy bringing the rest 
of the plant up to the best condition of 
repair. Wherever there was a board or 
plank that was worn or past its useful- 
ness, it was replaced. All the lumber 
storage sheds were repaired and newly 
painted. Changes were made in the stor- 
age sheds so that the lumber was stored 
in a more modern and practical manner. 
The transfer that carries green lumber 
from the sawmill to the take-off shed 
was improved, as were the kilns by the 
addition of new doors. The net result 
was that the plant is in as good condi- 
tion as when it was first built, and is now 
busy handling the product of the new, 
and larger, sawmill. 

The new sawmill uses power from the 
old power plant, which was not de- 
stroyed by fire. The old plant, though, 
was completely overhauled, and a new 
compressor was added to serve the new 
type air dog carriages. Construction of 
this mill is steel and concrete, with noth- 
ing inflammable in the entire structure. 
Inside the mill there is more space, with 
stairways and runways which make it 
possible to walk the entire length of the 
mill without having to walk around, 
under or by any of the machinery. 

One unusual feature which was noted 
is an overhead office for the sawmill fore- 
man. This is located approximately in 
the middle of the mill, over the edgers, 






Here is another view of the Angelina 
County Lumber Company's plant at 
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The size and part of 
the arrangement of 
the new mill is indi- 
cated in this picture 


and makes it pos- 
sible for the fore- 
man to observe 
every operation, 
workman and ma- 
chine in the mill. 
In the way of 
equipment, the old 


sawmill had a 

Keltys band, a_ circular, 
one edger, a trim- 

s mer anda lath mill. 


The new mill is 
equipped with two bands, a gang, two 
edgers and an improved trimmer. The 
long side of the mill can cut timber up to 
36 feet, and both sides cut “cants” for the 
gang saw. The fact that they have two 
edgers now allows them to pay more at- 


Photos by the Gulf Coast Lumberman 
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Methods 








tention to edging than was formerly pos- 
sible. 

The lath mill cuts mostly squares of 
clear lumber taken from waste, and edg- 
ings, which are shipped to the southern 
pine handle plant at Diboll, Texas, to be 
manufactured into broom and other types 
of handles. Standard lath is made to 
supply established lath trade. 

Other interesting machinery found in 
the new mill are the Filer & Stowell car- 
riages, one man affairs with air control. 
and the Cunningham double end _ trim- 
mers in the planing mill department. All 
the products of the planing mill, with the 
exception of the bundled stock, go 
through the trimmer and come out with 
square, smooth ends. 

Ernest L. Kurth heads up this aggres- 





The lumber shown here is typical of the product made by Angelina County Lumber 
Company at Keltys, Texas 
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sive and progressive organization, and 
has among his associates Dave Thomp- 
son, Simon Henderson— who is_ the 
eldest son of the late Simon Henderson 
who, with the late J. H. Kurth, Sr., 
founded this business—and E. L. Kurth’s 
son, Ernest Kurth, Jr. Eli Wiener, one 
of the early members of the firm, but now 
retired, comes to the mill every month to 
give the youngsters the benefit of his ac- 
cumulated wisdom and watch the opera- 
tions. 

As to timber supply, they have so 
much land and the timber grows so fast, 
that as has been said, “The operation 
stretches out before them from now on.” 





Monthly Publication Describes 
Wall Papers and Advertising 
Campaign 


The August issue of “The Cooperator,” 
monthly publication issued by Lennon Wall 
Paper Co., Joliet, Ill., gives detailed descrip- 
tions of two patterns taken from its 1941 
line: the California Fan Palm which has a 
pattern. of semi-tropical verdure, and the Bar- 
bara which is an Allen-Polifka design. Also 
explained in detail is the co-operative advertis- 
ing featured by this company which includes 
a dealer folder, a dealer portfolio, wall paper 
envelopes in two colors and sample book in- 
serts which show room interiors and other 
illustrations. 

The possibilities of direct mail advertising 
are also stressed because of the current build- 
ing activity which would indicate that . the 
present time is a good one to go after the wall 
paper market. As an indication of the amount 
of activity, the company states that its new 
line is ahead of every year since the days of 
1928 and 1929. 





Opens $2 Million "Show" 


Vancouver, B. C., Aug. 31.—Canadian Rob- 
ert Dollar Company has purchased one and a 
half billion feet of lumber west of Nanoose 
Bay, Vancouver Island, at a price of approxi- 
mately $2,000,000. This “show” will employ 
about 200 men, and timber limits are expected 
to keep crews busy for twenty years. A wharf 
is being constructed at Nanoose, and bulldozers 
are already pushing a solid road seven miles in 
from tidehead. 





Measurement and Control 
Manufacturer Announces 
Appointments 


C. E. Sullivan, vice president and _ sales 

manager of The Foxboro Co., Foxboro, Mass., 
announces the appointment of Bumstead-Wool- 
ford as exclusive sales representatives for the 
Oregon and Washington territory, effective as 
of August 1. The Foxboro Company manu- 
lactures instruments of measurement and con- 
trol, for industrial processes, and its customers 
in the Pacific Northwest include the great 
lumber and paper mills located there. 
_ The firm of Bumstead-Woolford was recently 
formed by Dale Bumstead and O. H. Wool- 
tord, and has established its head office at 1411 
Fourth Ave., Seattle, also taking over the 
former Foxboro Co. office at Portland, at 301 
Lewis Building. 

Bumstead-Woolford will work independently 
but in close cooperation with The Foxboro 
Company’s own organization on the Pacific 
Coast, under the direction of H. B. Brooks, 
division sales manager, located in San Fran- 
CISCO, 
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EASIER Zc SELL 


Write for Complete Dealer Information 


HEATILATOR COMPANY 
589 E. Brighton Ave., Syracuse, N. Y. 











Southern Mill Improves Output 
by Use of Kiln Drying 


Partee Lumber Company is a new mill con- 
structed at Magnolia, Ark., by Mr. Cal Partee, 
progressive young mill owner and _ operator. 
This company operates in the wholesale lumber 
business, selling output to the general trade. 

A modern Moore Cross-Circulation Kiln has 
just been completed at this plant, and will 





Shown above are several exteriors of the Partee Lumber Company at Magnolia, Arkansas. 
Cross Circulation Kiln has been installed here recently 


season yellow pine lumber to uniform moisture 
content at low cost. The kiln measures 29x120 
feet and is of permanent construction. These 
modern drying facilities will enable Partee 
Lumber Co. to furnish its growing list of 
customers with properly seasoned lumber of 
desired uniform moisture content. 


A Moore 
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A New Phase of 


As a news item, the AMERICAN LUMBERMAN passes on to its 
readers a recommendation that has been made to the govern- 
ment about changing one feature of the FHA for the benefit of 
munitions workers. Many of these men have been out of work 
and have no savings; so they can’t make the down payment re- 
quired in FHA financing. The report comes in from several 
places of such men who, having to have some shelter, are build- 
ing squatter shacks ; doing the work in their off hours and get- 
ting whatever materials they can. They could pay rentals of 
$20 or $30 a month out of wages if houses were available. 

The proposal is that the houses be built on a contract basis 
under guaranteed FHA financing; that the occupant start as 
a renter, paying as rent the amount he would later pay as 
titular owner ; that the amortization percentage of the monthly 
payment be used to accumulate the necessary owner equity ; and 
that when this equity is accumulated the title be transferred 
to the former renter, after which he is to proceed under the 
usual FHA plan. During the rental period the contract would 
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Defense Housing 


This would be liberalizing an already liberal plan. 

The housing expert who recommended the change listed sev- 
eral reasons for it. First, the government is obliged to house 
the workers in some way; and if it does so on a purely rental 
basis it would have the houses on its hands when the emergency 
is over. Second, it would bring into the picture the stabilizing 
factor of home ownership; a factor the lumber industry has 
long urged as important in the worker group. Third, it would 
bring in the local lumberman; using established methods and 
building up the lumberman’s sales. 

This plan would not take care of all emergency housing ; but 
it might be useful in selected places. Unless public policy is 
changed, ship yards will be running at capacity for a good 
many years; offering steady and continued work. These 
workers are well paid; and if they can be started as home 
owners they would be fairly good risks. 

At least it is cheering to hear of a plan that definitely includes 
the local lumberman. 


be guaranteed by the FHA. 





Home Building Leaps Upward 
in July 


Wasuincton, D. C., Sept. 4.—Residential 
construction in the United States leaped for- 
ward in July, increasing 38 percent over June, 
economists of the Federal Home Loan Bank 
Board reported today. 

The percentage increase was based upon an 
analysis of the residential construction index 
adjusted for normal seasonal variations. The 
index stood at 53.2 for July as compared with 
36.6 in June. The index base of 100 used is for 
the year 1926. 

Not only did home building spurt in July as 
compared with the previous month but July 
building was 21 percent better than in July 
last year when the index was 43.9, 

Residential building in cities of 10,000 and 
greater population during the first seven 
months of the year totaled 171,794 units cost- 
ing $610,362,100. These figures compared 
with 159,884 units built in the first seven 
months of last year at a cost of $476,941,100. 

In July, new family dwelling units built or 
projected by all types of builders totaled 28,463 
and were valued at $101,200,200. In June there 
were 22,476 units costing $81,273,200 and in 
July, 1939, 23,479 units were reported at a 
value of $85,610,100. 

For some time, building figures in cities, in 
general, have shown a forward trend in one- 
family home construction and the bulk of the 


increase has been due to expanding activity on 
the part of private builders. The Board’s fig- 
ures on dwelling units in cities were based 
upon its monthly study of an analysis of build- 
ing permits reported to the United States De- 
partment of Labor. 


CIO Plans to House Defense 
Workers 


WasuinctTon, D. C., Sept. 4—A. D. (Danny) 
Lewis, head of the United Construction Work- 
ers Organizing Committee, announced this week 
that an ambitious housing plan is to be de- 
veloped in the Detroit area for the benefit of 
the members of the United Auto Workers 
Union in that city. Mr. Lewis stated that, fol- 
lowing approval of the plan at a recent conven- 
tion of the auto workers, a careful survey of 
the housing situation as it affects the members 
of the union is now being made. Somewhat 
similar efforts also are being made to take care 
of persons working on important Defense proj- 
ects in the Brooklyn Navy Yard and the At- 
lantic Basin in New York. 








Building in Baltimore 


BaALTimorE, Mp., Sept. 4.—The slum clear- 
ance program launched here, including as it 
does seven projects, with an eighth under con- 
sideration and an extension to ten possible, 


looks impressive from the lumberman’s point 
of view, and is calculated to raise expectations 
of much business for the industry. As a matter 
of fact, however, the chief gain is in the use 
of miles of fencing, for which, of course, cheap 
lumber is used, and orders for which are going 
to outside interests, so that the benefit locally 
will be quite small. 

Meanwhile other forms of home construction 
are being promoted on a large scale. Permits 
for 300 new homes under private contract were 
issued during August, the estimated cost being 
$962,320. The local yards have all become very 
busy and lumber prices are steadily advancing. 





Home Builders Form Nucleus of 
National Organization 


San Francisco, Cauir., Sept. 3—A _ repre- 
sentative group of northern California home 
builders met at the Clift Hotel here recently 
to organize as the Associated Home Builders 
of California, Inc., possibly to form the 
nucleus of a national organization of home 
builders. 

Al Bernhardt, president, and Milton W. 
Morris, secretary, Associated Home Build- 
ers of San Francisco, Inc., Hearst Bldg., offi- 
ciated. 

The group set forth as its purpose the im- 
provement of building laws, opposition to leg- 
islation which would increase building costs, 
and the maintenance of high building standards. 
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For All Building and Wood - Working Uses 
Depend on ALGOMA Lumber 


Here's pine of fine soft texture, easy workability and all- 
around superior quality. Here are modern mills, -up-to-date 
dry kilns, advanced manufacturing equipment for super-quality 
Selects and Common... 
. » Pattern Lumber . 
Your inquiries and orders will have prompt attention. 


Shop Lumber (carefully 
- « General Building Lumber. 


Member Western Pine Association 


we Se 





oma, Oregon 





Sep 


regi 


tim 
eno 
nun 
clar 
We 
wes 
sess 
the 

Par 
add 
Pri 
Tin 
Sta 
bac! 


L 
BE. | 
WoO! 
the 
the 
Cit 
pre 
hea 
kn¢ 
Cor 





the 
pla 


fri 
Mi 
in 

ett 


the 


J91 
ne 
fac 
at 
Mr 








940 


ev- 
use 
ital 
acy 
ing 
has 
uld 
und 


but 


0d 
ese 
me 


des 


oint 
ions 
tter 
use 
eap 
ing 
ally 


tion 
nits 
rere 
ing 
ery 
ing. 


yre- 
yme 
ntly 
Jers 

the 
ome 


W. 
ild- 
offi- 


im- 
leg- 
sts, 
rds. 








September 7, 1940 


Three Lumbermen Address Pulp 
Technical Association 


SEATTLE, WAsSH., Aug. 31—The Douglas fir 
region of western Washington and Oregon has 
a 14-million-acre storehouse of merchantable 
timber amounting to 600 billion board feet, or 
enough lumber to build double the existing 
number of dwellings in the United States, de- 
clared W. G. Tilton, forest engineer of the 
West Coast Lumbermen’s and Pacific North- 
west Loggers’ Associations, at the morning’s 
session Aug. 20 of the national convention of 
the Technical Association of the Pulp and 
Paper Industries, held in Seattle. Others who 
addressed the morning session were W. H. 
Price, Tacoma, manager of the Weyerhaeuser 
Timber Co.’s land department, and Edward P. 
Stamm, logging manager of the Crown-Zeller- 
bach Corp. 





Loadings of Revenue Freight 


The car service division of the Association 
of American Railroads reports that revenue 
freight for the two weeks ended Aug. 24 to- 
taled 1,504,123 cars, showing an increase of 
58,717 cars over the number for the two weeks 
ended Aug. 10. Forest products loadings of 
74,393 cars show an increase of 1,413 cars over 
the number for the two weeks ended Aug. 10. 





Hymeneal 


DULANY-HORST—On Aug. 9, Mrs. Blanche 
E. Horst, prominent Davenport, Ia. insurance 
woman, member of the board of directors of 
the Tri-City Symphony orchestra, and one of 
the outstanding women golfers of the Tri- 
Cities, was married to George W. Dulany, Jr., 
president of the Eclipse Lumber Co. with 
headquarters in Clinton, Ia. Mr. Dulany is also 
known to the industry as the head of the 
Coneatenated Order of Hoo Hoo, Snark of 





GEORGE W. DULANY, JR. 
MRS. G. W. DULANY, JR. 


the Universe. The wedding ceremony took 
Place in the Little Brown church in the Vale 
at Nashua, Ila. After a wedding repast at a 
friend’s home, the couple left for Deer Lake, 
Minn. Mr. and Mrs. Dulany will be at home 
in September, in an apartment in the Lafay- 
ette Hotel, Clinton Ia. 


HARPHAM-ROTH — Miss Ruthanna Lerel 
Roth, daughter of Mr. and Mrs. Alfred Roth 
of Coldwater, Mich., was married to Dale 
Harpham on Aug. 27. The couple will make 
their home in Huntington, Ind., where Mr. 
Harpham is employed as assistant manager 
of the. Huntington Lumber & Coal Co. 


GILL - HORN—Miss Marguerite Horn, 
daughter of Mrs. J. R. Horn of Jonesboro, 
Ark., was married to William D. Gill of 
Jonesboro, on Aug. 16. Mr. Gill has been con- 
nected with the Poinsett Lumber and Manu- 
facturing Co. in Trumann since 1929. After 
a trip through the East and Canada, Mr. and 
Mrs. Gill will be at home in Jonesboro. 
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MontreAL, Que., Aug. 31.—Exports of 
Canadian forest products continued to increase 
in July, and at some $35,300,000 reached the 
year’s highest level, the gain over a year ago 
being fully 71 percent. Newsprint paper, etc., 
accounted for $15,200,000, against $8,500,000 a 
year ago; planks and boards, $6,600,000 against 
$4,300,000 ; pulpwood, $2,100,000 against $2,200,- 
000, and wood pulp, $6,700,000 against $2,300,000. 

Of the total exports of forest products for 
the first seven months of 1940, amounting to 
$184,360,000, shipments to the United States 
accounted for $116,644,000, a gain of 38.3 per- 
cent; those to the United Kingdom for $37,326,- 
000, up 56 percent, while shipments to all 
countries at $30,390,000 exceeded a year ago 
by 74.7 percent. 


Douglas fir planks and boards exported in 
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July were at a value of $2,288,787, almost 
double that of a year ago, the Dominion Bureau 
of Statistics reports. The largest purchasers 
were: United Kingdom, $1,743,867; United 
States, $182,582; British South Africa, $175,486 ; 
Portuguese Africa, $85,327; Jamaica, $40,423; 
British Sudan, $31,773. Spruce planks and 
boards reached $2,540,063, going mainly to the 
United Kingdom, $1,652,634; United States, 
$691,769. The hemlock exports of $222,417 
went mainly to the United Kingdom and British 
South Africa. The United Kingdom was also 
the heaviest importer of birch, total being 
$303,751. The export of pine was $748,674; 
$414,976 to the United Kingdom, $308,709 to 
the United States. The United Kingdom im- 
ported Douglas fir square timber to the value 
of $135,791; shooks, $259,542, and veneers and 
plywood, $249,582. As usual, the United States 
was a heavy importer of red cedar shingles, 
July value being $608,264. 








DOWICIDE 


DOWICIDE is the first line of defense 
in combating sap stain and mold. 
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Stained Lum- 
ber (Untreated) 
is often a dead 
loss, because 


BRIGHT LUM- 
BER (DOWI- 
CIDE - dipped) 





That is why responsible operators are 
everywhere adopting the standard 
mill practice of treating their freshly- 
cut stock -with this time-proved anti- 
stain chemical. 


They not only protect themselves from 
degrade losses, but also help promote 
sales of their dealers by insuring that 
BRIGHT LUMBER will reach the con- 
suming trade. 


If you believe in preparedness, de- 
mand DOWICIDE-dipped stock. Then 
you are safe against the seasoning 
hazards and storage risks that are 
ever-present when you handle un- 
treated lumber. 


DOWICIDE .. . Distributed and Serviced By 


of unsalability 


is always easy 
to sell at your 
full profit 





Read why DOWICIDE 
gives maximum pro- 
tection at minimum 
cost—send for this 
Bulletin 


A.D.CHAPMAN & COMPANY, Inc. 


Chemicals for. ... 
Wood Preservation 


CHICAGO, ILLINOIS e NEW ORLEANS, LOUISIANA 
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“This Western 
Wholesaler Is 
Right on the Job” 


He IS right on the job. And he has a 
valuable service to offer you, Mr. Lum- 
ber Buyer. You'll find it a great ad- 
vantage to have a Western Wholesale 
connection. To have the right kind of 
Western Wholesaler, right in the pro- 
ducing field, ready, willing and able to 
take care of your interests and supply 
your needs in Western Softwoods. 


Every day he’s in contact with the big 
western mills. Whatever your require- 
ments, he has mill connections to prop- 
erly fill your orders. He will get the 
RIGHT stock and quickly get it started 
on its way to you. 


The Western Wholesalers listed below 
can supply ALL your needs in Douglas 
Fir, Ponderosa Pine, Western Red 
Cedar, Idaho White Pine, West Coast 
Hemlock, California Sugar Pine. De- 
pend on these reliable firms for de- 
pendable quality and prompt service. 





DUNCAN LUMBER COMPANY, INC. 


Distributors for EATONVILLE LBR. CO. 
A “One Stop Station” for Lumber and Shingles. 
SEATTLE, WASH. 


Mauk Seattle Lumber Company 


Our Specialties: HOMESTEAD Brand Sr. 
2x4-8' Fir Dimension, SEATTLE, WASH 


Morrill & Sturgeon 


Lumber Co. rhe Bark of Quality 


Yeon Bidg., Portiand,Ore. 
CARL SODERBERG sjuctl corp, 
neville, Ore. 
LUMBER COMPANY "ville. © 
Manufacturers and Wholesalers Washington 


WALES LUMBER COMPANY 
Old National Bank Building 
SPOKANE, - - - WASHINGTON 























110 Market St., SAN FRANCISCO, CALIF. 
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Eastern Trade News 


(F. J. Caulkins] 


Boston, Mass., Sept. 3—The market for 
lumber in New England through August has 
expanded steadily in volume, and the price 
level has moved to new highs for nearly if 
not quite all staple items. This is particularly 
true of southern pine roofers, up $3 within a 
month; all grades and sizes of West Coast fir 
and hemlock ; Canadian and New England 
spruce; and there are well founded rumors, 
not yet confirmed, that a number of eastern 
pine mills will issue new and higher price 
lists within the next few days. 

The position of eastern spruce is unique and 
of real importance to the retail dealer as he 
plans to keep his yard supplies in line with 
his requirements. It is reported that ‘every 
planing mill in Canada from coast to coast is 
operating 24 hours each day in an effort to 
supply small scantling and boards as called for 
in the home defense program. Two months 
ago the British Control Board granted an ad- 
vance of $2 in its allowance to the Canadian 
spruce mills, to apply on production of 7-, 9- 
and 11-inch deals through the balance of the 
sawing season, and proposes a further advance 
of either $3 or $5 to apply upon 1941 ship- 
ments overseas, which are now estimated at 
750,000,000 feet. To-this will be added 200,000,- 
000 feet required by the home government for 
barracks at its Army and Navy camps and fly- 
ing fields. It is understood that all of the 
larger operators have arranged for a greatly 
increased input of logs for the 1941 sawing 
season. Orders calling for delivery at New 
England points must be submitted to the mill 
for acceptance before being booked. There are 
limited offerings.. On this side of the line, 
the Maine mills are sold well ahead of pro- 
duction and are quoting on many important 
Government and industrial schedules _ that 
promise to clean up all available log supplies. 
Prices to dealers on all dimension and ran- 
dom items, as well as boards, have been 
marked up $1, and the call for 1x2- and 3-inch 
furring, used chiefly for crating, has been so 
strong that supplies are exhausted and the 
price has been moved up $2 to $34@35. 


Salvage Sales Agency Organizing 


The committee formed to develop a_ plan 
for the disposal of New England salvaged 
stock, consisting of three pine producers and 
three representative wholesalers, with J. A. 
Currey of New York, president of ‘National- 
American Wholesale Lumber Association, as 
chairman, after a conference wth Forest Serv- 
ice and Government attorneys, reported there 
was a “meeting of minds” on all points, and 
it was agreed that Chairman Currey should 
proceed at once with the incorporation of the 
“New England White Pine Sales Agency.” 
The local salvage office advises that two other 
proposals have been received and are being 
considered, one from a Massachusetts retail 
dealer, and the other from a bidder who offers 
to contract for all the stock the salvage office 
is willing to sell, and at definite fixed prices. 
The conviction is developing rapidly in lum- 
ber circles as well as among leading execu- 
tives at Salvage headquarters that the present 
great scarcity of and demand for boards of all 
species and sizes are developing a new interest 
in and a higher value level upon this vast 
stock of salvaged pine lumber. 

WEST COAST WOODS—Receipts at Bos- 
ton by water in August, as checked exclu- 
sively by AMERICAN LUMBERMAN, reached 
a total of 9,525,157 feet, and compare with 
1,588,789 feet in July. The average for Au- 
gust in the previous ten years was 9,141,856 
feet. In the first eight months of this year, 
the total is 65,623,848 feet, and compares 
with the average in the previous ten years 
of 68,166,147 feet. The market, though un- 


settled, is definitely higher both for fir and 
hemlock dimension and for boards, and the 


price trend continues upward. Dealers find 
it difficult to locate a shipper that can book 
an order and promise loading on the West 
Coast. earlier than the middle of November, 
which means delivery close to Christmas. 
While local sales to dealers of mill-shipment 
dimension schedules or transits have been 
chiefly at the $6.50 discount from page 18 
of the latest West Coast list, some offices 
are holding at the $6 discount ec. i. f. at 
the docks here, and orders have been booked 
at that figure. The strongest item in the 
list is boards, and the Nos. 2 and 3 on the 
docks here or in transit—are virtually sold 
out. Orders for direct shipment from the 
mills, as space is available, are at $31.50@32 
for the 2s, and $28 for 3s—a clear gain of 
$1@1.50 in the past two weeks. Mill agents 
here advise that stocks of boards at the 
mills are heavily oversold, and that all new 
business booked must be subject to accept- 
ance by the shipper. 


EASTERN SPRUCE—Most items of ran- 
dom spruce dimension or boards are $1 
higher than they were two weeks ago, and 
the demand for 1x2- and 3-inch bundled fur- 
ring, largely for crating, is in such volume 
as to exhaust current supplies at the mills 
and to add $2 to the price, to bring the 
2-inch to $34, and the 38-inch to $35 de- 
livered at Boston rate points. There have 
been sales by smaller mills at $1 less. Gov- 
ernment orders for all shapes and sizes of 
boards and small dimension for housing 
projects at Navy and Army sites has ex- 
hausted current supplies both in eastern 
Canada and in northern New England. Prices 
have advanced sharply in the Provinces, and 
mildly in New England. Cargoes of random 
spruce from eastern Maine, New Brunswick 
and. Nova Scotia are _ still available at 
$39@40, delivered at ports north of the Vine- 
yard, with dimension sizes $1.50@2 higher. 
Canadian mills are literally out of the 
American market for the duration of the 
war, as their output through the balance of 
the sawing season and through 1941 has been 
conscripted for use at the Canadian training 
camps and for shipment to the British Con- 
trol Board. In the local market the yards 
are buying more freely as Government and 
industrial orders are rapidty exhausting’ cur- 
rent and prospective supplies. Small dimen- 
sion sizes are being advanced $1 today, to 
bring 2x3-, 4- and 5-inch and 3x4- and 4x4- 
inch to $36; 2x6- and 7-inch. to $38; 2x8- 
and 9-inch to $40, and. 2x10-*‘and 12-inch to 
$43@44. Boards are very active and strong, 
with the 1x4- and 5-inch at $36@37;-6- and 
7-inch at $40; 8- and 9-inch at $41, and 10- 
and 12-inch at $44. ‘As noted above, all 
board items have been moved up $1,.-effective 
today. 


LATH AND SHING LE§—Standard 1%- 
inch lath are active at $3.50;=delivered at 
Boston rate points, with the wider size at 
$4@ 4.15. Eastern white cedar’ shingles, 
square pack, are firm at $4.25@4.30 for the 
top grade of extras; $3.85 for clears; $3 for 
2nd clears, and $2.90 for clear walls. The 
West Coast red cedars are oversold in the 
top grades, and all orders are booked sub- 
ject to acceptance by the mills. The No. 1, 
18-inch Perfections, and No. 1, 16-inch 5X 
hold the 10 cents gain previously noted in 
this column, and are held today at $4.61 and 
$4.21, respectively, with the 5X No. 2 at 
$3.46, and No. 3 at $2.82, delivered at New 
Sngland rail points. 


PINE BOXBOARDS—tThere have been lib- 
eral sales of inch round edge, with the bet- 
ter lots holding close to $13@16, f.o.b. ship- 
ping points. The box makers have taken 
kindly to the offer of the Government salv- 
age office to sell them “hurricane” logs held 
in ponds, to be converted into round edge 
boards at Government mills at cost. They 
have submitted bids, and many million feet 
of logs has been disposed of in this way. 
For square edge boards of the box grades, 
demand is active, but prices are unsettled, 
with a new and advanced list in the making 
and expected to appear in the market early 
this week. 


EASTERN HARDWOODS—The eall from 
the woodworkers for inch birch and maple, 
and from the furniture factories and in a 
limited way from the heel shops for 8/4 and 
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4/4 maple is keeping available supplies well 
covered by orders. The larger modern mills 
are holding inch birch and maple, kiln dried, 
at $88@92, and 2-inch maple at $100@105, 
but at smaller mills there are lots of air 
dried that sell at $10 and even $15 less. 


NEW YORK, N. Y. 


Every day sees a decided change in the 
wholesale price structure in this market. As 
a matter of fact, quotations to dealers are only 
good from day to day. This, of course, has 
been brought about by the tremendous demand 
for lumber stocks to take care of the prepared- 
ness programs both here and in Canada. We 
mention Canada because the Government in that 
country, through its Timber Council, has con- 
fiscated practically the entire stocks on hand of 
spruce and a large proportion of certain fir 
items from British Columbia mills. This has 
left the spruce situation in this market in a 
most serious state and the only spruce now 
available is from some of the New England 
mills. As a result the price of spruce has ad- 
vanced to such a point that many of the deal- 
ers are not even trying to keep a stock, but are 
substituting other species such as hemlock. 

SOUTHERN PINE 
settled. 





The market is very un- 
A great many mills that had fairly 
good stocks have contracted for most of 
them with Government agencies connected 
with the National Defense Program. For in- 
stance, roofers are almost a minus quantity, 
and any that were procurable were quoted 
here during the week of Aug. 26 at $35, an 
advance of more than $10 over quotations a 
month ago. As a result of this situation, 
roofers are now being brought in from the 
West Coast. 

WEST COAST prices are advancing, and 
recently many dealers have ordered for 
October and November delivery, and in some 
cases orders have been placed to take care 
of requirements for the spring of 1941. If 
advances the past thirty days are continued, 
they will tend to curtail building and post- 
pone indefinitely certain already planned 
building operations that would be started 
almost at once. 





WESTERN PINES—tThere has been quite 
a demand for Ponderosa and Idaho pines, 


with certain wholesalers withdrawing from 
the market. On the whole, dealers have well 
covered themselves for these pine items, and 
are not disturbed over recent price advances. 


HARDWOOD dealers all seem to be well 
stocked with standard items and anticipate 
very little trouble in securing their require- 
ments. The local industrial demand for hard- 
woods has been very disappointing, and as 
a result some dealers find themselves con- 
siderably overstocked in certain items that 
normally move out quite rapidly. 

In New York City proper, business during 


the summer has been exceptionally quiet. 
Every dealer reports that with Govern- 
ment regulations, such as the Wages and 


Hours Act, being put into action, operating 
costs are mounting. Collections also are poor. 

The lumber terminals report large stocks 
in storage. Cargoes of lumber continue to 
come in as usual, which would indicate that 
the boat space stringency has eased off con- 
siderably. The fact that the six boats offered 
by the Maritime Commission for the inter- 
coastal run were not bid on by anyone, also 
indicates that ship space is more plentiful. 


PHILADELPHIA, PA. 


DEFENSE CONSTRUCTION — With the 
National Defense construction program now 
getting into full swing, Philadelphia is already 
feeling the upsurge in business activity. This 
is especially noticeable in the great industrial 
areas, Which have made Philadelphia known 
as “The Workshop of the World.” Some of 
the preliminary Government orders are now 
developing into more substantial ones, and 
the call for skilled men in all fields is greater 
than the supply of men to fill them. Such 
organizations as the Baldwin Locomotive 
Works, Budd Manufacturing Co. and others, 
are already gearing themselves to increased 
production, and many others are following 
suit. One of the most notable developments 
in business in the Philadelphia area can be 
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found in the shipbuilding industry. The great 
ship yards along the Delaware River are busy 
as never before. The Philadelphia Navy Yard 
is at peak of production. Of interest to lum- 
bermen is the announcement of contracts let 
for an $800,000 pier at the Navy Yard, di- 
mensions 100x900 feet, requiring the 
heaviest piling and other lumber to be used 
in a long time. Another is the increased de- 
mand for lumber for cantonments. Camp 
Dix, one of the largest cantonments in the 
first World War, is in the market for up- 
wards of 35,000,000 feet of lumber in the 
near future. 

Business is good in the Philadelphia area, 
taking it all in all. There are some soft 
spots, such as lack of construction in office 
buildings and the like. But the demand from 
factories, the suburban areas, and for Gov- 
ernment work, creates a brisk, increasing 
market for lumber. Prices have stiffened ap- 
preciably recently. Unprecedented recent 
floods in the Carolinas have held up deliv- 
eries from there for about two weeks, but 
the movement is speeding up. There is heavy 
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demand for West Coast lumber, and its prices 
are rising. The Government is a heavy 
buyer of southern pine, and prices are stif- 
fening. There is much hand to mouth buy- 
ing under such conditions. Prices threaten 
to advance, and some dealers are buying for 
future deliveries. Low grades are firming up, 
although not much change has occurred in 
prices. Selects and moldings have been weak 
during much of the year, but are now, show- 
ing greater strength. 


SHINGLES AND LATH—Red Cedar shingles 
are advancing sharply in price. Carolina 
spruce lath are quoted at $4.25. 


WHITE PINE BUSINESS is ahead of last 
year’s. 

Spruce No. 2, No. 3s and No. 4s commons 
higher, in price, especially No. 3s. 

SOUTHERN PINE—Demand is active. 
Georgia Roofers, delivered at Philadelphia, 
are quoted $31.50@32. Longleaf pine rough 


(Continued on Page 64) 








That’s Wha 


When there’s heavy work 


MONEY! 


You take a truck of 
14 to 3-tons original 
capacity and quickly 
and at low cost con- 
vert it to a husky unit 
of 30,000 Ibs. or more 
gross vehicle weight 
capacity 


with the 


THORNTO 


Heavy 
nomically handled by 
converted into husky, powerful units equipped 


with 





THORNTON two-speed transmission cut 
away to show the two trains, A and B 
massive helical gears—one ratio for 
power and the other for speed—easily 
controlled by a lever in the cab. 


8701-8779 GRINNELL AVE. 


Manufacturers 





TRACTION! 


under the load are better than one 


AND YOU SAVE (@u5 





THORNTON TANDEM CO. 


also of the THORNTON 
which gives traction when slippery going makes trucks equipped with ordinary 
differentials helpless. 


“When you need TRACTION you need THORNTON” 


t You Need 


to do, TWO driving axles 


duty lumbering operations are eco- 
lower-priced trucks 


THORNTON four-wheel DRIVE. 


Four-Rear- DRIVE 


Wheel 

Two ratios, for power and 
speed. Walking-Beam 
Flexibility—Special spring 
construction keeps equal 
load on all four driving 
wheels—Perfect balance 
between power 
weight. 


and 


DETROIT, MICH. 


automatic-locking DIFFERENTIAL 











OAK FLOORING 


WE DO NOT MAKE THE 
ais MOST OAK FLOORING 
BUT WE DO _ THE BEST 


WAG yy 


CAREFULLY SELECTED LUMBER 
~PROPERLY KILN DRIED-- 
-PRECISION MACHINED-- 


INSURES BEAUTY, FINISH AND 
UTILITY 


W.R.WRAPE STAVE COMPANY 
Post Office Box 182 
L.TTLE ROCK, ARKANSAS 





HARD 


AND wIBEH 


A aS eRe 


Our new flooring plant is equipped 
with the most improved type machines. 
You'll appreciate the better manufacture 
and superior quality of WELLS Flooring. 
Try a car now at low prices. 


&SJIWWwELLAS 


LUMBER COMPANY 
MANUFACTURERS 
MENOMINEE 3” MICHIGAN. J 


LUMBER LUMBER CO. Inc. 











ELIZABETH, LOUISIANA 


Timbers, chemically treated to 
prevent stain. 


Eased Edge Dimension 


Complete line of kiln dried 
Yard and Shed Stock 





WHITE PINE [2te— 


Al so California White 


and Sugar Pine 
Fir Wallboar 


Cedar and 
William Schuette Company 


West Coast Products 
New York 


Office—4i East 42d St. PITTSBURGH, PA. 
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Market News from Am 


Portland, Ore. 


WEST COAST WOODS—The market con- 
tinues lively, with order files rising and 
prices strong. Higher activity is based solely 
on domestic demand. 


INTERCOASTAL—Orders continue in good 
volume, limited only by availability of space, 
and by the fact that most buyers want quick 
shipment. Mills are taking all orders they 
feel they can handle. Unfilled order files are 
mounting, as stocks remain comparatively 
low. Most orders cover ordinary construc- 
tion lumber, and not many timbers. Prices 
are strong; some items have advanced, while 
others are being held at levels of a fortnight 
ago, average advance being about $1. 


COASTWISE—tThe California market is ac- 
tive, space is in fair supply, and prices are 
firm to strong. Orders cover general con- 
struction items. 


RAIL—The market is very active, and De- 
fense business is coming into the picture. 
Home and farm construction is taking 
about all the lumbermen can ship, and the 
railroads themselves are more active in the 
market for both ties and car material. ; 


LOCAL, NEARBY—Construction is speed- 
ing up, with the result that local demand is 
strong. Cities, suburbs and farms in this 
area are mushrooming with new homes, and 
Defense business is certain for the imme- 
diate future. 


WESTERN PINES—Mills report the larg- 
est volume of orders in at least two years, 
and there is no let-up in prospect. Prices 
are firm. 


San Francisco, Calif. 


COASTWISE MOVEMENT—The Pacific 
Lumber Carriers’ Association reports the 
movement of 75,317,800 feet of lumber dur- 
ing July, 1940, compared with 76,926,000 feet 
in June, and 49,106,900 feet in July, 1939. The 
July movement last year was affected by a 


five-week strike at Los Angeles. The July, 
1940, distribution was as follows: 
Feet 
ee eee ee 19,522,400 
0 ea eae ee 1,521,000 
ee 608,000 
EE IONE 554s. os a aie Sale eee ae 47,566,300 
I ade a, i near Gl asia av ase Neos 6,100,100 
SED diti.nnribcemalnacmddaeeases 75,317,800 


July movement to Los Angeles was down 
4,743,700 feet from June; to San Francisco, 
down 107,800 feet, and to San Diego, up 
3,072,100 feet. 


LUMBER CHARTERS — Strong movement 
of lumber eastbound from the Northwest 
continues, and, with increases in other east- 
bound freights, lumber shippers, while ad- 
mitting they had enough space for imme- 
diate requirements, are reported concerned 
about the fall rush. If the present trend con- 
tinues, a shortage of space a few months 
hence is believed to be inevitable. 


CONFERENCE RATES—In denying a re- 
cent application for special rates filed by 
Pacific Lumber Carriers’ Association, the 
Maritime Commission indicated it will not 
grant special freight rates on Defense com- 
modities if they result in discrimination be- 
tween water carriers and railroads. The 
lumbermen had sought authority to amend 
a tariff to permit reduction in lumber rates 
from southern Oregon to California ports. 
Short notice was asked on the grounds that 
materials, mainly piling and timbers, were 
for Defense construction and needed imme- 
diately, with contractors preferring water 
to rail transportation. 

A proposal to apply their general lumber 
commodity rates on various species of Philip- 
pine mahogany lumber—such as almon, api- 
tong, white lauan, red iauan, and tanguile— 
was reported docketed by the Intercoastal 
Steamship Freight Association. It is pointed 
out that a considerable tonnage of Philippine 
lumber moves into Los Angeles on straight 
bills of lading, and that some of this ton- 
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nage could be reshipped to Atlantic and Gulf 
ports if a more favorable rate is arranged. 


BUILDING—Residential building in July 
continued active, according to Security-First 
National Bank monthly summary. Construc- 
tion is currently progressing at an annual 
rate of 44,000 family dwelling units per year. 


REDWOOD—Demand continues fair. Price 
increases are reported on certain items for 
the eastern market. Stocks are in such con- 
dition that mills in reasonable time can take 
care of most any kind of order. Somewhat 
increased demand is noted for tank stock, 
from California wine centers and eastern oil 
and industrial areas. 


HARDWOOD — Prices are reported firm- 
ing up. 


SHOOK SHIPMENTS—Shipments from 38 
identical mills in Pacific area totaled 48,965,- 
000 feet in July, 1940, compared with 46,724,- 
000 feet for the same month last year, an 
increase of 4% percent. 


Minneapolis, Minn. 


RETAIL—Lumber sales of 408 retail yards 
in the ninth Federal Reserve district totaled 
13,449,000 board feet last July, as compared 
with 13,551,000 feet in June, and 11,750,000 
feet in July, 1939. At 387 yards, stocks July 
31 totaled 69,243,000 feet, as compared with 
71,356,000 feet June 30, and 65,867,000 feet 
July 31 last year. At 408 yards, total sales 
of all materials during last July amounted 
to $1,523,510, as compared with $1,733,240 in 
June, and $1,385,030 in July, 1939. 


NORTHERN PINE—There has been a 
steady increase in sales and _ shipments, 
though the volume of business has by no 
means approached boom proportions. Mid- 
west retail yards are chief consumers, and 
are ordering more frequently and in larger 
volume as Autumn approaches. Mill stocks 
are in much smaller volume than last year’s 
at this time, and some are not yet in mer- 
chantable condition because of lack of season- 
ing. Aside from recent advances in No. 3 and 
No. 4 common, in low supply, prices are un- 
changed. 


NORTHERN WHITE CEDAR — Retailers 


are placing more frequent orders. All sizes 
are in satisfactory demand. Many longer 
posts are being used for corncribs. There is 


a brisk demand for all sizes of 7-foot posts. 
Rural electrification projects are in the mar- 
ket for 30-foot poles, while rural telephone 
lines are taking a considerable quantity of 
the 16-foot length. 


MILLWORK—Rainy, stormy weather has 
decreased sales somewhat. Volume of esti- 
mate work indicates a greater fall demand 
than for several years. Prices are steady. 


SeatHle, Wash. 


WEST COAST WOODS — Rail— Western 
Washington mills have huge order files that 
form a backlog up to thirty days operation. 
They are chary of accepting further orders 
in the face of rising prices. Prices in the 
past fortnight have changed from day to 
day. Wholesalers are not issuing lists, and 
complain lumber is very hard to buy. Gov- 
ernment orders appear to be the main stim- 
ulus, but there is line-yard and independent 
yard buying. With mill capacity thirty per 
cent less than it was ten years ago, produc- 
tion is limited. In the past fortnight prices 
have advanced from $1 to $3, with items 
needed for government orders the strongest. 
These include drop siding, dimension, boards 
and shiplap. Car material is looking better, 
too. 

INTERCOASTAL—Demand is strong for 
what space is available. Prices are firming 
up all along the line, and have advanced 
around $1 the past two weeks. Many mills 
have cleaned out stocks on hand.. 


CALIFORNIA—Prices are up about 50 
cents. Space is plentiful. There is much 
unsold stock on the docks, estimated at 20,- 
000,000 feet. 


SHINGLES—tThis market continues good. 
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Prices of all No. 1 grades are firming. No. 
2 are still in surplus. Mills have good or- 
der files. No. 1 XXXXX are so strong that 
prices are expected to advance shortly. 


EXPORT — Both British Columbia and 
American mills are working on United King- 
dom orders, but little or no new business is 
being placed from there. More ships are 
available for loading at Vancouver. The Pa- 
cific Coast River Plate conference has or- 
dered an immediate freight advance of $2. 
There is very little trading now with the 
east coast of South America, and this ad- 
vance will slow it up. 


LOGS-—An embargo to last 90 days, which 
became effective July 10, prohibiting ex- 
port of Douglas fir logs from British Colum- 
bia to avert a shortage there, has firmed 
the demand for peewie and merchantable 
logs on Puget Sound. These are now bring- 
ing $13.50 to $14.50, and the supply is small. 
Strong domestic demand for lumber has 
firmed fir and cedar logs slightly. No. 1 fir 
bring $21 to $25, where formerly $24 was 
top; and No. 2, instead of bringing $16-18, 
sell for $17-18. No. 1 peelers bring $35 in- 
stead of $34. Shingle logs move at $14 in- 
stead of $13-14. Cedar lumber logs are $28 to 
$30; formerly they were steady at $28. Hem- 
lock are unchanged at $13. 


Spokane, Wash. 


INLAND EMPIRE PINES—Orders took a 
violent spurt upward last week, with some 
4,300 cars totaling 31 million feet added to 
mill files. Most mills are running two shifts, 
with enough business on the books to oper- 
ate on this basis until well into October. 
Prices are firm, with a tendency to strengthen, 
and actually some advances up to $1 have 
been made. Stocks are said to be generally 
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erica’s Lumber Centers 


well balanced, but Ponderosa No. 4 common, 
4/4 shop and 4/4 select are not plentiful, 
and the same is true of 6- and 8-inch No. 
Idaho pine. 


Kansas City, Mo. 


SOUTHWESTERN MARKET—Under the 
spur of impending purchases for defense 
purposes, heavy dealer buying has developed. 
As a result, the past month’s business of 
southern pine mills was probably the most 
active in nearly four years, sales averaging 
60 percent or more in excess of production. 
Prices were up about $2 on the average. 
Mills’ stocks are badly broken and their 
order files are heavy. Demand for lum- 
ber in retail channels is growing, but is 
somewhat irregular. All kinds of woods 
participated in the improvement. 


RETAIL—Board feet sales of lumber at 
150 reporting retail yards in the tenth Fed- 
eral Reserve district in July were 17.6 per- 
cent larger than those of a year ago. Vol- 
ume for the first seven months was 4 per- 
cent under that of a year ago. The De- 
partment of Commerce reported that dollar 
volume of 28 lumber dealers in Missouri in 
July was $347,000, an increase of 14.6 per- 
cent over that of a year ago. Reports from 
twenty-four concerns in Kansas showed a 
volume of $104,000, which was 17.5 percent 
larger than that of a year ago. Nebraska 
had a gain of 0.4 percent. Oklahoma’s gain 
was 3.3 percent, and Colorado had a decline 
of 2.6 percent. 


SOUTHERN PINE—A strong demand pre- 
vailed in the Southwest during the last two 
weeks, and the price advances instituted by 
virtually all mills have held. Prices on 
common grades are extremely strong. Up- 
pers are scarce. Gains ranged from $2 to 
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$3 on commons and uppers in August. A 
considerable amount of lumber already is 
moving for Defense projects. Sales and 
shipments are in excess of production, which 
has been held in check by recent heavy rains. 


WESTERN PINE—Mills generally are be- 
hind on their deliveries. There is a short- 
age of No. 3 Ponderosa, and some minor ad- 
vances have been reported on this item. 


HARDWOOD—Rains have made logging 
operations difficult and output has been ma- 
terially affected. Furniture, interior finish 
and box plants are taking a great deal of 
the current output of the mills, and prices 
are up about 50 cents on the average in the 
last ten days. Flooring manufacturers also 
have been buying liberally. 


OAK FLOORING—The advance of $3 to $4 
in prices in the last three weeks has been 
maintained. The industry is well oversold, 
and assortments are in poor shape. Select 
plain red oak flooring is difficult to obtain. 


SHINGLES — The shingle market § has 
shown steady improvement. Prices have ad- 
vanced as much as 20 cents a square on No. 
2 grades, and 10 cents on Nos. 1 and 3. 
There is no accumulation of stocks at mills. 
Competition of Canadian operators is not so 
keen, since they have been kept busy sup- 
plying home needs. 


Tacoma, Wash. 


WEST COAST WOODS—The market up- 
swing of the last few weeks is still in evi- 
dence. New business is on the gain, with 
order files piling up steadily at mills serv- 
ing rail and domestic cargo markets. All 
factors point to an active fall business. Prices 
for the most part are good. Inventories on 
the whole are in excellent condition, thanks 
to steady operations throughout the sum- 
mer. Sufficient ships appear to be available 
for serving the cargo markets. The offshore 
market, of course, continues weak, with de- 
mand negligible. Log supplies are ample. 





“How did we 


STANDARD 


ever get along before we got our 


AIR-O-SPEED FAN KILNS?” 
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by Standard along with the kiln equipment. 








The Lane Company, Inc., of Altavista, Virginia, is widely known for their 
famous cedar chests and wardrobes. This concern made their first in- 
stallation of Standard Air-O-Speed Reversible Cross-Flow Circulation 
Internal Fan Kilns in 1937. Since then they have modernized four of 
their old natural draft kilns into this modern design which enables them 
to produce a higher quality product and at the same time effect great 


This Company has also placed their entire lumber storage on kiln trucks. 
Their heavy solid pile loads are efficiently transferred by an electric 
power transfer car. The power transfer car and kiln trucks were supplied 

















This remark we hear repeatedly from customers that have mod- 
ernized their old kilns or from those who have made new Air- 
O-Speed Kiln installations. 
kiln drying produced by Standard Internal Fan Kilns not only 
increases your profit from kiln drying but widens the field of 
customers you can serve satisfactorily. Good lumber when dried 
in Standard Kilns wins and holds the most exacting customers. 
That is why it will pay you to modernize your present equip- 
ment or install a new Standard Air-O-Speed Kiln. 


The many features in our latest designs will assure you of the 
best quality of drying in the least amount of time and with 
the least cost per thousaged board feet. Our experienced engi- 
neering staff will be of such outstanding service to you that 
it is impossible to measure the value of this service to you 
in dollars and cents. 


Let one of our engineers go over your lumber drying and 
handling problems. 
merely drop us a line that you are interested. 


DRY KILN COMPANY 
INDIANAPOLIS INDIANA 
SINCE 188? 





The better and more economical 


There is no charge and no obligation, 





Systems 
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Asphalt Shingle Roofs 
Last Years Longer 
Securely Fastened With 
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=< aiking DEALERS 


It will pay you well, Mr. Dealer, to push and feature 
Seal-All Clips. They're needed and wanted for use 
with asphalt hexagonal shingles, standard and giant 
strips, rolled roofing. Prevent raising of shingle sec- 
tions. Prevent tabs from blowing up. Keep roofs in 
good condition for years. Endorsed by leading roof- 
ing manufacturers. 


Simple, easy to handle. No special tools needed. 
Not easily noticeable on any roof. Do not in any 
way detract from roof's beauty. 

Used with various thicknesses and materials in the 
following types: Regular Copper, Medium Copper, 
Regular Galvanized, Giant Copper. 

Let us send you full information and free samples. 
Get started selling this money-making line. Why not 
write us today? 


SEAL- ALL CLIP CO. 


FLINT, MICH 
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SULLIVAN LUMBER CO. 


PORTLAND, OREGON 
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SPRUCE, HEMLOCK, CEDAR, PINE 
Reliable Shippers 28 Years 
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WRITE US! AIR MAIL ONE DAY EACH WAY! 











Richard Shipping Corp. 


Established 1847 


44 Beaver Street, NEW YORK 


Ocean Freight Brokers 
and Contractors 


Foreign Forwarders, Customs Bro- 
kers. We handle all classes of cargo 
and attend to collectior of invoices. 


Special department handling export lumber shipments 











RANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearbora St., CHICAGO 


C. M. Schooley of the Cleveland-Cliffs Iron 
Co.’s lumber department addressed the Rotary 
Club of Munising, Mich., recently. The subject 
matter of the address was insulation. 


Carl Bahr, California Redwood Distribu- 
tors, Ltd:, Chicago, Ill., was a recent busi- 
ness visitor to San Francisco, Calif., where 
he was formerly president of the California 
Redwood Association. 


Harry B. Ellis of the Garrettson-Ellis Lum- 
ber Co. of Springfield, Mass., returned recently 
from a business visit to the shippers on the 
West Coast which included stops at many 
points in Western Canada. 


William T. White III, son of William T. 
White, Jr., recently arrived as the first grand- 
son in the William T. White branch of the 
White Brothers, (Inc.), hardwood dealers, 
family in San Francisco, Calif. 


G. F. Jewett, vice president and treasurer of 
Potlatch Forests, Inc., Mrs. Jewett and their 
two children returned to home in Spokane, 
Wash., after spending much of the summer at 
their summer home on Lake Coeur d’ Alene. 


H. Morton Jones, president of the R. T. Jones 
Lumber Co., Inc., North Tonawanda, N. Y.., 
has returned from a visit to lumber mills in 
Virginia and the Carolinas. He reports that 
large government orders have had a stimulating 
effect on lumber prices. 


Harold L. Bent, western New York repre- 
sentative of A. C. Dutton Lumber Corp., is 
just back from a combined business and vaca- 
tion trip to the mills and scenic spots in the 
Pacific Northwest. He left Vancouver, B. C. 
for home on August 18. 


Thomas C. Veling, who is associated with 
Dohn, Fischer & Co., Inc., retail lumber deal- 
ers of Buffalo, N. Y., of which company his 
father, Oliver J. Veling, is manager, has been 
appointed chairman of the Junior Chamber of 
Commerce industrial committee. 


T. C. Baumgard, sales representative for the 
John D. Collins Lumber Co., Seattle, Wash., 
has returned to Philadelphia, Pa., after an 
airplane trip to Washington State where he 
visited various connections. This was Mr. 
Baumgard’s first trip West in three years. 


The annual gymkhana of the Buffalo (N. Y.) 
Automobile Club was held Aug. 24 at the club- 
house in Clarence. Among the officials were 
Harry L. Abbott, president of the Abbott Lum- 
ber Co., Inc., who was one of the judges, and 
John R. Bookser, president of the Great Lakes 
Lumber Corp., who served as timer. 


Ensley M. Llewellyn, advertising manager of 
the John Dower Lumber Company of Tacoma, 
Wash., and a captain in the Washington Na- 
tional Guard, has been ordered to Washington 
D. C. to undergo special training in artillery 
fire. Capt. Llewellyn commands an anti-air- 
craft battery of the Washington National 
Guard. 


The Z. J. Thompson Lumber Co., Shelby, 
N. C., is being operated by the third generation 
in the business. Z. J. Thompson, present head 
of the organization, formed the present company 
in 1924, but before that time he was associated 
with his father in the lumber business for many 
years. Today four of his sons are associated 
with him. 


Fifty years of “eating, sleeping and talking” 
lumber were completed recently by Alfred E. 
Jelleme of Anderson Lumber Co., Passaic, N. J. 
During that time Mr. Jelleme rose from the 
position of tally boy to the presidency of Ander- 
son Lumber Co. A gold pen and pencil set were 


presented to Mr. Jelleme by employees at a 
party at the yard offices. 


N. J. Warner, of the Marshall Lumber Co., 
of Marion, N. C., was in Baltimore, Md., re- 
cently and called, among others, upon James 
Baer, of the Kidd & Buckingham Lumber Com- 
pany. Mr. Warner reported that buying, espe- 
cially from the furniture trade in North Caro- 
lina, is very good and that the demand from 
other sources has increased. 


After 53 years of working, the last 23 with 
the same company, Morris Williams of the Troy 
Lumber Co., Clarkston, Wash., retired recently. 
Mr. and Mrs. Williams plan to continue to live 
where they now are, among their friends in 
Clarkston. Along with his other accomplish- 
ments, Mr. Williams had been mayor of Clarks- 
ton for six years, and had also been active in 
church work. 


W. W. Woodbridge, manager Red Cedar 
Shingle Bureau, Seattle, Wash., planned to 
leave the last of August for New York and is 
not expected to return to Seattle until some time 
in December. About the middle of September, 
Mr. Woodbridge will be joined by Francis D. 
Holmes of the Bureau’s department of public re- 
lations. Mr. Holmes is now on the Coast after 
a tour of the country in which he visited 34 
States. 

Vernon G. Honstain, John T. Hetherlin and 
Alex G. Matthews, all of Tacoma, Wash., 
have organized the Ace Hardwood Panel Com- 
pany to deal in wood panels of all kinds. Their 
headquarters will be established in Auburn, 
Wash., where, for the present, they will spe- 
cialize in making panels for furniture. Hon- 
stain is president and secretary of the com- 
pany, Hetherlin, manager, and Matthews, vice- 
president and factory representative. 


An interesting letter has been sent out by 
John Clark Binford, Indianapolis, Ind., an- 
nouncing his entry into the lumber business. He 
has been associated with A. P. Conklin Lumber 
Co. for a number of years, and when Mr. Conk- 
lin decided to retire from the wholesale busi- 
ness, he bought all office equipment, but no right 
or title to the firm name nor any succeeding 
business. The letter states that Mr. Conklin 
is to devote all his time to his retail yards. 


Two prominent Tacoma, Wash., lumbermen 
are included in the personnel of the Wash- 
ington State Defense Council announced re- 
cently by Gov. Clarence D. Martin of Wash- 
ington State. They are J. P. Weyerhaeuser, 
Jr., and Norton Clapp, executive vice president 
and secretary, respectively, of the Weyer- 
haeuser Timber Company. The purpose of the 
council, Gov. Martin explained, is “to coordi- 
nate work of all local military, naval and 
civilian agencies in furthering Washington’s 
part in the national defense program.” 


Joseph B. Grossman, treasurer of L. Gross- 
man’s Sons, Inc., retail dealers with main yard 
at Quincy, Mass., and branch yards in many 
New England cities, has announced his candi- 
dacy for a seat in the Governors Council at the 
Fall elections. After serving several terms in 
that office he was not a candidate last year. 
His company has placed a proposal before the 
Salvage Administration at Boston for market- 
ing a large portion of the pine lumber now in 
pile in New England, salvaged from the hurri- 
cane blow-down of September 1938. 


William Windsor, Jackson, Mo., lumber 
dealer, has reported an interesting item con- 
cerning one of the papers in Jackson. One of 
the papers there is known as “The Cash Book,” 
and Mr. Windsor, letting his curiosity get the 
better of him, approached the owner and asked 
how the paper got its name. “Well,” replied 
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the editor, “when my father started this news- 
paper, there was a practice of naming papers 
after the account books, such as ‘The Ledger,’ 
‘The Journal,’ etc. He had never heard of a 
paper called ‘The Cash Book’ so he adopted 
it.” Which ought to prove something. 


A number of directors of the Long-Bell 
Lumber Company from middle western cities 
arrived in Longview, Wash., August 29 to at- 
tend a meeting of the board and to make 
an annual inspection of the company’s prop- 
erties. Before going to Longview, they visited 
the company’s operations at Weed, Cal., and 
Klamath Falls, Ore. The party included Gov. 
Joe Zack Miller, II, of Kansas City; J. L 
Westlake, St. Louis; E. C. Cronwall, Chicago 
Jesse Andrews, Houston, Tex.; R. P. Combs, 
Kansas City; President M. B. Nelson of Kan- 
sas City and Vice President J. D. Tennant of 
Longview. 


Keenly interested in the methods of logging 
and sawmilling on this coast a leading Czecho- 
Slovakian operator, Arthur Stekl, director of 
a society for forest industries, has been a visitor 
to both types of operation on Vancouver Island, 
B. C., recently. Mr. Stekl has operated forest 
industries in Hungary, Rumania, and in his own 





Lumber Nearly Sixty Years Old 
Returned to Head Sawyer 


SEATTLE, WAsSH., Sept. 3.—In 1882 eighteen 
year old Jack Magladry stepped up over the 
heads of a number of veterans to the job of 
head sawyer in the pioneer Yesler mill of 
Seattle. Later in the year a new frame busi- 





Jack Magladry, Douglas fir lumberman, in his 
office with the Douglas fir framing lumber he 
sawed 58 years ago, in his hands 


ness building was erected in Seattle, from lum- 
ber off the headsaw manned by able and am- 
bitious young Magladry. 

The building escaped the fire of 1889 and 
continued in use until the summer of this 
year. Then it was torn down, to make way 
for a modern structure. All the framing was 
as good as new, or even better with its 58 
years of seasoning, and has been consigned 
to another start in life in a new Seattle home. 
But two pieces of 2 x 4 studding were sawed off 
and sent to Jack Magladry, for years a leading 
lumber manufacturer of Willamette Valley 
in Oregon. 

Sincé 1917 Jack Magladry has been a prin- 
cipal of the Bohemia Lumber Company of 
Lane County, Oregon, and during this period 
he has served as state senator, as president 
of the Willamette Valley Lumbermen’s Asso- 
ciation, and trustee of the West Coast Lum- 
bermen’s Association, Mr. Magladry was the 
first president of the former association, which 
was formed in 1928. He served for six con- 
secutive terms in this post. He has been a 
WCLA trustee for a dozen years. 


Amemcanfiumberman 


country, his home city before the Nazi seizure 
being Presburg. Mr. Stekl may undertake 
developments, it is reported, like others of his 
countrymen who have established operations, 
particularly on the Fraser River, where they 
are producing special dimension stock for the 
export market. 





RETAIL YARD CHANGES 


CARPENTERSVILLE, ILL.—James Wilson is the 
new manager of the Shurtleff Lumber & Coal 
Co. here. Prior to his connection in Carpen- 
tersville, Mr. Wilson was assistant manager in 
the company’s yard in Barrington, III. 


McALLEN, Tex.—Mike Spillman has _ been 
made assistant manager of the Temple Lumber 
Co. at McAllen. Mr. Spillman has been with 
this company for some time. 


Erick, OkLA—New manager of the Hood- 
Allen Lumber Co. here is Wayne Allen. He 
succeeds his father, the late W. S. Allen. 


MoorELANpb, Oxta.—Frank Gracey is the 
newly appointed manager of the C. E. Sharp 
Lumber Co. here. Before the appointment he 
was employed in the company’s yard at Gage, 
Okla. 

ARDMORE, OKLA.—Max B. Adams, who has 
been purchasing agent for Hudson-Houston 
Lumber Co. here, has been named general man- 
ager of the Ozan Lumber Co.’s Arkansas yards. 
He will make his headquarters at Prescott, Ark. 
Mr. Adams’ father was a lumberman,.and he 
has three brothers who are engaged ‘in the lum- 
ber business. 





Tuitsa, OxkLta.—Hope Lumber & Supply Co. 
announces the appointment of P. T. Oakes as 
assistant manager here. Prior to the appoint- 
ment, Mr. Oakes was manager of Long-Bell 
Lumber Co. at Haskell, Okla. 


St. Paut, Minn.—The Lampert Lumber Co. 
announces the appointment of F. E. Cook to be 
manager of the Lampert yard at Aberdeen, 
S. D., recently purchased from the John W. 
Tuthill Lumber Co. Mr. Cook has for some 
time past been associated with the Tuthill 
company. Lester Kranholdt will continue to 
manage the yard recently purchased from the 
Tuthill company at Groton, S. D. Ben Biersch- 
bach, until recently assistant manager of the 
Lampert yard at Browns Valley, Minn., has 
been appointed manager to succeed J. J. Foren, 
who retired recently after 26 years service with 
the Lampert company and seven years with 
the company’s predecessor at Browns Valley. 





Annual Lumberjack Festival 
Held in Michigan 


Lumberjacks and dealers throughout Mich- 
igan were present at the Annual Lumberjack 
Festival at Edenville, Mich., August 28. Frank 
I. Wixom, 78 year old power operator and 
originator of the annual picnic, acted as host. 

Highlighting the program of events was an 
exhibition by more than 30 log birlers, four of 
them women. The program also included lum- 
berjack songs and dances and kindred special- 
ties, and a speech by Gov. L. D. Dickinson, 
of Michigan. 





Employees Enjoy Joint Picnic 
in Wooded Grove 


Dover, Onto, Sept. 3.—About 450 em- 
ployees and their families of the Marsh Lum- 
ber Co., Inc., and Marsh Wall Products Co., 
enjoyed their annual picnic recently. The pic- 
nic was held in a wooded grove, with festivities 
beginning at 10:30 in the morning, and dinner 
was served at 12:00 sharp. There were games 
and contests for both the young and the old, 
with many prizes. Free ice cream, coffee and 
milk were provided for all the employees and 
their families. The big ball game was the 
Lumber Company vs. Wall Products. 
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MAKE MONEY RENTING OUT 


SKILSAW “Rotoglide” 


FLOOR SANDER 


..the perfect rental machine! 


Pays for itself quickly, brings 
stendy profits... increases 
sales of flooring, varnish, 
paint, sandpaper .. . 
preferred because 

it works better and 

easier! 





Here’s a new sander your customers will be glad 
to rent—it has the proper weight and balance for 
easy operation; produces a perfectly smooth, rip- 

ple-free surface faster and at lower cost; offers 
professional eapacity for any kind of job. De- 
signed by a group of practical contractors, built 
by Skilsaw engineers. No other floor sander has 
the patented ‘ROTOGLIDE’ Drum that does away 
with the usual slot across the entire drum surface. 
Only 45 seconds to change paper. 8-in. drum. One- 
piece heavy-steel frame. Attractively priced. 


SKILSAW, INC. 5037A Elston Ave., Chicago 


36 East 22nd St., _ on @ 182 Main St., Buffalo @ 
52 Brookline Ave., Bos @ 15 8S. 2ist 8t., Philadelphia 
@ 2124 Main St., Dalles “e 918 Union Street, New Orleans @ 
29 North Ave., N. W., Atlanta @ 1253 South Flower Street, 
Los Angeles @ 2065 ‘Webster Street, Oakland @ Canadian 
Branch: 85 Deloraine Ave.. Toronto. 





Loose Leaf Tally Books 


TALLY SHEETS with 
Waterproof Lines 
Samples and Catalog 
on Request 

Tally Cards Rules 

Crayon Gauges 

Rule Cases Hammer Stamps 

Pickaroons Marking Sticks 

Car Movers Leather Aprons 

Tally Pencils Load Binders 
Books for Lumbermen 


FRANK R. BUCK & CO. 


2133 Touhy Ave. CHICAGO, ILL. 
Car Door Lumber Rollers Sectional Board Rules 











Builders’ Commercial Agency 


ESTABLISHED 1890 
1321 Builders’ Bldg., 228 N. La Salle St., Chicago 





A rating guide to the Contracting trade of 
Cook County and Cook County dealers 
Telephone Randolph 4893 Collection and Mechanics Liens | 








GILBERT NELSON & CO. 


Public Accountants 


332 S. MICHIGAN AVENUE 
CHICAGO 


TELEPHONE HARRISON 0366 
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(Continued from Page 59) 


dimension and boards have advanced $3; 
2x6-inch dimension is $25; 1x6-inch boards 
are $26. 

SPRUCE—No. 2, No. 3 and No. 4 commons 
are higher in price, especially No. 3s. 


DOUGLAS FIR—The market is active and 
discount off Atlantic coast list is $7.50. 


PLYWOOD demand has increased consider- 
ably over last year’s. 


PLANK—tThere is a brisk demand for tank 


a Norfolk, Va. 


NORTH CAROLINA PINE—The United 
States Government is in the market for mil- 
lions of feet of lumber, most of it for the 
Defense program. Prior to the entry of the 
United States into the market, the British 
Government was buying heavily of the very 
items that the United States Government now 
requires. Domestic buyers have become 
aware of the fact that supply of good dry 
lumber for home building is scarce and, be- 
cause of weather conditions, can not be in- 
creased, the southern States having been 
visited with heavy winds and torrential rains 
between Aug. 12 and 23, that caused floods 
all over the country. There has been some 
increase in demand for better grades, and 
of course prices have become stronger. More 
finish lumber will be bought before very 
long for new construction under way. De- 
mand has been centered on 2x4-, 2x6-, 2x8- 
inch dimension, roofers, sheathing and floor- 
ing. Britain had been buying all of the 
small framing it could secure, and has been 
in the market for 3-inch stock in the above 
widths. Many roofer mills are able to seli 
their framing at such a good price that it 
does not pay them to rip it. The Georgia 
roofer mills during the last half of July and 
early August were bothered with rainy 
weather and had little stock to offer, and 
their output was further curtailed by the re- 
cent storm. Buyers offer $15.50 for 4-inch; 
$23 for 6-, 8- and 10-inch; and $24 for 12- 
inch, but most good mills have a lot of ola 
orders to get off; and are inclined to wait 
for higher prices. In North Carolina, 6-inch 
roofers have been bought recently at $25 
f.o.b. mill, and have sold wholesale in Nor- 
folk at $30. 


American fiumherman 
Baltimore, Md. 


NORTH CAROLINA PINE—Demand keeps 
gaining in activity. Building operations are 
more active than ever, and box factories have 
large needs. Mills have been greatly ham- 
pered by floods and heavy rains, so produc- 
tion is held down. Dry lumber is already in 
secant supply. The advance of 20 percent in 
prices recently recorded may be exceeded by 
now. 


LONGLEAF PINE—Demand for better 
grades and larger sizes is increasing, while 
production has been limited by heavy rains 
and high water. Drying is much interfered 
with and it is difficult to obtain shipment. 
Prices show further advances. 


WEST COAST WOODS—Increasing activity 
marks the trading in fir, spruce, Ponderosa 
pine and other woods drawn from the West. 
A brisk demand for the larger sizes prevails, 
while smaller dimensions also are eagerly 
sought. Returns have so improved that dis- 
tributors no longer hesitate to route ship- 
ments by rail. Quotations continue to rise. 


HARDWOODS—Demand for oak, ash, gum 
and other stocks is steadily gaining, and 
higher prices are readily paid. Furniture 
factories in North Carolina are reported to 


be busy. 
Buffalo, N. Y. 


The lumber market has turned strong, par- 
ticularly in southern pine, of which several 
hundred million feet has been bought by the 
Federal Government. Canadian supplies of 
spruce have been greatly curtailed, though it 
is said that, as soon as the requirements of 
the Dominion Government are satisfied, there 
will be some stock available for distribution 
to private concerns. In some kinds of build- 
ing lumber, especially in southern pine, the 
mills, they advise, are sold up for the pres- 
ent. Retail demand has not been brisk re- 
cently, but, with lumber stocks dwindling, it 
is expected that the coming month will see 
much more interest displayed. The armament 
orders for this area will soon bring about 
increased demand for low grade stocks. 


HARDWOODS—Demand is running better 
than it was a year ago, although consumers 
are disposed to buy only for immediate re- 
quirements as a rule. Prices have been 





THESE 
DEPENDABLE 
PRODUCERS CAN 


SUPPLY ALL 
YOUR NEEDS 





You, too, will find this famous North Carolina Pine altogether to your 
liking. You can recommend it for all-around construction uses, 


interior and exterior. 


Beautiful in grain and color, takes a satiny 


finish, gives enduring service. The firms here listed can supply you 
with all building items in North Carolina Pine. 





ELLINGTON-FAY LUMBER CO. 
Fayetteville, N. C. 


SPA Grade Marked Lumber 
Mfrs. Flooring, Ceiling, Casing, Moldings, Roofers 
and Framing Lumber. Kiln Dried and Air Dried. 





BURRUSS LAND & LUMBER CO. 


Lynchberg, Va. 


Kiln Dried, Grade Marked N. C. Pine. R. R. Material 
a specialty. Car Lining and Decking. Mills 
in Va. and N. C. 


PROMPT SERVICE on STRAIGHT or MIXED CARS 
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stiffening lately on most hardwood items. 
Oak flooring is in better demand, and prices 
are stronger than for some time. 


WESTERN PINES—Stronger prices are 
now quoted. The first advances occurred re- 
cently in Ponderosa pine, with No. 4 common 
and D selects particularly strong. A firmer 
market has also developed in Idaho pine. 


NORTHERN PINE—The Canadian pine 
market is stronger, due to greater demand, 
and mills have no large stocks to offer. In- 
quiry for low grades has improved, owing to 
the crop season as well as the prospect that 
Government armament orders will soon be 
distributed on a liberal scale in this section. 


Memphis, Tenn. 


SOUTHERN HARDWOODS —After two 
weeks of hectic buying by consuming indus- 
tries, demand has slackened, and now rep- 
resents about 75 percent of normal produc- 
tion. Defense buying has not been felt yet, 
but is expected to be shortly. Mills have 
booked heavy orders, and, unless production 
is stepped up, inventories, already low, will 
be reduced still further. Sap gum continues 
to be the item in greatest demand. For two 
weeks orders ran at 100 and 102 percent of 
normal producton. A substantial part of the 
call was for sap gum that will go into fur- 
niture, radio cabinets, boxes and crates and 
so on. Red gum of the better grades, suit- 
able for fine furniture, is hard to find and 
the cost is extremely high. Poplar is being 
heavily bought, so are flooring oak and 
tupelo. Export sales have shown some life 
lately; poplar is wanted, so are the heavier 
thicknesses of the tougher hardwoods 
needed in England for war purposes. Prices 
hold firm at the levels they attained several 
weeks ago. 


HARDWOOD FLOORING sales have de- 
clined somewhat, but volume of orders on 
hand is so great that many manufacturers 
of oak flooring are accepting no more for 
delivery within the next 90 or 120 days. The 
popular 24-inch width is said to be heavily 
oversold. Prices on practically all oak 
flooring have risen about $3 in the last 
month. 


Birmingham, Ala. 


SOUTHERN PINE—Mills are slow to ac- 
cept current prices for yard and shed stock, 
though they average $6 above June 1 level. 
Many producers are afraid that too rapid 
advances might hurt the markets on which 
they must depend as soon as Defense re- 
quirements are filled. Government buying 
has absorbed all available stock of 1x4- 
and 1x6-inch No. 2 common air or kiln dry 
boards. All sales representatives are in- 
structed to wire for quotations on any lot 
of an item in excess of 5,000 feet. For the 
first time in twenty years, mills are produc- 
ing to full capacity, running extra _ shifts 
and overtime. Small mills are in full swing, 
and getting about $4 higher than May 1 
prices. 

In the South, city retail business has been 
slowing down, but suburban and rural con- 
struction is increasing. Retail yard stocks 
are low and badly broken in all items, and 
few yards are trying to build them up at 
present market level. Most retail dealers 
have advanced their prices about $2, and 
some marked them up $5. 





QUOTA FOR DUTY-FREE SHINGLE 
IMPORTS SET 


WasHINcTon, D. C., Sept. 3.—By virtue of 
a proclamation issued by the President, a duty 
of 25 cents per square will be imposed on any 
red cedar shingles imported during the cal- 
endar year 1940 in excess of 2,371,544 squares, 
this quantity being ascertained by the Tariff 
Commission to equal 30 percent of the average 
annual consumption (that is, combined total of 
domestic shipments and imports) of such 
shingles during the three yeears 1937-1939. 
Red cedar shingles up to this quantity will 
continue to enter free of duty. The Tariff 
Commission made an investigation and sub- 
mitted a report to the President that during the 
year 1939 imports of red cedar shingles were 
31.3 percent of the consumption. 
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OBITUARY RECORD 








WILLIAM H. MASON, 63, Laurel, Miss., in- 
ventor of the Masonite process and vice 
president of Masonite Corporation, died in 
Rochester, Minn., August 24. His final illness 
was sudden and his death unexpected. Mr. 
Mason was born in Sommers County, West 
Virginia. Among his notable achievements 
was the development of Masonite and the 
founding of the Mason Fibre Company. 
As the business grew, it became Masonite 
Corporation, still retaining the name of the 
inventor. Mr. Mason became vice president 
in charge of research. Most of his time was 
spent in the research laboratories, actually 
experimenting himself or lending encourage- 
ment or criticism to colleagues. Mr. Mason 
had great faith in the industrial future of 
the South. He leaves his widow and two 
daughters. 


CHARLES WILLIAM SCHUH, 57, vice 
president of the Spruce Veneer Package Cor- 
poration of Puyallup, Wash., died August 23 
at his home in Tacoma, Wash., following a 
prolonged illness. He was president of the 
Columbia Box & Veneer Company of Puyallup 
before it was taken over by the Spruce cor- 
poration in 1931. He served in the Washing- 
ton state legislature in 1913-14. He was a 
past president of the Puyallup Chamber of 
Commerce and an official of other organiza- 
tions. Despite his illness, he served as a 
member of the board of directors of the 
Western Washington Fair Association until 
his death. He was born in Galion, Ohio, June 
1, 1883. Survivors include his widow, a son, 
two daughters and three grandchildren. 








S. E. TAYLOR, 77, president of the Taylor 
Lumber Company, La Crosse, Wis., died at 
his home September 2. Mr. Taylor had an 
active and colorful career that paralleled 
the history of the lumber industry in the 
middle west. As a young man he worked 
for several lumber companies, and In 1908 
he assumed general management of the C. 
L. Colman Lumber Company of La Crosse, 
which at that time owned about sixty retail 
yards. This company was sold in 1927, but 
Mr. Taylor retained several yards, and with 
his sons, organized the present Taylor Lum- 
ber Company. In addition to his business 
activities, Mr. Taylor was active in religious 
and fraternal affairs. His widow, two daugh- 
ters, two sons, one sister and one brother 
survive. 





HERMAN LACHMUND, 64, president of 
Lachmund Lumber & Coal Company, Sauk 
City, Wis., died August 11 at his home in 
Milwaukee. He graduated from the Univer- 
sity of Wisconsin, engineering, and volun- 
teered for war work during the World War, 
stationed at Bremerton Navy Yards. For 
the last seventeen years he had been em- 
ployed in the engineering department of the 
Bucyrus-Erie Company, and was at his desk 
until his death. Surviving are two sisters 
and three brothers. Burial was in the fam- 
ily burial plot at Sauk City, Wis. 


FRANK E. ORCUTT, 70, formerly of the 
wholesale hardwood firm of Randall & Orcutt 
died September 2 at his home in Milton, 
Mass. He entered the lumber business in 
the early 90’s as an accountant with the old 
hardwood firm of Weston & Bigelow and 
when that firm was dissolved in 1905 he con- 
tinued with Waldo H. Bigelow until 1910 
when he joined with Lincoln H. Randall in 
the firm of Randall & Orcutt, and upon the 
death of Mr. Randall in 1934 the business 
was liquidated and Mr. Orcutt retired. He 
was well and favorably known in hardwood 
lumber circles. 


EDWARD G. WILLINGHAM, 75, for many 
vears one of the leaders in the development 
of southern hardwoods, died in Memphis, his 
home city, on August 20. Death resulted 
from a stroke that followed an illness of 
several years. Mr. Willingham came to 
Memphis from Chattanooga 41 years ago and 
went into the lumber business. From this 
start he developed the Golf Shaft and Block 
Co., a highly successful concern now operat- 
ing under the firm name of C. F. Work & 
Son, Ine. Surviving are his widow and two 
daughters. 


ALEX M. SWAN, 63, well known lumber- 
man of Marietta, Ohio, died at his home Au- 
gust 18. Beside his interest in the Swan 
Lumber Company, he had been director of 
a local bank, and active in real estate and 
other businesses. Mr. Swan had lived in 
Marietta most of his adult life, except for 
one eight year period when he and his widow 
lived in Colorado. He was also active in re- 
ligious and fraternal circles. The widow 
survives. 


FRANK J. DUMARESQ, 57, retired Van- 
couver lumberman, died recently after a long 
illness. He was born in Grafton, N. D., and 
had resided in Vancouver 43 years. Until 
six years ago, Mr. Dumaresq was partner in 
the logging firm of Dumaresq & Lafarr, 
operating on Belle Island Sound, B. C. Mr. 
Dumaresq was affiliated with several social 
and religious organizations. He leaves his 
widow, two sons, a daughter, a sister, and 
nine grandchildren. 


CORNELIUS SMITH, widely known among 
retail lumber dealers of Ontario, as a sales- 
man for the R. Laidlaw Lumber Company, 





65 


Ltd., Toronto, died suddenly at his home in 
Toronto, on August 26. “Con” Smith, as he 
was known to lumbermen everywhere, had 
been with the R. Laidlaw Lumber Company 
for a great many years. While he had been 
in poor health of late, he had been attending 
to his work right up to the end. 





FAITH SCOFIELD, only daughter of J. C. 
Scofield, of the Windsor Lumber Company, 
Ltd., Windsor, Ont., died on August $1, at 
Grace Hospital, Windsor, Ont. Miss Scofield 
had been in poor health since last spring, 
and a week previous to her death she was 
removed to hospital, suffering from a heart 
ailment. For several years she had been 
employed by her father in the office of the 
Windsor Lumber Company. 


ERNEST J. M. JENNINGS, 46, who had 
been associated with Colonial Pine Co., Inc., 
Petersburg, Va., died August 27 in a Peters- 
burg hospital. Surviving Mr. Jennings are 
his father, his widow and a daughter. 








THE BUSI 





ESS RECORD 








Incorporations 


FLORIDA. Tampa—Regan Lumber Co. incor- 
porated by J. B. Regan, Jr., R. M. Trice and C. 
M. Rotureau. 


GEORGIA. Savannah—Griffin Tie & Timber 
Co.; $5,000. To control and maintain sawmills, 
lumber -yards and timber lands. 


OHIO. Woodville—Woodville Lumber Co. incor- 
porated by Ried A. Forriter, Herbert W. Forriter 
and J. H. Blausey. 


SOUTH CAROLINA. Liberty—Liberty Lumber 
Corp.; $2,000. To engage in lumber, building ma- 
terial and wood and coal business. 


WASHINGTON. Spokane—Spokane Lumber Co. 
has been incorporated and has leased the plant of 
the old Idaho White Pine Co. at E4404 Sprague. 
R. H. Bockmier and Kenneth P. Hubbard head the 
new company. 


WISCONSIN. Milwaukee—Millwork Distributors, 
Inc., 3628 West Pierce Street, organized by several 
former employees of the Rockwell Manufacturing 
Co., for the sale and distribution of millwork and 
building material. The Rockwell company recently 
closed its Milwaukee plant and removed its opera- 
tions to Randolph, Wis. 


CANADA. BRITISH COLUMBIA. Victoria—T. 
L. Black Lumber Co., Ltd., 1500 Royal Bank 
Building; $50,000. Logging and lumbering opera- 


i New Ventures 


CALIFORNIA. Bell—Bell Lumber Co., 3491 Gage 
Avenue, recently organized. 

Mojave—Gibson Lumber Co. has established a 
new yard here, in charge of Earl Stephenson, and 
will handle a complete line ,of building materials. 


PENNSYLVANIA. Falls Creek—M. Murphy & 
Son Co., of Ellicottville, N. Y., is establishing a 
woodworking unit here. 


WEST VIRGINIA. Oceana—Christmas Lumber 
Co., located near Oceana Junction on Route 10, 
has been opened, handling a full line of building 
materials. . 


New Mills and Equipment 


NORTH CAROLINA. Edenton—M. G. Brown 
Lumber Co., recently destroyed by fire, will be 
rebuilt at a location just outside the city limits 
near the present office. The new structures will 
include a planing mill, scroll mill and a number 
of warehouses. 


OREGON. Cottage Grove—Dewey Watkins will 
start operation of his new mill here. 

Cottage Grove—W. A. Woodard Lumber Co. is 
constructing a new mill here. The new plant will 
replace the present company mill eight miles out 
on the Blackbutte road. 

Lacomb—Newberg Shingle Co., recently organ- 
ized, will build a shingle mill about a mile and a 
half northeast of here. 


Business Changes 


ARIZONA. Miami—G. D. Creasman_ succeeded 
by V. B. Sansing. 


ILLINOIS. Carpentersville—Alexander Lumber 
Co. yard here sold to Shurtleff Co. of Elgin, IIl., 
who will continue to operate the yard under the 
name of Shurtleff Lumber & Coal Co. 

Chicago—W. Harry Davis, Inc., 308 West Wash- 
ington Street, succeeded by Walter Gottheimer. 

Ringwood—Alexander Lumber Co. yard here has 
been closed and the merchandise moved to some 
of the company’s other yards. 

Warrenville—Moore Lumber & Supply Co. suc- 
ceeded by Home Lumber & Coal Co. 


KANSAS. Lawrence—South Lawrence Lumber 
Co. has been leased to Howard L. (Pete) Reedy, 
who will operate the yard as the Reedy Lumber 
Co. : 

MINNESOTA. Minneapolis—H. H. Berge Lum- 


ber Co. purchased by V. E. Gustafson and G. F. 
Rage who will operate it as the Hiawatha Lum- 
ber Co. 


MISSOURI. Osborn—B. C. Wiggins Lumber Co. 
succeeded by J. L. Brown Lumber Co. 


OKLAHOMA. Durant—Jack Reirdon Lumber 
Co. succeeded by Fox Rig & Lumber Co. 


SOUTH DAKOTA. Wallace—T. R. Carroll Lum- 
ber Co. sold stock to the Jostad Lumber Co., 
Florence, S. D., and the yard at Wallace has been 
closed. 


TEXAS. Dallas—R. E. Coke Lumber Co. suc- 
ceeded by Coke Lumber & Wrecking Co. 


VIRGINIA. Mayo—Cotton & Hanlon Pine Co. 
branch here succeeded by Cotton-Hanlon-Young 
Corp. 


WISCONSIN. Columbus—Mair & Caldwell suc- 
ceeded by R. J. Caldwell Lumber Co. 


CANADA. MANITOBA. Notre-Dame de Lourdes 
—Gustave Vigier succeeded by Beaver Lumber Co., 
Ltd. 


Casualties 


ALABAMA. Birmingham—J. M. Steverson & 
Sons Lumber Co., 3500 North 12th Avenue, East 
Birmingham, had planing mill, shipping shed and 
storage sheds damaged by fire, with loss estimated 
at $20,000, partially covered by insurance. Will 
rebuild. 

ARIZONA. Flagstaff—Southwest Lumber Mills. 
Inec., planing mill burned; being rebuilt. Loss 
fully covered by insurance. Sawmill saved. No 
interruption of business. 


ARKANSAS. Smackover—J. W. Reynolds Lum- 
ber Co. had planing mill, shed and approximately 
half a million feet of finished stock at the mill 
destroyed by fire, with loss estimated at $20,000 
and no insurance. Plans are being made for im- 
mediate rebuilding of the planing mill and it is 
expected it will be ready for operation within the 
next four to six weeks. 


OHIO. Cleveland—Forest City Materials Co., 
14651 Lorain Avenue, had 2,000,000 feet of lumber 
destroyed by fire; loss is estimated at $100,000. 


VIRGINIA. Providence Forge—Layfield & Mount- 
castle Manufacturing Co. planing mill damaged 
by fire, with loss estimated at $10,000. The build- 
ing, a recently built dry kiln and machinery were 
damaged. The greater part of the lumber was 
saved. 


WASHINGTON. Yakima—John Dower Lumber 
Co. suffered loss by fire to its plant, estimated at 
$100,000. The frame office building escaped de- 
struction. 





Virginians Protest Rates 


RicHMonp, Va., Aug. 31.—Representatives 
of Virginia’s lumber industry met Aug. 23 with 
H. E. Ketner, commerce counsel of the Vir- 
ginia Corporation Commission, to discuss lum- 
ber rates from the Carolinas and the South 
to points in Virginia. The rates complained of, 
according to Mr. Ketner, became effective June 
17, and have been on a substantially higher 
level than the mileage scale of lumber rates 
applicable generally throughout the remainder 
of southern territory. Likewise, he pointed 
out, the Virginia intrastate lumber rates in 
southern Virginia are generally on a higher 
level than the interstate mileage scale of rates 
applicable generally throughout southern terri- 
tory. The conference was concerned with pro- 
posed action to bring about corrections in 
inequities of the lumber rate structure. 
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THIS WEEK’S LUMBER PRICES 


SOUTHERN PINE 


ksast and west side mills have reported the 


southern pine to the Southern Pine Lumber Exchange, New Orleans, La., 


in the period of Aug. 21-26, but where prices 


following average f. o. b. mill sales prices on 
l , for sales made 
for this period were not available, prices for 


the month to date have been inserted and starred (*) 














West East West East West East West East 
Side Side Side Side Side Side Side Side 
Flooring Standard Ceiling Standard No. 2 Shiplap and |, No. 2 Dimension 
_ Lengths = Lengths Boards, Std. Lgth. ox4 | nee 
ae ae ee ie ie sas ham, * **--- Soe: Fee 
B&better.. 57.67 *62.00]} B&better.. 37.01 36.35 1x6 23.97 23.66 eee cee. 24.74 24.53 
© eases Se a, ee 35.33 32.00lix8 (1.11) og 4s oy gg ft8 & 20... 26.27 26.93 
IESE "5: pies: | ney 21.48 *23.25lix190 011"! 22°79 ag.89/eze& 24--- 928.80... 
1x3 flat ST? Beppe: 30.28 24.3:115 « 14 91.51 21.59 
, Srain— ad Surfaced Finish 16. 33°33 39°36 
areeeeer.. $4.1 ef aa Standard Lengths No. 3 Shiplap and 18 CR TS 24.43 25°56 
Rete ee phd >| R& Boards, Standard -_  ° @eoe en 
> . scenes 29. +H 31.63 B&better Lengths 20 st eseee 24.82 one00 
No. 3 . 19.00 *14.00] Inch thick— eee 15.22 14.26lo08" — 4... 28.00 *29.42 
1x4 rift— 55.25 50.63 RP we eeee ’ 0.66 -2012x 
B&better.. 56.95 62.75 57.40 “=e Reh. & aaatiz & 14... 28. 22.50 
ee aaa? 46.85 .. 51.88]. SIS/S4S. 19.17 19.99116 ....... 23. 21 
D 81.17 39.00 52.11]|1x6 CM... 19.76 19.54]18 & 20... 25. 50 
ixd fiat; "7° 58.95|1x8 ...... 20.67 20.64/2x10 
" grain— 74.37[1X10 ..... 20.48 19.36/12 & 14... 24.49 24.05 
B&better.. 43.99 43.20 1x12 ..... 20.20 18.82116 ....... 24.75 *24.04 
ere 39.28 38.69] 4 66.00 Jambs 18 & 20... 26.70 25.26 
a -wdtew aes 30.41 30.53 ]eX 5.56 74.831B&better— 22 & 24...%*28.36 *%25.50 
End Matched Re aka . 93.73 86.75]1%, 1% & 2 74.38 72.50{2x12 ee 
Flooring, 2 to 8-foot |C— 5gx4-S ... 62.79 61.00}12 & 14... 25.40 26.67 
1x3 rift— i Inch thick— No. 1 Dimension - Bheaet ER tg 
B&better.. 50.97 *50.0014 ........ 13.34 44.32]2x4 18 or rer +: 8 ene 
er a $0.13 ee, Cerra 43.43 44.11 se ae ae 3 02 *25.902 
D dais eee ° Teentaay: 43.69 44.851; “ '4--: 38-52 24.72122 & 24... 34.00 .... 
yp ne me 1x5&10 16.25 49.56]18 & 20... 29.44 28.80] Timbers 20 & Under, 
grain— — «van war 60.34 64.4499 @ 34 26 00 ee 
3&better.. 35.71 36.36 2x6 6t-.- 90. tees a “ Ps . 
Cc 32.03 *32. - Shortleaf— 
— eg 3304 #24.00 Rough Finish, 12 & 14... 24.89 22.50/3x4&4x4... 31.91 *27.77 
ix4 rift— _ Standard Lengths |16 ....... 24.75 25.03/4x6—8x8.. 29.33 28.14 
oe ‘ = 2 BG. cement 28.18 27.8319@4x io 5 ‘ 
Bé&better.. 45.68 B&better— rs seat Sean B&AXIO .-- 33.50 38.21 
eeeececeos od. bd areata 9, SULSR TS aa oa ie wees 96.8 
ix4 ‘flat 1x5&10... 51.00 55.75|a25% 74 FAT SSL5OB&Ax12 .. . 41.45 38.91 
Bere noo og go teiegs 87200 72.25/72 @ 14... 25.93 25.5) et? e1g 41.00 $41.08 
- pecsseaeat 8°81 TY baer Lh 6 ....... 26.56 25.26] No. 3 Dimension, 
Rashesbalale 30:9: ‘ ee ane: eaaslit «-----. 28.73 27.97 Random Lengths 
Ese C58 hd ake SR EREEe ooseces S000  2S.001%s 3.95 3.1! 
Drop Siding, Stana- 5&10 69.50 72.50159 ¢°54°' "934 13 Sale tees ey! pe 
_ard Lengths, 1x6” |1° ....... 86.55 88.58 19519 ae «6 ee *16.07 18.50 
Eebctter 87.65 12.6... 34.98 33.42]2x10 |... 17.16 16.84 
B&better.. 34.05 .... Casing and Base eee 35.36 34.12])2x12 18.65 17.00 
meas er oo.28 035-00] Standard Lengths [16 ....... 33.20 34.41 ee ; 
lh ede 29.50 *26.15) 1, 18 & 20. 35.89 36.16] Car Lining, 13/16” 
No. 116— B&better— = _ a |22 & 24...*42:27 *38:75|Rabtre@Sel— 
B&better..*47.20 *46.50]1X4 ..-.-- 1.63 56.731313 £° °&# — |ix6, 18... .*52.00 
Coveeeeees Z.62 941.27) 1X6ES .... $3.50 5691113 @ 14 36.68 33.92|Common— 
dete 30.68 31.72) 1X5&10 ... 64.33 63.63) 1¢ 37.56 34.1711x4, 16....*26.50 
o 2. ee es - es cota “an ane oo ee sees 
No. 3 20.86 20,99 No. 2 Fencing & + see e eee ret ag > i : SRee *41.25 
Assorted patterns ; oards 99 & 94... F100 847 RE . ' ~ “e/eer 
B& better. $8.25 $4.00 Standard Lengths 22 & 24 51.00 *47.50 Car Siding, 13/16 
ee areas 66.60 SS.7219a4 ...... 35.06 30.00 Plaster Lath B&btr&Sel— 
DF ne wnic « S191 SO.G7) 1x6 ...... 34.03 2.44 Kiln Dried 1x4, 9..... 44.50 46.00 
No. 1 .... 40.34 °32.20j1x8 ...... 35.73 *34. 38 exis". 4 1x4, 10.... 40.00 
No. 2 .. 25.86 24.99 1x5&10 ... 38.12 36.72|No. 1 ~- S02 GOS) 5u6, 9... .:. *40.00 *40.00 
No. 3 Bacto Bee BRED ceces 46.27 39:00 a eer 4.00 1x6, 10....*41.00 





OAK FLOORING 


Following are current quotations on oak 
flooring in carlots, f.o.b. Memphis and John- 
son City, Tenn., and Alexandria, La., as points 
of origin: 

{EX2%” 4¥x14O” 3x2” %x1lwe” 


Cir. qtd. wht....$87.00 $70.00 $65.00 $65.00 


Clr. qtd. red..... 74.00 61.00 61.00 60.00 
Sel. qtd. wht.... 66.00 51.00 52.00 50.00 
Sel. qtd. red..... 66.00 53.00 53.00 52.00 
Clr. pin. wht.... 68.00 55.00 52.00 46.00 
Clr. pin. red..... 69.00 56.00 50.00 47.00 
Sel. pln. wht.... 65.00 52.00 44.00 10.00 
Sel. pln. red..... 65.00 54.00 15.00 42.00 
No. 1 com. wht... 59.00 17.00 39.00 35.00 
No. 1 com. red.. 59.00 $9.00 39.00 36.00 
No. 2 com... F 41.00 34.00 35.00 31.00 
14x2” %x1\%” ~,x2” 
Clr. qtd. wht... ...$75.00 $72.00 
Clr. qtd. red.. : > «vi ee 67.00 
Sel. qtd. wht... .. 60.00 58.00 
SQ, Be ce icccececs 60.00 58.00 is ime 
Clr. pin. wht... 63.00 62.00 61.00 
Cir. pin. red... ike one O3:06 61.00 57.00 
Sel. pln. wht.... vale eee 53.00 56.00 
Sel. pin. red...... ~<« @6.00 53.00 56.00 
No. 1 com. wht..... .. 54.00 48.00 $2.00 
No. 1 com. red..... oeee 94.00 48.00 42.00 
ee 36.00 32.00 


New York delivered prices may be obtained 
by adding to the following differentials fig- 
ured on Johnson City origin: For }{%-inch 
stock, $8; for %-inch, $4; for %- and },- 
inch, $4.50. 

Chicago delivered prices may be obtained 
by adding to the above the following differ- 
entials figured on Memphis origin: For }jj- 
inch stock, $6; for %-inch, $3; for %- and 
fr-inch, $3.50. 


WESTERN PINES 


Following f. o. b. mill prices on actual 
sales were reported to the Western Pine As- 
sociation by members during the period from 
Aug. 19 to 24, inclusive. Averages include 
both direct and wholesale sales, and are 
based on. specified items only. Quotations 


follow: 
Ponderosa Pine 
Senects, S2 or 4S— Tx 5/4RW 6/4RW 
BU? sind apie ote leraaed $54.08 $58.57 $57.67 
8. Se. ae 36.35 41.04 41.09 
SHop, S2S— Nol No.2 
Ree ea $31.20 $23.53 
6/ i ait alaiiata a’ ermtaraherd. ele ob 30.5 ) 24.00 
Commons. S2 or 4S— No. 2 No. 3 
2 OA ae errr $28.50 $19.51 
pc og). AR ee eee ee ec 29.42 19.25 
ae ee eg: ne ee $16.05 
Idaho White Pine 
SELEcTs, S2 or 4S— 1x8 5-6/4RW 
eo 2 2 ae ee $61.79 $72.80 
Qusiity €E) Bs. viicccwccces 41.77 61.15 
Commons, S? or 4S— 
Coun Sterling ogee 
No No. 2 be 
ee eee ee? $39 00 $34.99 $27, 48 
2: eee 71.00 41.24 29.40 
Utility (No. 4) 4/4 S2 or 4S RWRL....$18.72 
Sugar Pine 
Spiects. S2 or 4S— 4/4RW 5/4RW 6/4RW 
Bpeneeet, Wile ci ececs $70.00 $70.71 $70.08 
MES via bead chee 64.47 66.38 61.3 
eee 48.56 45.86 49.09 
SHop, S2S— Noo No. 2 No. 3 
aha oe wot icea cae $37.85 $28.82 eras 
Perret cee 35.49 27.57 $20.97 
 ccelew sine 48.52 32.65 28.50 
Lareh-Deuglas Fir 
Dimension, No. BE Wisiiris. cc dere eee aces $22.30 
Dimension, No. 1, 2x6&8 Pe ee 21.01 
Flooring vert. gr. C&Btr., 4 RIL......... 26.00 
poares, No. S, BS OF 46, IEB. oc cvecens 20.02 











September 7, 1940 


NORTHERN HARDWOOD 


Following are prevailing quotations f. ob. 
Wausau, Wis., on northern hardwoods: 


No.1 No. 2 all 


Brown Ash— eg Sel. Com. Com. Co 
Sy See $65.00 $55.00 0.00 $28.00 $19. 06 
SS , ee 70.00 60.00 2.00 30.00 20.00 
ee 75.00 65.00 50.00 32.00 20.00 
i aimee eo 80.00 70.00 53.00 34.00 21.00 

No.1 Be. 2 No.3 

Basswood— FAS Sel. Com. Com. Com. 

ceoemeus $78.00 $68.00 $46.00 $27.00 $20.00 

See eer: 83.00 73.00 51.00 31.00 21.00 
eee 86.00 76.00 54.00 33.00 23.00 
eee 93.00 83.00 64.00 34.00 23.00 
Sree 98.00 88.00 71.00 45.00 .... 
Wee. 45. cneeuw 193.90 93.00 76.00 50.00 “oes 
3/4 woccceee 70.00 60.00 39.00 24.00 .... 


Key stock, 4/4, No. 1 ana potter. $78; or on 
grades, FAS, $88; No. 1, 4, a } and 
better, $83, or on grades, og, B08: 1, $73. 

No. 1 in 3 No. 3 


yo Maple— FAS Sel. Com. Com. Com. 


Sees $75.00 $60.00 $47.00 $30.00 $16.00 
eres 78.00 63.00 52.00 34.00 18.00 
|, 81.00 66.00 55.00 36.00 18.00 

), ee 86.00 71.00 60.00 36.00 19.00 
| eee 86.00 71.00 60.00 37.00 19.00 
eee 101.00 86.00 68.00 42.00 .... 
| eee 101.00 86.00 71.00 42.00... 
co) aS 121.00 106.00 83.00 45.00... 
, aa 121.00 106.00 83.00 pacers pat 
ME éeeceace 161.00 146.00 123.00 ae ans 

No. 1 No. 2 No. 3 

Sate Elm— FAS Com. & Sel. Com. Com 
| $50.00 $40.00 $28.00 $20.00 
Dee cuntuskens 53.00 43.00 29.00 21.00 
a aaa 53.00 43.00 29.00 22.00 
oS eee 56.00 46.00 32.00 22.00 
ae 59.00 49.00 34.00 ee 
Be iw dsweigisis 64.00 54.00 39.00 ae 
No.1 No. 2 No. 3 

Rock Elm— FAS {9} Com Com 
Ses encre $48.00 $30.00 $19.00 $16.00 

ee 04, Sacalmues 55.00 37.00 21.00 18.00 

SSE 65.00 45.00 23.00 18.00 

| ea 68.00 53.00 28.00 21.00 
ees 78.00 63.00 40.00 walana 
Be avn velecus 88.00 73.00 45.00 26.00 

No.1 No.2 oa 
Birch — FAS Sel. Com. Com. Co 
a= $89.00 $69.00 $48.00 $29.00 = ot 

fe 94.00 74.00 55.00 35.00 
ME Siecerazanaere 91.00 75.00 60.00 40.00 19. 00 
— Se 94.00 82.00 70.00 46.00 20.00 
eo 96.00 86.0 73.00 47.00 ; 
Be cas wclne 101.00 91.00 78.00 52.00 
 , 2 156.00 146.00 721.00 .... ‘ 
| area 73.00 59.00 43.00 28.00 .. 
ee 75.00 61.00 46.00 29.00... 

No.1Com. No.2 No. 3 
Soft Maple— FAS & Sel. Com. Com 
|, Sees. $59.00 $41.00 $25.00 $18.00 

OC ee 66. 46.00 29.00 19.00 
DPF 6 nc cneware 76.00 51.00 34.00 19.00 
Pe nae icine ores 81.00 56.00 34.00 20.00 





DOUGLAS FIR 


Seattle, Wash., Aug. 30.—Current quotations 
f.o.b. mill on Douglas fir items in mixed cars 
for rail shipments direct to the trade appear 


below: 
Vertical Grain Flooring 


B&btr. D 
ee ee $42.00 $35.00 $28.00 
Flat Grain Flooring 
BE ao dsike Caen aomerae $33.00 $30.00 $26.00 
WD ra sien cistelaca’e ahtaraturs 36.00 35.00 26.00 
Drop Siding 
1x6 Pat. No. 106....$38.00 $37.00 $27.00 
1x6 Pat. No. 116.... 38.00 37.00 27.00 
Ceiling 
Se ar» $30.00 $28.00 $19.00 
BE eis where. « eka ee 33.00 30.00 19.00 
Boards and Shiplap 

1x6 1x8 1x10 1x12 
| Ne Seer $23.00 $22.00 $22.00 $25.00 
mG. 3 wns. Se 19.00 19.00 18.00 
1 ee ee 14.00 15.00 15.00 14.00 

No. 1 Dimension 
12 14 16 18 20 

= eereeee $24.00 $24.00 $25.00 $25.00 $25.00 
3 eee 24.00 24.00 24.50 24.50 24.50 
2 Sa 24.00 24.00 24.00 24.00 24.00 
Bee savin te es 25.00 25.00 25.50 25.50 25.50 
BEES cscawcne 26.00 26.00 27.00 27.00 27.00 


No. 1 Rough and/or Surfaced Timbers 


4x4 to 4x12-inch planks 20 feet and 

shorter, S48 
4.5) ae ee ee 18.50 
foie ee eee re 20.50 
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September 7, 1940 


SOUTHERN HARDWOODS 


Following are ranges of f. o. b. mill prices 
on rough, air dried southern hardwoods, from 
reports of sales made during the week 
ended Aug. 26: 


Qrtd. Red Gum Ash 
No. 1 & Sel.— FAS— 
OPE. cncaaon 39.75 @ 41.25 ot AES 19.50 
Plain Red Gum OS err 54.50 
AS— fo 56.50 
hag _ _ — 80.00 8/4 ......59.00@61.50 
No. < Sel.— ke oe 69.50 
, ere 29.50 ie 76.50 
No. 2 Com.— No. 1 & Sel.— 
eer 18.00 J. See 27.50 
5 ree 21.25 2 Se 32.50 
a Sap Gum i ee 36.50 
FAS— i eee 41.50 
Stee Sac es 43.00 of ee 19.50 
a ere 44.25@47.25 >, 56.50 
No. 1 & Sel.— No. 2 Com.— 
+f Sree 30.00 @ 30.25 Ss eee 15.75 
8/4 oc ccccdee 4037.25 
Plain Sap Gum No.1 & P peng 
FAS— 4/4 ° 34.00 
vere 38.00 ne -_ mit 
5/4 ......39.50@ 41.00 m 
No. 1 & Sel.— —_— iin 
O/4 vcc-0s vate eete ae ee are 
1 epee 37:00 | No. 1 & Sel.— . 
6/4 ......27.25@31.00 | 4/4 ------ 22.75 
No. 2 Com.— Cottonwood 
5, ee 14.00@15.00 FAS— 
D/4 ..eee B6.00 7 4/@ ...... 33.50 
UF Sane 14.50 | No. 1 & Sel._— ; 
Qrtd. Black Gum 4/4 inp bg 26.50 
FAS— No. 2 Com.— , 
{ 4 Sere 41.25 | 4/4 ...... 16.25 
a) ae 16.00 } 5/4 (110 °° 8 00 
No. 1 & Sel.— wy a 7 
/ 98 G21 9% Basswood 
2. eee 8.00 @31.25 FAS 
8/4 ......30.00@36.5( a eee: 
a 36.00 — i & Bel 49.75 
Plain Black Gum 4/4 Th @ 35.75 
FAS— oe eee e 29269@35.75 
41/4 ......29.00@32.00 Willow 
No. 1 & Sel.— No. 1 & Sel.— 
4/4 Orta. - 22.00 4/4 ......25.00@ 29.00 
- rtd. Tupelo No. 2 Com.— 
~ 1 & Sel.— —_ 4 4, eed 15.00 @17.00 
© ota 32.06 roe 17.25 
a Tupelo Magnolia 
DFE eu ois 35.00 | FAS— 7 
No. 1 & Sel.— 2 Serer 62.00 @ 62.50 
7, ee 26.00 | No. 1 & Sel.— 
No. 2 Com.— 4/4 ......33.50@34.00 
) ee 13.25 Pecan 
Log Run— Log Run— 
4 eer 25.00 Be. Scie as 25.00 
Plain White Oak 
No. 1 & Sel.— en 
5 ee 42.00 > 9 or 
Sih ee Gum 4/4 ee 63.25 @ 69.00 
AS— Selects— ana 
6/ esa ecu ae 52.00 4/4 52.00 
No. 1 & Sel.— “leila =a 
. Pe J; See 50.00 
rae 26.50 8/4 65.00 
6/4 pees 35.50 Shop— jae ba 
8/4 pe 44.00 4/4 27.25 @ 30.00 
to. ttn +a em 
D eseeue 24.00 Re aa is 24.00 
Mixed Oak >< iaelbieapt 22°00 
Sd. Wmy.— > aa 25.00 
Si 2. S250 Fs eS oe 
Plain Poplar Mixed Hardwoods 
No. 2A Com.— Dunnage— 
Be Jecrocn ae B4.26-8 O78 255605 8.00@11.50 








RED CEDAR SHINGLES 


Seattle, Wash., Aug. 30.—Average prices on 
red cedar shingles, f.o.b. mills, are: 


Royals: 
io aa BE ee rer ee rer ree epee tr $4.00 
ee A, SE ae a ee eae 2.60 
BO Ree eis a's aceo Ww kee aie eae 1.60 
Perfections: 


suacene hes exeiwi al ene teeta rine torah $3.30-$3.35 
aPapig tela’ w ieve ean ernioue eiereie sy Sen 2.35- 2.40 
RacShaie se ieee eects aie tere aes 1.45- 1.50 


1-18” 5/21 
2-18” 5/2%4 
3-18" 5/2% 


XXXXX: 
PREIS ae Suk a a. gnan succes ya terrehon a tin tewne $2.80-$2.85 
Se EM also oe chie iecaie ini nusheveca: & an eicia eas 2.00- 2.05 
SOU Soe sicial> wiare cl pe b em aac 1.40- 1.45 


Amemcanfiumberman 
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Current Market Review 


Softwood bookings mounted to 25 per- 
cent above last year’s for the correspond- 
ing period, during the two weeks ended 
Aug. 24, and were 26 percent ahead of 
current production. Orders were 27 
percent ahead of shipments, so that there 
was a considerable addition to files of un- 
filled orders. Because of unfavorable 
weather in the South and Southeast, 
shipments lagged a little behind the out- 
put, but gross stocks Aug. 24 were some- 
what below last year’s, and this year’s 
unfilled order file was 26 percent heavier 
than the 1939. Reports indicate that the 
increase in volume of business is ac- 
counted for by Defense buying, and that 
the Government has already placed or- 
ders for the greater part of the material 
that will be required to carry out its pro- 
gram. The mills are extremely busy in 
getting this on its way to project sites on 
schedule. Lumber needed in ordinary 
channels of distribution has therefore be- 
come more difficult to buy for early load- 
ing, and those in urgent need of stock 
have been offering higher prices. Many 
of the mills, on the other hand, finding 
business plentiful and the market rising, 
are reluctant to book ahead. Though re- 
tailers have low stocks, some of them fear 
that the concentration of building crafts- 
men on Defense construction, and rising 
prices, may temporarily delay private 
work, and are hesitant about entering the 
market now for lumber that they can not 
expect to have delivered until well into 
the fall. They have no fears as to short- 
age of supply for future needs, because 
assurances have been given that the lum- 
ber industry can if necessary increase its 
output by 40 percent; and they believe 
that maintenance of the volume of home 
building demand depends on a stable and 
reasonable price level. In conference at 
the capital with retail merchants in other 
lines, they expressed the conviction that 
their own and consumers’ interests are 
alike in large volume at low prices, sup- 





WEST COAST LOGS 


Seattle, Wash., Aug. 30.—Average prices 
of logs are as follows: 

Fir No. 1, $21-25; Ne 
$12-13; Peelers, No. 1, $3 

Cedar Shingle logs, $14; lumber logs, $28-30. 


Hemlock: No. 2&3. $13.00. 





TIDEWATER RED CYPRESS 


Jacksonville, Fla., Sept. 3—Following is a list of wholesale prices on tidewater red cypress, 


f.o.b. Jacksonville. 


Grades 4/4 5/4 
Rough— 
Tome, MWe, ........5. a oi os 
ie es SS ere 75.50 87.50 
WORGCt, BE Weeks. 6c cccccecs 68.50 80.50 
No. 1 Shop, RW&L...... 52.50 65.50 
i ae | 29.75 31.75 
Pecky, RW&L ......... 29.00 31.00 
RWé&L, S4S-— 
fa eo 84.25 96.25 
ia. eee ti.40 89.75 
we | SE eee 75.75 87.75 
‘ia. |. ee 71.75 83.75 
OG WE css ee es es 67.00 72.00 
ING. BCI. os Shaise od 14.50 16.50 





6/4 8/4 10/4&12/4 16/4 
$110.50 $119.75 $143.00 $150.00 
96.50 110.75 124.00 130.50 
80.50 85.75 97.50 106.50 
73.50 78.25 87.50 95.50 
31.75 30.75 
31.00 32.25 Cypress — 18” 
o 
Bests .....$6.80 $8.30 
99.25 114.25 Primes .... 5.05 5.60 
89°75 97-75 Economy... 4.580 5.20 
87.75 95.75 Cypress Lath, x1” 
83.75 86.75 No. 1 No. 2 
72.00 73.00 > ees $5.70 $4.95 
16.50 15.50 ME ing GG dre $3.50 bine 





ported by good merchandising, and _ that 
opinion is shared by leading lumber pro- 
ducers. While lumber prices have been so 
unprofitably low, because of rising labor 
costs and taxation, as to curtail produc- 
tion, the Aug. 24 index figure for build- 
ing materials as a group is 4.1 percent 
above the level for the corresponding 
date of last vear. 

Hardwood business in the two weeks 
ended Aug. 24 was 23 percent above last 
year’s level, and nearly half as much 
again as the low production, woods op- 
erations in the South being under severe 
handicap of rains and floods. Leaders in 
the domestic demand are gum for furni- 
ture and oak for flooring, while there is 
a large quantity of low grade material of 
all species being bought by industries for 
containers, and there is now an appre- 
ciable movement to the British market. 
Quotations, except on some of the 





NEW 


A 
DEMONSTRATION 


FOLDER 


to help close QUALITY CONTRACTS 


Illustrates new 
decorative 
ideas, pictures 
the new trend 
in home floors. 


WRITE FOR 


FREE 
COPY! 











Deliver a service to your customer—and yourself 
—with this new folder! Every photograph tells 
a story of comfort and beauty in a modern home, 
kindles desire to build or remodel. And every 
picture sells the need for quality flooring, in- 
fluences use of fine-grained Hard Maple (in har- 
mony with furniture) for a satisfied customer 
and extra profit for you. 


You can use this folder a score of ways in sell- 
ing. And, the Association will send with your 
card a copy to each of your prospects without 
cost to you. Send us ycur list. 


Get your copy and you'll see at once what help 
it can be in closing quality contracts. Ask for 
the folder, ‘‘A Glimpse of an Interesting Modern 


Home.”’ 
MAPLE FLOORING 
MANUFACTURERS ASSOCIATION 
1795 McCormick Building, Chicago, Illinois 


|W exeyar7/; 


MFMA Maple 


(NORTHERN HARD) 
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scarcer and most wanted items, have not 
shown much change but are very strong. 
Not many orders for Defense needs have 
reached the hardwood mills yet, but some 
large contracts are being placed with 
wood-fabricating industries, and it is be- 
lieved that buying for these will enable 
the market to advance to a higher level, 
more especially as total gross stocks of 
southern and northern mills Aug. 24 
were about 17 percent below those held 
at the corresponding date of last year, 
and have a larger percentage covering of 
unfilled orders. 





WESTERN RED CEDAR 


Seattle, Wash., Aug. 30.—Prices 
cedar siding in mixed cars, 
to 18 foot, f.o.b. mills are: 


for red 
new bundling, 


Beveled Siding, %-inch 


Clear a “EB” 
ae err be 00 os. 00 $19.00 
| ere eee 4 31.00 5.00 23.00 
6-inch ieenvwes 38.00 3 00 31.00 

Clear Bungalow Siding, %-inch 
Ey err er ee Per 
I aaa a a eee aa dead aie a ivceces See 
re a TE 70.00 
Finish, B&better, S2 or 4S, 6-16’ 
S2S or S4S 
or Rough 
St. cdnwg nw weedeme aad we a ee eveceee Gee 
DE Sat cht ace eetwe wacneeeewewe tteces “Se 
EE dda aad new ole’ oats icewe one viene wee 
BE or elitr gnavenera.caceawineted arenas ee 
EY idea aiid ward how wiarah a sie res ea wane +++ 100.00 
EE x aia e k iia sere uo waa w eo ohne ats cove See 
I ia aa gai Maree Aa ae Mia eae Oe eee 115.00 
IE sean or-u 4:8 din 0a ewe 06 a aiere eae -- 120.00 
Ceiling or Flooring, B&better, 4-16 
aE Re ee ea Mite Cee e ee $36.00 
a ee menio ant aaa wae ee 


Discount on Mouldings 6-20’, 
Series 8000— 


Odd Lengths 


SS Seer ee coscceece ee 
Listing $4 and over.. lahat aiuite Jeneeeser 
Clear Lattice, 5/16”, 4 to 16’ 

100 lin. ft. 
DR weenie rcna eae erevaveres rorrereer ee 
BN alae dea nc@in suc ak Rea aetna ae aa vemeuwee ae 
en shscunne need dessa as ee ctneceeee: ae 











SPEE-D-TWIN 


STEAM FEED 


Costs little more than belt or 
friction type feeds, but makes 
a tremendous difference in the 
cut of the mill. Investigate. 








Write for catalog A. 


SOULE 


STEAM FEED WORKS 


MERIDIAN MISSISSIPPI 


—— 

















CLASSIFIED 


ADVERTISING 
DEPARTMENT 


How to Figure Costs for Advertising 
In Classified Department 


One fssue ................++++-+--30 cents a line 
Two consecutive issues...........55 cents a line 
Three consecutive issues..........75 cents a line 
Four consecutive issues...........90 cents a line 
Thirteen consecutive issues...........$2.70 a line 
Twenty-six consecutive issues........$5.40 a line 


Seven words of ordinary length make 
one line. 


Count in the _ signature. Heading 
counts as two lines. 

No display except the heading is 
permitted. 

Extra white space figured at line 
rate. 

One inch space advertisement is 


equal to twelve lines. 


Remittance to accompany 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 


the order. 











Too Late To Classify 


CARPENTER APRONS 


Write for samples and prices. 
THE MINNESOTA SPECIALTY CoO., 
Minneapolis, Minn. 





Inc. 





APPRAISALS (MILL & YARD) 


MISSISSIPPI VALLEY APPRAISAL CO. 
ST. LOUIS, MO. 
Specialists in appraising saw 


mills & lumber yards 
for insurance, accounting, 


taxation, etc. 





Salesmer 


WANTED—BY LARGE WHOLESALER 
Selling Yellow Pine and all West Coast products, 
SALESMEN for Illinois, Indiana and Ohio. Will 
pay established producers salary or profit-sharing 
basis with weekly drawing account. 

Address “G. 46,” care American Lumberman. 








SALESMEN 
Wanted experienced white pine salesmen for East- 
ern Pennsylvania, New Jersey & Delaware. 
Address “G. 75,’ care American Lumberman. 
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WANTED 











Employees 





LARGE RETAIL BUSINESS 
Always wants men with zip, ideas, energy and 
intense ambition. Young men who have worked 
in their fathers’ yards, men with yard managership 


ability, skill in salesmanship, office work, millwork 
estimating and detailing, and other work. Excel- 
lent opportunity to those who make good. Write 


BOX 774, STATION 5, MIAMI, FLA, 





MANAGER RAILROAD LUMBER DEPT. 
Experienced selling car materials and acquainted 


with sources of supply. Excellent opportunity. 
Salary or commission. sive age and full experi- 
ence. Confidential. 


Address “G. 51,’’ care American Lumberman. 





WANTED—MANAGER 
Experienced, for retail lumber yard in North Cen- 
tral Texas. One with experience in Texas pre- 
ferred. State age, experience, married or single, 
and salary expected. Furnish refs. 
Address “G. 72,’ care American Lumberman. 





MANAGER WHOLESALE 
HARDWOOD AND PINE DEPARTMENT 
Experienced selling mail order. Must have good 
mill connections. Chicago. Give full details, ex- 

perience and age. 
Address “G. 65,’’ care American Lumberman. 





EXPERIENCED DETAILER AND BILLER 


Must be well qualified to detail and bill 

millwork. Give experience, references 

Application in own handwriting. 
WAHLFELD MFG. CO., PEORIA, 


special 
and age 


ILL, 





YCUNG MAN OF GOOD EDUCATION 
With some lumber experience, to work in large 
wholesale office. Give full particulars of experi- 
ence, enclosing photo. 

Address ‘“‘G. 100,’’ care American Lumberman. 





WANTED 
Anvil man for saw manufacturing and repair shop. 
Give age, experience, refs. & salary expected. 
Address “G. 89,’’ care American Lumberman. 





HARDWOOD LUMBER INSPECTOR 


Competent with National Rules for Indiana Hard- 
wood mill and dry kiln. Give experience, refer- 
ences and wages expected. 


Address “H. 27,” care American Lumberman. 


WANTED—MILL FOREMAN 


To take complete charge of large Eastern sash, 
door and millwork plant. Experienced in modern 
production methods on stock & special millwork. 
State fully exp., age, salary and reference. 
Address ‘‘H. 30,’ care American Lumberman. 








Employment 


TRAVELING SALESMAN POSITION 


With wholesale lumber, lumber and shingle, or 
sash and door firm on west coast; Washington or 
Oregon preferred. Eighteen years’ experience in all 
phases of lumber and building material business. 
Now employed as salesman, but desires change on 
account of climate. 


Address “G. 52,” care American Lumberman. 








WANTED—SALESMEN 
We are shippers of quality anthracite, coke, and 
bituminous coal. It is our desire to appoint a man 
(or men) to sell for us on a commission basis (no 
drawing account) in lower Vermont, lower New 
Hampshire, eastern New York and Western Massa- 
chusetts. Lumber salesmen who definitely are not 
full-time employees could handle this job along 
with their other selling. Man 30 to 45 preferred. 
Give full particulars regarding yourself. 
Address “G. 96,’’ care American Lumberman. 





Employees 





COMBINATION MACHINE MAN & FOREMAN 


One who can keep up 8” band resaws, operate 
matcher, keep up machinery and operate planing 
mill at capacity. Modern plant with steam power 
located in Florida. Give references, age & state 
salary expected. Good opportunity for a hustler. 
Address ‘‘F. 71,” care American Lumberman. 





EXPERIENCED LUMBER YARD FOREMAN 





Aurora, Mlinois. Give full particulars. 
Address “G. 84,"’ care American Lumberman. 


CAPABLE MANAGER 


Seeks permanent connection with progressive re- 
tail yard. Christian character, excellent reference, 
married. Good knowledge of special millwork. 
paint, hardware, ete. Capable of assuming full 
charge. 
Address “G. 80,’’ 


care American Lumberman. 





MILLWORK SUPERINTENDENT & DRAFTSMAN 

20 yrs. millwork exp., 15 yrs. in charge of mill 

and detailing & billing work into mill; age 40. 
Address “G. 71,’’ care American Lumberman. 


CBA MILLWORK ESTIMATOR & DETAILER 
Qualified in salesmanship; middle age, married, 
sober; desires connection with substantial firm. 
Highest recommendations. 

Address “G. 98,’ care American Lumberman. 








DETAILER AND BILLER 
On special millwork and stairs; 15 years exp.; de- 
sires position. Southern States preferred. 
Address ‘‘G. 99,”" care American Lumberman. 


POSITION WANTED 
Accounting and bookkeeping, 15 years experience: 


know paints, hardware, and lumber. 
Address “H, 31,” care American Lumberman, 























